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KLINE RESIGNS FROM 
EVANS COMPANIES 


F. W. Koeckert of Chicago Will 
Be Vice-President of the 
Three Institutions 








HAS HAD A RAPID RISE 





C. R. Street Second Vice-President 
of Fidelity-Phenix Will Hereafter 
be Vice-President 





Henry Evans, president of the Con- 
tinental, Fidelity-Phenix and American 
Eagle, announces that Vice-President 
George E. Kline of the three compan- 
ies will retire from the business Jan- 
uary 1. Mr. Kline has been associated 
with Mr. Evans for many years. It is 
thought he will go in another line of 
business, probably in New York. 

Fred W. Koeckert, second vice-presi- 
dent of the Continental, in charge of 
its western department in Chicago, will 
go to New York, about Nov. 1, to take 
Mr. Kline’s position and will be in full 
charge of the underwriting department 
from January 1. Mr. Kline’s position 
was offered to Second Vice-President 
Chas. R. Street, who is in charge of the 
Fidelity-Phenix western department, 
but he preferred to remain in the west 
because of business and social ties. 

Each to Have Its Officers 

President Evans announces that 
other changes will be made in the of- 
ficial force of the three companies but 
the details have not been worked out 
and will be announced at a later time. 
It is known, however, that Mr. Evans 
intends to segregate the official force 
of each company, so far as the fire un- 
derwr.ting is concerned. The financial, 
auditing and. similar departments will 
be under one common officer for each 
company, and there will no doubt be 
appointed an officer in charge of the 
marine branch. In other words, each 
company will have its own underwrit- 
ing official. 

Mr. Evans naturally will retain the 
presidency of the three companies, Mr. 
Koeckert will become vice-president of 


the three. while Mr. Street will be vice- 
(CONTINUED ON PAGE 12) 














Explosion and Full War Cover 


We wish to announce that we are prepared to 
write this classof insurance. Property damage only 


ETNA INSURANCE CO., Hartford, Conn. 


° WESTERN BRANCH, CHICAGO, ILLS. 


Submit your inquiries by telephone, telegram or mail. 
On request Rates, Forms and Sample Policies will be supplied. 





ENGLISH MAY GET 
THE PRESIDENCY 





Iowa Man Is Slated for Chief 
Position in Insurance Com- 
missioners’ Convention 


IS MEETING IN ST. PAUL 








Nesbit of Washington, D. C., Scored 








The Continental (Fire) Insurance Co. 
OF NEW YORK 
HENRY EVANS, PRESIDENT 


Since 1853 one of the leading American fire insurance 
companies. Now has the largest capital and 
largest surplus to policy holders. Doa record 
of 64 years of square dealing and the pos- 
session of the greatest amount of 
surplus for its policyholders 
mean anything to the 
agent or the insured ? 


Yes. They mean absolute protection to both the agent and his client! 





HOME. OFFICE 
80 Maiden Lane 
New York City 


PACIFIC COAST DEPT. 
Insurance Exchanze Bldg. 
San Francisco 


WESTERN OFFICE 
332 So. La Salle St. 
Chicago, III. 


Expense Ratios, Saying There Is 
Too Much Waste 





BY C. W. VAN BEYNUM 

St. Paul, Minn. Aug. 29—E. H. 
English is the man for the presidency 
of the Insurance Commissioners Con- 
vention. He is the Iowa commissioner 
and is a big man in the supervising 
ranks. The next meeting will be held 
in New York next December. 

A. E. Ham, Marlitoba commissioner, 
brought greetings from Canada and ex- 
pressed the hope that at an early date 
the commissioners will meet in Winni- 
peg. 


St. Paul, Aug. 29—The forty-eighth 
annual meeting of the National Con- 
vention of Insurance Commissioners is 
in session here this week. It was called 
to order by President Jesse S. Phillips, 
New York superintendent, and will be 
adjourned Friday. Governor J. A. A. 
Burnquist, in extending a welcome, paid 
tribute to the patriotic conservation 
work that had been done by the com- 
missioner and insurance interests. 





Mayor V. R. Irvin and President T. D. 








- EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-President JOHN B. os 
THOMAS C, TEMPLE, Secretary GEORGE C. LONG, JR, 
THEODORE F. SPEAR, Ass’t Sec’y HENRY P. WHITMAN, Ass’t See’y 
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Surplus to Policy-holders . ’ - $ 9,756,000 
Total Losses Paid . F ote . 84,600,000 


Cash Capital - Three Million Dollars 





Reinsurance Reserved - $5,996,730 
a for — Losses and all other euneee 
NET SURPLUS + ~ 1° 6,7465'963 
Total Assets - - $16,503,963 


O’Brien of the St. Paul Association also 
gave greetings. Mr. O’Brien is known 
to the older men of the convention, hav- 
ing been commissioner in Minnesota 
before going onto the supreme bench. 
Regulation of insurance, he said, had 
all but eliminated lawsuits from the 
business and that the commissioners 
had brought about greater uniformity 
in insurance laws than was enjoyed in 
the laws on any other subject. In re- 
sponding, Commissioner Emory H. 
English of Iowa said that the commis- 
sioners now had three big problems— 
regulation of all kinds of insurance 
rates, reserves for surety companies and 





(CONTINUED ON PAGE 12) 
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INCREASE REQUIREMENTS 


——_—_- 


DISCUSS INTERINSURANCE 





Wilson of Kansas Suggests That Mini- 
mum Requirements Should Be 
Higher for Exchanges 





St. Paul, Minn., Aug. 30—At the com- 
missioners’ convention this week, Carey 
J. Wilson, commissioner of Kansas, 
presented a study of the interinsurance 
business of the country and in his paper 
read a short history of this type of in- 
surance. In his opinion this type of in- 
surance has saved money to certain 
classes of industry. In discussing re- 
ciprocal insurance, Mr. Wilson said in 

art: 

. This plan of indemnity has been ex- 
tended to meet the requirements of al- 
most every important trade and indus- 
try in the country. It is essentially 
owned and operated by members of the 
different trades and industries through 
their respective attorneys and man- 
agers. pasty ; 

This system of protection, being op- 
erated in classes, is national in scope, 
for the members of no particular trade 
or industry are numerous enough in any 
given state to obtain an underwriting 
average among themselves; they must, 
therefore, exchange contracts of in- 
demnity with the members of such 
trades or industries in other states as 
well. 

Is In Right Direction 


The trend of progressive legislation 
in the different states since the enact- 
ment of the Kansas interinsurance law 
in 1913 would seem to indicate a ten- 
dency to increase the minimum require- 
ment of $50,000 for fire insurance and 
$100,000 for employers’ liability and 
workmen’s compensation insurance. I 
think this increase in the cash require- 
ments is a move in the right direction. 
This suggestion is not prompted by any 
unfavorable experience in Kansas, but 
the higher minimum will not only prove 
an additional safeguard for responsible 
exchanges, but also render more diffi- 
cult the launching of exchanges by 
those unqualified to successfully man- 
age affairs. 

Is a Special Form 


Interinsurance is a special form of in- 
demnity, requiring separate and dis- 
tinct treatment. Laws applying to risk 
transfer companies cannot be made to 
apply with equal justice to risk ex- 
change associations. Perhaps 90 per- 
cent of the insurance laws now on the 
statute books have been enacted solely 
for the regulation of stock insurance 
companies and are entirely inapplicable 
to interinsurance. An _ interinsurance 
law should be complete within itself. 

It may be confidently stated that no 
case decided by a court of last resort 
can be cited which holds that the ex- 
change of reciprocal or interinsurance 
contracts is beyond the charter powers 
of business corporations, and in the 
absence of any subsequent statutory in- 
hibition a corporation may safely enter 
into the reciprocal relation. In states 
having an interinsurance law the power 
is granted by statute to cover the ques- 
tion of a corporation’s right to exchange 
insurance contracts. ; 


Fletcher in New Offices 


T. R. Fletcher of Chicago, state agent 
of the Scottish Union & National, has 
moved his headquarters to 2021 Insurance 
Exchange, in that city. 
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Opportunities for 
Increases on Buildings 











Agents do not seem to be availing 
themselves of the opportunity that is 
now presented for increasing lines on 
buildings of almost all kinds. There 
has been considerable talk lately that 
the so called “war business” has all 
passed and that the opportunities for 
more business created by the war are 
gone. An analysis of the present situa- 
tion will show this to be not in accord- 
ance with the facts. 

It is true that the big opportunities 
for increases at the present time do 
not lie with the stocks of the ‘manufac- 
turers and merchants to as great an ex- 
tent as on the buildings themselves. 
Generally speaking, values on stocks 
have readjusted themselves. A year ago 
the average merchant or manufacturer 
was decidedly underinsured. He had 
bought his product at prices prevailing 
before war was declared and was sell- 
ing it at war prices. With that stock 
gone, however, he has had to pay the 
high prices for new stock and the large 
profits are not now being made. Mer- 
chants and manufacturers have recog- 
nized the increased values and addi- 
tional insurance has been taken to 
cover it. 

Loss Estimates Increase 


The neglect, however, has been on 
buildings. Loss men report that the 
high cost of repairing is shown in the 
fact that an agent’s estimate of loss 
will often balance exactly with the cost 
of the loss itself. Agents are trained 
by companies to overestimate the loss, 
and on an average where an agent esti- 
mates a loss to be $300, in the settle- 
ment it will trim down to about $100. 
Because of the high cost of materials 
used in repairing of all kinds and in- 
creased wages to labor, it is now found 
that a loss estimated by an agent at 
$100 will usually be settled for $100, or 
even more than the original estimate. 


Buildings Not Watched 


Building values have not been 
watched nearly as closely by property 
owners as stock values have. This is 
natural, because a business man scru- 
tinizes his books very carefully and an 
advance in value is easily detected. No 
such bookkeeping method is applied to 
the building itself, and the natural in- 
crease in value has occurred in many 
cases almost unknown to_ property 
owner. Here is the oportunity for the 
local agent to emphasize something that 





has perhaps escaped notice. 
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THE LIVERPOOL & LONDON & GLOBE 
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Its United States assets are $15,460,745.59, every 
dollar representing UNITED STATES INVEST- 
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of American policy holders and subject to strict. 
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SAN FRANCISCO: 


*SSERVICE”’— That's the Slogan of 


Neare, Gibbs & Lent 


211 East Fourth Street, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 
ance. Representing several conservative and well-established 
Companies in fourteen states. 


A Fully Equipped General Agency Office 


Prompt Correspondence, Quick Adjustments and Settlements 


We Can Supply Your Needs—Write Us 
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ORGANIZED 1853 
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Cash Capital $500,000 Net Surplus $638,414.50 
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ENEMY TRADING ACT 
_ WILL CAUSE DEBATE 


Senator Freylinghuysen Induces 
Senate Committee to Permit 
Insertion of Amendment 


SHARP CLASH PREDICTED 


Amended Bill Permits German Com- 
panies to Continue—Administra- 
tion Favors Immediate 
Passage 


BY GUY MASON 

Washington, Aug. 29.—A sharp clash 
between the house and senate over the 
reinsurance clause of the trading with 
the enemy act is imminent. It will 
come when the conferees report back 
to their respective bodies.. As the bill 
passed the house the German reinsur- 
ance companies were restricted from 
doing business in the United States 
during the war. This feature of the 
bill has the solid backing of the house. 

Preylinghuysen Interested 

When the bill reached the senate 
committee on commerce Senator Frey- 
linghuysen of New Jersey, who is in- 
interested in two or three well known 
fire insurance companies, induced the 
senate committee on commerce to 
allow him to write an amendment to 
the house bill which gives these Ger- 
man companies the right, under state 
and federal supervision, to continue 


their business activities in the United 
States. 


The New Jersey senator persuaded the 
committee consisting of Assistant Attor- 
ney-General Warren, of the Department of 
Justice; Solicitor Lee Thurman of the De- 
partment of Commerce, and Assistant 
Comptroller of the Treasury Berry, to ac- 
cept the amendment. The commerce com- 
mittee, acting on the course taken by the 
committee of experts accepted the amend- 
ment. Senator Fletcher, chairman of the 
senate committee, states that he will urge 
the adoption of this particular amend- 
ment.. Chairman Adamson of the house 
committee on interstate and foreign com- 
merce, who handled the bill in the house, 
insists that the house will strike that fea- 
ture from the bill. 


Predicts Hot Session 


There will be charges of pro-Germanism 
and many other unparlimentary things 
uttered on the floor of the house and sen- 
ate. It is more than likely the bill, as 
amended, will pass the senate. The house 
will not accept the amendments and the 
blls will be referred back to the respect- 
ive bodies. It will be when the managers 
for the two houses report the action of 
the conference that the fur will fly. 


Says Wilson Approves 


Just how the bill will be passed will 
depend largely upon the attitude the ad- 
ministration takes. My prediction, based 
on a knowledge of how the President feels 
toward alien enemies trading in this 
country, is that. the bill as amended by 
the senate will be adopted. The President 
has stated that where an alien enemy ob- 
Serves all the laws and regulations he 
will not be molested. 

In other words, the President has issued 
instruction to the effect that where alien 
enemies are conducting their business 
Strictly according to law and are doing 
nothing to aid the enemy they will be al- 
lowed to continue their business. He has 
Stated that under these circumstances 
th ‘re will be no confiscation of property. 

Senator Freylinghuysen has convinced 
the senate committee that to deprive these 
German reinsurance companies from doing 
business in the United States would be 
tantamount to confiscation. He also has 
convinced them that a big burden would 
fall on the American fire insurance com- 
panies if these companies were stopped 
forthwith from doing further business. He 


On account of draft will dispose of 
the largest general Insurance 
Agency in a good Ohio county seat 
town of 8000. No better opening 
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CHANGES IN THE FIELT 


LE PITRE NOW STATE AGENT 








Fire Association Man in Illinois Is 


Promoted—J. L. Cassell Will 
Assist in Field 





Melvin Le Pitre of Chicago, special 
agent of the Fire Association in Illi- 
nois, has been appointed state agent to 
succeed T. C. Little, who goes to Mich- 
igan as state agent of the London As- 
surance. J. Lewis Cassell, Cook county 
special agent for the Fire Association, 
who has been doing some work in the 
Illinois field, will give more attention 
to Illinois, assisting Mr. Le Pitre, espe- 
cially in the northern part of the state. 

Mr. Le Pitre grew up with the Fire 
Association, starting in the office as 
clerk and working up through an ex- 
aminership to the field position in IIli- 
nois, when Assistant Manager Fred H. 
Burke was Illinois state agent. He was 
developed along the right lines, got a 
good idea of the business, and is re- 
garded as a comer. Mr. Cassell was 
brought up from Dallas by Mr. Coch- 
ran when the latter was put in charge 
of the western department of the Fire 
Association. He is secretary of the 
Cook County Field Club, a man of fine 
character and attainments, who is very 
much interested in the business. The 
Fire Association is well fixed in IIli- 
nois. 





German American Changes 


Thomas Barber of Winston-Salem, 
N. C., special agent for the German 
American in North Carolina and the 
German Alliance in Virginia, has re- 
signed, having been elected president 
and manager of the Insurance Service 
Company, a‘local agency at Winston- 
Salem. John G. Loose, who has been 
with the German American for a num- 








states that all this reinsurance would fall 
back on the companies which gave it out. 
The house leaders assert that the Amer- 
ican companies would distribute the busi- 
ness so that there«would be more policies, 
but ‘that the business would be placed in 
American companies and that Germany 
would not be allowed to profit during the 
war. 

This bill is now on the senate calendar 
and will be taken up as soon as the fiscal 
bill is out of the way. 





ber of years at the home office, and 
more recently as special agent for the 
German American and German Alliance 
in West Virginia, succeeds Mr. Barber, 
with headquarters at Raleigh, N. C. 
Lawrence B. Sanderson, examiner at 
the home office of the German Amer- 
ican, has been appointed special agent 
in West Virginia, with headquarters at 
Parkersburg. 





Field Work Combined 


The North America, Alliance and 
Philadelphia Underwriters’ will here- 
after be under the same field jurisdic- 
tion in Minnesota and Wisconsin. A. 
_R. Gress of Minneapolis is state agent 
for the three in Minnesota, C. O. Young 
having resigned as state agent for the 
Philadelphia Underwriters’ in Minne- 
sota and Wisconsin. Arthur Eliason is 
special agent in Minnesota. W. B. Cal- 
houn of Milwaukee is state agent for 
Wisconsin. H. C. Busack, formerly 
with the home office of the Milwaukee 
Mechanics, has been appointed assist- 
ant to Mr. Calhoun. 


Fred C. Haupt 


Fred C. Haupt, state agent of the 
American in Oklahoma, has resigned 
to take effect Oct. 1, in order that he 
may enter the agency of Brink & 
Kramer at Tulsa, Okla. 


E. A. Pabody 


Earl A. Pabody, who resigned as 
manager of the Columbus office of the 
Ohio Audit Bureau, will, Sept. 10, be- 
come actively affiliated with the West- 
ern Sprinklered Risk Association and 
the Western Improved Risk Associa- 
tion, with headquarters in the Hartman 
Building, Columbus. 

C. C. Atwell, of Zanesville, who takes 
up Mr. Pabody’s duties in the audit 
bureau, arrived in Columbus Monday. 
The force in the central office is work- 
ing day and night to perfect the work- 
ing of the office, so there shall be no 
hitch in the vast amount of business 
that is cleared there every day. 


Marlin V. Whitney 


Marlin V. Whitney of Detroit has re- 
signed as state agent of the Michigan 
Fire & Marine in Michigan to take a 
similar position with the Western and 
British America. Mr. Whitney is one 
of the ieaders in the Michigan field, 














being a son of the late Vice-President 
ra ee Whitney of the Michigan 
*, M. 





E. F. Schneider 


_Edward F. Schneider, the popular 
Cook county special agent for the 
North British & Mercantile, after long 
service with that company, has been 
promoted to the special agency in IIli- 
nois, outside of Cook county, to be as- 
sociated with State Agent F. R. Holt- 
fodt, effective Oct. 1. Mr. Schneider 
has been with the company many years, 
is a very valuable employe and will be 
of great assistance in the Illinois field. 





W. H. Strossman, Jr. 


_W._H. Strossman, Jr., of Mt. Sterling, 
Ky., has been appointed special agent 
of the Germania in Kentucky and West 
Virginia, with headquarters at Mt. 
Sterling. He was formerly local agent 
of the Germania at Mt. Sterling. R. 
D. Cook, special agent of the company 
in Ohio, who formerly handled this ter- 
ritory will hereafter devote his entire 
attention to his section of Ohio. 





J. G. Updegraff 


J. G. Updegraff has resigned as South 
Dakota state agent of the Liverpool & 
London & Globe to become state agent 
of the Royal in Kansas and Missouri 
with headquarters in Kansas City. He 
is one of the competent field workers 
who is taking high rank in his calling. 





Wickler Transferred 


H. R. Wickler, special agent for the Con- 
tinental and allied companies in southern 
California, has been transferred to the 
Montana field, with headquarters at Bill- 
ings. 


Frank Crane on Selling 


Selling is the greatest business in the 
world. It takes all there is in a man. 
You need to know psychology, you 
need tact, intelligence, self-control, 
courage, persistence and inexhaustible 
good humor. It is not a job for a sec- 
ond rater. You simply have to make 
good or go under. 

I admire a good salesman because 
I never was able to sell anything in my 
life. But I’m a good buyer.—Frank 
Crane. 
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CRITICISM IS CAUSTIC 


——__—- 


AIRS FIRE INSURANCE VIEWS 





McMaster in Exhaustive Paper At- 
tacks Methods Employed by Fire 
Companies—Praises Mutuals 


St. Paul, Minn., Aug. 27.—In his ad- 
dress, “Fire Insurance Situation,” F. 
Hugh McMaster, insurance commis- 
sioner of South Carolina, presented an 
exhaustive resume of the situation, par- 
ticularly in South Carolina, and the 
lesson to be learned from the com- 
panies withdrawal from that state. His 
remarks were decidedly uncompliment- 
ary to the stock companies. His ad- 
dress, somewhat abridged, follows: 

“We will have to agree with the 
views expressed by the several gen- 
tlemen quoted as to the threatening 
and unfriendly attitude of the general 
public towards the fire insurance com- 
panies. It is lamentable from every 
standpoint. Why is this true? Let 
us examine the matters on which there 
is conflict between the public mind 
and that of the companies. 


Reveals Public Attitude 


First, the public regards stock fire 
insurance companies as controlled by 
a great trust. The man on the street 
feels that he is in a strait-jacket when 
it comes to fire insurance, in respect 
to price, and in respect to policy con- 
tracts, though there are scores of 
agents and a hundred companies or 
more, Is there any other business or 
any Other line of insurance where this 
is so largely true? Yet such a condi- 
tion is desired and fostered by those 
who control fire insurance and by this 
convention. There is competition for 
agents, there is competition within the 
agency, but the competition stops just 
short of the insurer. Not only is there 
universal rigidity of policy contracts 
and invariableness of rates, but in my 
section at least very energetic efforts 
are made to crystallize the form of 
agency contract to one of graded com- 
mission. Probably the strongest rea- 
son for the antagonism which the men 
on the street have for the stock fire 
insurance companies is that he be- 
lieves his rate is too high.” 

Compares Two Classes 


At this point Mr. McMasters made 
a detailed comparison between the rate 
of the stock and mutual fire compa- 
nies with the idea of showing the great 
saving which will be obtained by the 
policyholder in ‘carrying mutual fire in- 
surance. Concluding, he said: “The 
fire insurance situation—a world-wide 
business, beneficent in its fundamental 
purpose, an absolute commercial neces- 
sity, in the hands of as able and high 
class men as are to be found, and yet 
by their own confession, persecuted 
and preyed upon by law makers and 
jurors and agents, and life made un- 
bearable by some supervising officials 
at least; a business whose mortality is 
afflicted by a veritable black plague or 
villainous submarines; a business whose 
system, despite laboratories and actu- 
arial bureaus and national boards, and 
governmental proclamations, and clean- 
up days and school instruction, and 
fire marshal departments, and fire de- 
partments, does not seemingly retard, 
but certainly witnesses if nothing more, 
an appalling destruction of national 
he RB aD 4: | 60 percent of which 
is “preventable,” a business which, be- 
cae of its principle, of general aver- 
age and scientific distribution, should 
find in this great nation ample re- 
sources, but which sends abroad mil- 
lions of dollars annually, and which is 
so dependent upon foreign support as 
alene of all busineses seems to require 


the privileges of trading with enemy 
nations. 


George W. Peck has been appointed gen- 
eral agent for the Union of London and 
Law Union & Rock at Denver. 




















to its Agents. 


They are equipped to help. 


IMPERIAL ASSURANCE COMPANY **z:.. 


The Field Men of the Imperial are ready at all times to give their attention 


The Imperial Management has the interests of 
Agents ever-in mind, believing that they should be protected just as much as the Company. 
In other words the Imperial and its Agents are partners. 


Head Office: 
100 William ge 


~—— wm Depart: 


Ee FICAGO 
Pacific Department: 
343 Sansome Street, 
SAN FRANCISCO 























Centenary of Fire Association 


Old Philadelphia Company Has Had an Interesting Carzer, 
Starting in a Unique Way and Having an Historic Environment 














phia is celebrating its one hun- 

dredth anniversary this year, it hav- 
ing started in business Sept. 17, 1817, at 
the corner of Third and Tammany 
streets, Philadelphia. The house still 
stands where the organization meeting 
was held, although the location is now 
known as Third and Buttonwood 
streets. 

Philadelphia is the home of old in- 
surance, it being the pioneer city of 
American underwriting. Insurance in 
this country was instituted 200 years 
ago in Philadelphia, and the city has 
a history unicue in national and insur- 
ance life. The oldest fire insurance 
company in America, the Philadelphia 
Contributionship, is located in .that city, 
and the first joint stock company, the 


T phi Fire Association of Philadel- 


Insurance Company of North Amer- 
ica, started in Philadelphia. The Fire 


Association is the first organization in 
America that grew out of the volun- 
teer fire department of any city. 

The company has gotten out an his- 
torical booklet, giving an account of 
the origin and development of fire in- 
surance in Philadelphia, in commem- 
oration of its century anniversary. It | 
is freely illustrated with historical doc- 
uments and photographs and is a most 
interesting chronicle of events in the 
history of this worthy institution. 


History of the Fire Association 


The Fire Association began its under- 
writing at an 
American history. 
president of the United States. The 
population of Philadelphia in that year 
was 144,110 persons. Eleven engine 
and five hose companies joined the Fire 
Association when it was organized in 
1817. As early as 1736 a movement was 
started by some of the volunteer com- 


panies to form a similar organization | 
and from that year until 1799 conven- 


tions were held by delegates from these 
companies. There were several at- 
tempts made to organize a society of 
fire companies to care for furniture 
and goods in case of fire. A new or- 
zZanization was formed in 1804, called 
the Fire Hose Association. This man- 
aged to struggle along until 1817, when 
the Fire Association of Philadelphia 
was formed. 


Started With No Capital 


It began with no capital, although 
the property of the associated fire com- 
panies was pledged for the acts of the 
thirteen trustees “for loss in excess of 
the capital stock of the association 
made the subject of special exemption.” 
The insurance idea was later presented 
and it was voted that since these volun- 
teer fire companies were not paid, what- 
ever profit might arise from the under- 
writing of fire risks should belong to 
them. 

A fire mark was adopted, represent- 
ing a fire plug, with a section. of hose 
attached to it, and with the letters 
“F. A.” on each side of the plug. This 
ancient fire mark may be seen on many 
of the old buildings in Philadelphia and 
it is the well known trade mark of the 
Fire Association today. The first policy 
of the Fire Association was written 
Sept. 23, 1818. The Fire Association 


interesting period in | 
James Monroe was | 








E. C. IRVIN 





pean its business of underwriting 
|and served as mediator between the 
engine and hose companies belonging 
to it. There were many differences and 
jealousies and the meetings were very 
exciting. 


Record Up to 1832 


The total risks taken up to 1832 were 
4,387 and the total amount of losses paid 
up to that time were $5,888. From year 
to year new engine and hose companies 
| were admitted to membership. In the 
| historical monograph issued by the Fire 
| Association there are many interesting in- 
| cidents related of the activities of the en- 
gine and hose companies that formed the 
| asscciation. For 











instance a controversy 


arose between the Good Intent Hose Com- 
pany and the Philadelphia Hose Company 
in regard to bells. The Philadelphia re- 
sented the Good Intent Company formed 
ot Quakers, patterning after it and plac- 
ing bells on the hose carriage. A _ suit 
was brought into court t» endea.or to 
compel the Quaker organizaticn to elim- 
inate the bells, but the jury returned a 
verdict favoring the deiendants. Then 
the firemen had pictures of them painted 
on their fire hats. 


Thirteenth Anniversary Farade 


At the celebration of the thirteenth an- 
niversary of the Fire Association there 
were 1,600 men on parade. <A ball was 
given in the evening which was quite a 
social event. In 1850 the Fire Associa- 
ticn had $100,000 surplus. lire losses had 
not been very large. On July 9, 1850 came 
the great fire at Philadelphia which broke 
out in the store of Gordon & Berger. 
The total’ property loss was $1,500,000. 
The Fire Association held a special meet- 
ing the next day and found that its ac- 
cumulations had been swept away. Its 
losses amounted to $100,000. During the 
next four years however the association 
was able to accumulate its full surplus 
again. The old Fire Association has par- 
ticipated in the payment of all losses i» 
the great fires since 1871 when it began 
to do business outside of Philadelphia. 
After it had recovered from the losses 
of 1850 it had assets amourting to $537 - 
589. Its dividends were limited to 30 
percent on the profits and income, until 
the ‘permanent capital stock shall have 
reached $200,000. The assets at the close 
of 1860 were $700,400 


Becomes a Stock Company 


The Fire Association became a joint 
stock company in 1871 when the volunteer 
fire companies disbanded and it gave each 
its share of the assets of the associa- 
tion. Its capital stock was $500,000. Its 
assets at that time were $1.705,309. The 
great Chicago fire of 1871 gave the Fire 
Association the first field in which to 
work and an agency system was started. 
It entered all parts of the United States. 
The Fire Association has become one of 
the well known companies in the country, 
well managed and highly esteemed. Last 
March its capital stock was _ increased 
from $750,000 to $1,000,000. It does a 
business of $4,000,000 a year. It has its 
own home office building in Philadelphia, 
in the heart of the historical section of 
the city. Business has been carried on 
within a short distance where John Cop- 
son, America’s first underwriter began the 
work of insurance, 


President Irvin’s Work 


Much of the growth of the Fire Asso- 
ciation is due to the energetic president. 
Elihu C. Irvin. He is a hard worker and 
has taken a great interest in the busi- 

(CONTINUED ON PAGE 12) 








tion centers. 
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"WESTERN DEPT. CHICAGO. AF. DEAN Mcr. 


The SPRINGFIELD is an American institution, born about seventy 
years ago in the Old Bay State—a land of stable institutions and heroic 
deeds—a land thickly strewn with monuments commemorating the most 
stirring events in American history—the home of Faneuil Hall, the old South 
Church, Bunker Hill, the Washington Elm, Lexington and Concord. 


The SPRINGFIELD has consistently adhered to sound practice, ana 
has avoided unsafe and sensational methods and dangerous lines in conflagra- 
It has promptly paid its obligations in every great conflagration. 

Its assets are invested in the choicest American securities, and its policy 
contracts are as safe as they can be made by human prudence and foresight. 


The SPRINGFIELD Specializes in Writing 
Explosion and Automobile Insurance 


A. F. DEAN, Manager Western Department, CHICAGO, ILL. 
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DEPOSIT LAWS ARE 
GIVEN BIG BOOST 


Commissioner English of Iowa 
Declares Such Statutes Are 
Safeguard to Policyholders 


NEED MORE PROTECTION 


Points to Commercial National Fire of 
Chicago as Example of Securities 
Being Dissipated 


St. Paul, Minn., Aug. 29—Commis- 
sioner Emory H. English of Iowa, at 
the Insurance Commissioners’ Conven- 
tion, presented a paper on “Investments 
and Depositing of Reserve Funds of 
Insurance Companies.” He pointed out 
the laxity of the laws in many states, 
using as an example the recent failure 
of the Commercial National Fire of 
Chicago, where all its securities were 
dissipated, to emphasize the need of 

* more adequate protection. He said in 
part: e 

“The outstanding lesson to be learned 

from the Commercial National Fire’s 


collapse is a crying necessity for the 
complete safeguarding of all company 


CHARLES BR. STREET 


tion. 
vincible. 





capital accumulations, reserves and as- 
sets of every kind and character by enact- 
ment and operation of comprehensive 
deposit laws which shall be both “safe 
and sane” in operation. The lowa 
statutes are particularly effective in 
safeguarding the interests of policy- 
holders, in providing that the deposited 
securities of a defaulting and insolvent 
company, or a company against which 
proceedings are pending, shall auto- 
matically vest in the state for the bene- 
fit of policies on which such deposits 
were made and the proceeds of same 
shall, by order of the court, upon final 
hearing, be divided among the holders 
thereof in proportion of the last annual 
valuation of the same, or at any time be 
applied to the purchase of reinsurance 
for their benefit. 


Value of Law Seen 


“Had such a deposit been compelled 
in the state of Illinois, assets sufficient 
to meet the unpaid losses of the de- 
funct Commercial National Fire of Chi- 
cago would have been in the hands of 
the Illinois department with a consider- 
able additional amount to apply upon 
the reinsurance reserve, whereas with- 
out such deposit the examination of the 
affairs of the company, after its having 
been placed in the hands of a receiver, 
disclosed that the company had prac- 
tically no assets, with $185,000 liabilities, 
not including its capital stock. The 
failure which wiped out the assets of 
the Auburn State Bank also swept away 
the assets of the Commercial National 
Fire. What valid or sufficient reason 
can be given, why its funds should have 
been entrusted to a local, bank instead 
of placed in the keeping of the state? 


Had Deposit in South Carolina 


“The ‘special deposits’ required by 
the laws of some states do not always 
protect even the policyholders of that 
state. The Commercial National Fire 
made a small special deposit in some 
states where it was admitted. In South 
Carolina, where it made such a special 
deposit, the amount was not sufficient 
to meet the return premium liability 
without taking into consideration the 
loss liability in that state. 


Do Not Decrease Earnings 


“There are those who express fear 
that more restrictive limitations and 
supervision of investments will tend to 
lower the rate of interest earnings and 
cause a corresponding reduction in 
dividends. This contention is com- 


Mr. Street trained Mr. Koeckert. 


BIG MEN IN THE EVANS’ COMPANIES 





HENRY EVANS 


With the retirement of Vice-President George E. Kline of the Continental, Fidelity-Phenix and 
American Eagle, President Henry Evans will rely very strongly on Fred W. Koeckert of Chicago, 
who will succeed Mr. Kline at the home office. C. R. Street, in charge of the Fidelity-Phenix in the 
west, now given the title of vice-president, is President Evans’ main lieutenant in the western sec- 
This trio of underwriters forms a ‘combination that is in- 


FRED W. KOECKERT 











TO REVIVE HOME F. & M. 





| 


Capital and $1,000,000 Net Surplus | 
at Early Date 





The Firemans Fund is preparing to 
revive the Home Fire & Marine which | 
has dong no new business since the | 
San Francisco disaster. Both the Fire- | 
mans Fund and the Home Fire & Ma- | 
rine were caught for heavy amounts 
in San Francisco and it took all the en- 


to rehabiliate the Firemans Fund and 
get it again in an,impregnable position. 
The management believes, however, 
that now is the time to bring forward 
the Home Fire & Marine, whose char- 
ter has been kept alive. It, therefore, 
will be put in the field as soon as pos- 


C00 surplus. The stock being sold at 
three for one, or $30 a share. It will 


ance business. 
Was Popular With Agents 


The Firemans Fund bought the 
Home Mutual and conducted it under 
that name for a number of years. The 
company always bore a good reputa- 
tion and was popular with agents. It 


cago, will be in charge in the central 
west. The Firemans Fund has shown 
great aggressiveness. 


trenches. He has the whole organi- 
zation up on its toes as this move in- 
dicates. 





of the Iowa companies operating under 
the rigid provisions of our deposit law, 
enjoying as they do an average annual 
interest income in excess of 5% per 
cent.” 


Thomas C, Little of Chicago, state agent 
of the. Fire Association--will take up his 
new work in Michigan next week as state 





Pletely disproved by the experience 


agent of the London Assurance. 


Company Will Start With $500,000 | At Annual Meeting of State Associa- 


| nual meeting of the Minnesota Associa- 


ergy and financial ability of the officers | 


| reelected as follows: 
| neapolis, president; L. R. Rochol,. St. 


President J. B. | 
Levison is up and coming and is putting | 
the Firemans Fund right in the front | 


CENTRAL HEADQUARTERS 


ACTION BY FIREMANS FUND|MINNESOTA AGENTS’ ACTION 
| 





tion Motion Prevailed to Move 
National Office 





St. Paul, Minn., Aug.29.—At the an- 


tion of Insurance Agents Tuesday a 
resolution calling for the removal of 
the National association headquarters 








from Boston a centrally located city 
was adopted. This is thought by some 
to be in line with a boom started for 
John F. Ankenbauer of Cincinnati for 
secretary to succeed H. Putnam. 
Delegates to the national convention 
were also instructed to support the 


| plans for coordinating the work of the 


association and the federations. 


| Speakers were representing the exec- 


sible with $500,000 capital and $1,000,- | utive committee of the national organ- 


ization. Mark T. McKee of the Na- 
tional Council of Insurance Federa- 


: Stab ‘tions spoke. 
do fire, marine and automobile insur- | P 


All officers and committeemen were 
A. F, Pray, Min- 


Cloud, first vice-president; J. S. Whit- 
acre, St. Paul, second vice-president; 
Peter Capritz, Austin, third vice-presi- 
dent; Ora Clark, Winona, fourth vice- 


| president, and W. H. Hart, St. Paul, 


will be operated in conjunction with | Secretary 


‘the Firemans Fund, in its various de- 


partments and John Marshall of Chi- | Shcierte. chakennie,: SA: Pack 


a and treasurer. Executive 
committee, P. W. Parker, chairman, St. 
Paul. Grievance committee, George W. 


Go Into Manufacturing 


W. Morris Deisher, secretary and un- 
derwriting manager, John A. Keppelman, 
a director and counsel and Ralph G. Hill, 
a director of the Mutual Fire of Read- 
ing, Pa., have associated and incorporated 
under the title of the Gilt Edge Hosiery 
Mills to engage at Reading, Pa., in dye- 
ing and finishing hosiery, underwear and 
other knit goods. Mr. Hill is also a field 
man for the Penn Mutual Life, 


making 
Reading his headquarters. 


Chairman N. O. Gray, of the Kentucky 
Insurance Board, is preparing a fire pre- 
vention exhibit for the Kentucky State 
Fair at Louisville. This display will con- 
sist of fire-resisting building materials 
and devices and means for reducing fire 
waste. A similar display was provided 
last year and attracted a great deal of 








CHANGING ITS NAME 


BUFFALO GERMAN’S ACTION 


Will Hereafter Be the Buffalo Insur- 
ance Company—Conditions of Time 
Demand It 


_The Buffalo German of Buffalo, N. 
Y., is changing its name to the Buffalo 
Insurance Company. The Buffalo 
German has been doing business for 
over 50 years under its old name and 
is held in high esteem by all who repre- 
sent and know the company. However, 
the board of directors concluded that 
because of present conditions and the 
state of war in which the country is 
engaged the name is’ deceptive, mis- 
leading of the truth and harmful to its 
best interests and business in many 
ways. The name has led many persons 
into thinking that it is a foreign com- 
pany or a branch of a foreign company 
and hence the directors thought best’ to 
ake the change. Local agents, of 


| course, have known the facts, but the 


public undoubtedly in some instances 
may have had a wrong impression of 
tke company because of its name. 

Secretary C. A. Georger of the com- 
Many is the manager and undefwriter, 
seing held in high regard. 


FEAR FOR SALMON COVERAGE 





New Form, Practically Valued Policy, 
May Develop Unexpected Moral 
Hazard 





San Francisco, Aug. 29.—Pacific de- 
partment managers are worried over 
the situation which has developed 
among salmon canneries written here. 
The salmon pack in British Columbia, 
where many of the larger canneries are 
located, is almost a total failure, with 
conditions as bad on Puget Sound. 

Many companies issued this year a 
new form covering agreed amounts on 
canners’ prospective profits, making 


practically a valued policy. Underwrit- 
ers now fear that the poor outlook 
will develop a moral hazard not pre- 
viously contemplated. 
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“AS VIEWED FROM CHICAGO 


FITZGERALD MAY RUN 


As the time draws near for the an- 
nual meeting of the Fire Underwriters 
Association of the Northwest, the presi- 
dential possibilities are coming under 
consideration. Among these the name 
of John Fitzgerald, Indiana _ state 
agent of the Queen, appears to have 
strong advocates and it is understood 
that a number of his friends have 
urged him to permit his name to be 
announced as a candidate. This is nota 
new experience for Mr. Fitzgerald, as 
he has been urged to run at least 
twice before, but upon each occasion 
declined to so, as friends of his were 
candidates to whom he wished to give 
his full support. > 

Mr. Fitzgerald has been an active 
member of the organization for many 
years and has served upon the board 
of directors. In 1915 he read a paper 
and on several occasions he has nomi- 
nated or seconded the nomination of 
candidates. He is an eloquent speaker 
and his friends are confident that he 
would make a worthy presiding officer. 
He is popular, not ‘only in Indiana, 
but in other fields as well, and would 
no doubt make a strong candidate, as 
he would also have the backing of a 
number of former officers for whose 
election he worked. Furthermore, it 
has been a long term of years since 
Indiana has had a president. It may 
be, if he feels that his friends are in 
earnest about it, that he will consent 
to make the race this year. 


CHICAGO AND SUBURBAN 


CHICAGO PREMIUM RETURNS 


The following additional premium re- 
turns as filed with the city collector for 
the year ending Aug. 28, as compared 
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FIRE PREVENTION DAY 


City officials of Chicago have made 
arrangements with representatives of 
associations and corporations interested 
in fire prevention for celebrating fire 


Frederick A. Brown 
Insurance Law 
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Vice-Presidents Secretaries 


Pacific Coast Department 


334 Pine St., San Francisco 
EDW. PARRISH, Manager 


Fire Insurance Company 


ESTABLISHED 1850 


123 William Street, NEW YORK 
USE AND OCCUPANCY, PROFITS, COMMISSIONS — ALL FORMS 
**Agents Everywhere”’ 


FIRE SPRINKLER LEAKAGE 
TORNADO EXPLOSION 

AUTOMOBILE FULL WAR COVER 
RENTS LEASEHOLD 











prevention day, Oct. 9. Public meet- 
ings will be held in Grant Park and 
Orchestra Hall, and moving pictures 
will be shown depicting the various 
phases of fire prevention. 


STEELE IN THE WEST 


Vice-President W. L. Steele, of the 
Niagara Fire is in Chicago for a week. 
Mr. Steele has not sold his house at 
Evanston, Ill, where he resides and 
Mrs. Steele is still there. He hopes to 
dispose of it soon and will move his 
family to New York. | 


Charles F. Geise, superintendent of 
agents at the head office of the Prussian 
National in Chicago, has connected with 
the Chicago office of Fred S. James & Co., 
being superintendent of accounts. Mr. 
Geise has been with the Prussian National 
for twelve years and has done excellent 
work, 

* * * 

Cc. E. Thorsen, superintendent of the 
improved risk department of the Phoenix 
of London in the west has resigned, hav- 
ing gone into the army. 

* . 

President C. H. Barry of the Pennsyl- 

vania Fire is in Chicago visiting the west- 


ern department, 
* co * 


President H. G. Buswell of the Chicago 
Board has arrived home from his summer 
home in Long Island. 

* * A 
A. L. McCrae, the surplus line agent, 


has moved his office from 1523 to 749 
Insurance Exchange. 


E. T. ALLEN FOR PRESIDENCY 


Helena, Ark., Agent May Be Chosen 
Head of National Association of 
Insurance Agents 





Edgar T. Allen of Helena, Ark., will 
probably be the next president of the 
National Association of Insurance 
Agents. A boom has been started for 
him and he is meeting with approval 
throughout the country. 

Mr. Allen is chairman of the organ- 
ization committee of the National as- 
sociation and has done great work 
in stimulating interest in the move- 
ment. He has visited a number of state 
associations when they have held con- 
ventions, outlining plans for increasing 
the membership and interest. 


Arkansas has been added to the terri- 
tory of the western department of the 
Niagara Fire at the home office in charge 





10 So. La Salle St. Chicago 


of Vice-President W. L. Steele. 








IN 
THE 


3200 feet on Northeast Corner 


Room, etc. 





SPACE FOR RENT 
INSURANCE EXCHANGE 


change, Chicago, occupied by Millers Mutual Casualty. 


Now well arranged with four Private Offices, two Vaults, Supply 
Can easily be subdivided. 


Apply Room 1938 


of 19th Floor of Insurance Ex- 








Inspections 


brokers and the business public, 
Municipal Committees and all 
designed for the public weal. 


18 years in this field 





Office with Joseph C. Knight & Co. 
Room 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 





in Chicago, Cook County and the C.eater Metropolitan District. QThisinspee- 
torate very properly gauges the expectancy of fire risks and intelligently anticipates 
events before they occur. QThe undersigned sells this talent to companies, agents 
herewith tendering counsel to iai 
those who formulate insurance laws 


State Insurance Officiais, Legislative and 
—Dixit et Fecit— 


C. W. PIERCE 


Independent Inspector and Fire 
vention Counselor 


The Humboldt Fire Insurance Co. 


PITTSBURGH 
Incorporated 1871 
EDWARD HEER, Sec’y and Treas. 


Why not make room in your agency for a conservatively managed, medium- 
sized American Company whose indemnity, treatment of agents and assured, 
will bear inspection for nearly half a century? 


Capital $300,000 Surplus to Policy Holders $582,406.94 
Assets $1,604,117.07 





A. H. TRIMBLE, Pres., 














GEO.A.MOWRY W.A.GORDON WM. WALSH 
President . Secretary _ Ass't Secretary 


Twin City Fire Insurance Company 
MINNEAPOLIS 


Capital $500,000 

















Business . 4 Seventy 
confined one years of 
business 
to the this Com- 
State of pany has 
never con- 

Ohio 





tested a loss 








Days;ton, O. 


FIRE AND MARINE 
INSURANCE—ALL LINES 












































































The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 

























Statement January 1, 1917 


























Cash Capital - - - *. $1,000,000.00 
Assets - - - - - 2,748,832.19 
Liabilities (Except Capital) - - 1,039,977.81 
Surplus to Policyholders - - 1,708,854.38 























AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE AETNA CASUALTY & SURETY COMPANY 
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J. R. YOUNG ON PUBLICITY 


INSURANCE NOT UNDERSTOOD 





Suggests Broad Campaign of Education 
Among the General Public to 
Remove Prejudice 








St. Paul, Minn., Aug. 30.—James R. 
Young, insurance commissioner of 
South Carolina, addressed the insurance 
commissioners convention here today 
on “Publicity in Insurance.” Com- 
pared with other businesses the pub- 
licity end of the insurance business 
has been somewhat neglected. Mr. 
Young outlined. the present-day public 
attitude toward insurance and in part 
said: 

Within the memory of a majority, 
if not all, of us it has been generally 
believed that there was something 
about the insurance business that called 
for mystery and a certain covering up 
of the methods and practices of its 
conduct. Many believe that the busi- 
ness could not be understood by the 
public and that it was a great mis- 
take to undertake to inform them; 


that the proper thing was to do the | 


business without regard to the public, 
giving it no data or information, al- 
though the public furnished the cus- 
tomers and was a party to its con- 
tracts. 

Suggests Broad Campaign 


I have in mind not publicity in the 
general acceptance of the term. of ad- 
vertising some company or agent, but 
in a broad sense of giving a thorough 
understanding of the business, its un- 
derwriting principles, its accepted meth- 
ods and the real reason for its exist- 
ence. I would have such publicity as 
did not propose to advertise wares, 
giving only one side, and that the fa- 
vorable side of the ‘business, but un- 
dertook to lay bare the business and 
its methods to the public, believing that 
though sores might be exposed, and 
failures and faults revealed, in the end 
great good would come to the busi- 
ness because of its correction of evils 
and a better understanding between 
the companies and policyholders. 


Such publicity as this, with its at- 


tendant corrections, would greatly im- 
prove and build up the business. It 
would recognize the fact that it takes 
two to make a bargain and no busi- 
ness can long prosper without cus- 
tomers, and they must be satisfied 
ones. Instead of finding the business 
hampered by the ignorance and preju- 
dice of its patrons and supporters, we 
would find it sustained and even 
“boosted” by the policyholders and the 
public in general, as well as by the 
companies who furnish, and the agents 
who sell the insurance protection. 


Will Remove Prejudice 


My idea is that publicity is not, and 
_will by no means prove, a “cure-all,” 
but it will tend in a large degree to 
correct evils where they exist and re- 
move prejudice based largely on the 
misunderstanding of the business and 
its conduct. The power of publicity to 
correct evils or wrong practices is rec- 
ognized now in practically every busi- 
ness and line of endeavor as _ never 
before in the history of the world. 

Nothing is ever settled until it is 
settled right, and if the thing is done 
wrong you may rest assured that it 
will, as the old saying goes, “meet 
you in the middle of a road” and rise 
up to plague you. The insurance busi- 
ness, because of its greatness and im- 
portance to every business enterprise, 
and the protection and safeguard it 
throws around the rich and poor, old 
and young, deserves and should re- 
ceive the best aid of all, and of none 
more than of company officials, and 
those whom this body represents. 





Tony J. Melton, of Dixon, Ky., has pur- 
chased a half interest in the agency of 

H. Blackwell & Co. Mr. Blackwell es- 
tablished the agency in 1902. 











J. H. MACFARLANE, 
MANAGING UNDERWRITER 





CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY 1 
CLEVELAND, OHIO 31.245, 852.60 


CASH CAPITAL $839,130.00 





Cc. H. BISHOP 
PRESIDENT 


Oo. T. BROWN 
SECY-TREAS. 


APPLICATIONS FOR AGENCIES DESIRED 











FIRE MARSHALS TO MERT 


FINE PROGRAM IS ANNOUNCED 

















Will Gather in New Orleans for 
Three Day Session in 
November 

L. T. Hussey, state fire marshal of 


Kansas and president of the National 
Association of Fire Marshals, has an- 
nounced the program for the annual 
; convention of the association. The 
convention was originally set for early 
this fall at New Orleans, but the date 
has been changed to November 14, 15 
and 16. The city and state officials at 
New Orleans and the insurance men 
have formed a local committee which 
is arranging a fine line of musical and 
other entertainment for the marshals. 
The first session will be called at ten 
o’clock Wednesday morning. There 
will be an address of welcome and the 
response will be by G. C. Port, fire mar- 
shal of Pennsylvania. President Hus- 
sey will deliver the annual address and 
the standing committees of the asso- 
ciation will report and convention com- 
mittees will be named. The program 


as arranged for the other sessions fol- 
iOws: 





Wednesday Afternoon 


“Signs of the Times,” by ©. J. Doyle; 

Associate General Counsel Watlennt Board 
Springfield, Ill. 

“Woman’s Part in Fire Prevention,’ by 
pe Bessie Street Coburn of Missis- 
sippi. 

“hire Waste vs. the High Cost of Living,” 
round table discussion led by James R. 





“Conservation of War Time Resources,” 


Round Table discussions: 


“A Fire Prevention Bureau of the Fed- 


Legislative round table led by Ralph E. 
Address by W. E. 


“What Constitutes pyidence in the Prose- 
“Spontaneous Combustion,” 


t oO. 
“Cooperation, 


Waueational round table discussions: 








Young, commissioner of North Carolina. 

“Relation of State Fire ee to In- 
surance Companies,” by P. D. McGregor, 
western manager Queen. 
“Utilizing Fire Departments for Fire Pre- 
vention Work as Well as for Fire Fight- 
ing,” round table discussion led by W. 
S. Inglish, fire marshal of Texas. 


Thursday Morning 


by Walter H. Bennett, former president 
of the association. 


(a) “Purchase of Fire Apparatus by 
Small Towns and Country Communi- 
ties,” led by S. E. Crans of South 
Dakota. 

(b) “What Can Be Done to Secure Bet- 
ter Fire Protection for Farm Build- 
ings?” led by Ole O. Roe of Iowa. 


eral Government,” by W. M. Campbell 
of Louisiana. 
Richman, editor “Fire Protection.” 
Mallalieu, manager Na- 
tional Board. 


Friday Morning 


cution for Arson,” . Morgaridge 
of the National ‘aonrd, 
round table 
— led by E. P. Heaton of On- 
ar 
Efficiency and _ Prepared- 
ness,” by H. H. Friedley of Indiana. 

(a) “Fire Prevention in Public Schools,” 
led by T. Alfred Fleming of Ohio 

(b) “Fire Prevention and the le 

led by Imri Zumwalt of Kansas. 

(c) “Value of a Uniform System of Sta- 
tistical Records.” Leader to be an- 
nounced. 

The program for Friday afternoon in- 

cludes the election of. officers and such 
other business matters as may appear. It 
is possible that some additional addresses 
will be added later. 





The loss on the Brown-Camp Hardware 
Company at Des Moines has been adjusted 
as total to $278,000 insurance, of which 





CHARTERED A. D. 1794 


: 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas, 
SAM’L P. RODGERS, Asst. Sec’y 


CASH CAPITAL $1,000,000 
TOTAL ASSETS SURPLUS TO POLICYHOLDERS 
$4,658,595.39 $1,402,353.66 


FIRE, TORNADO, AUTOMOBILE, nytt RENT, EXPLOSION AN? 
BOMBARDMENT INSURANCE 


AGENTS WANTED WHERE NOT REPRESENTED 
SAUAUNNUDOANUQUDUOOUOOUDEONNUOUOOOUOOGUOUQUUGUOOOOUOEDOOQOOOEDOOOUCGEDOOUCEOOROOUOOOUOOUOREDEOOOUOEOOUOOOUEE 


NORD-DEUTSCHE 


INSURANCE COMPANY 


123 William Street UNITED STATES BRANCH 
New York J. H. Lenehan, Manager 
STUUUNAUUNUUEUOUCUEOCCUUUUOUCOUCECUCCUOCUUUCDOUUHOOCOOCUOUOCOOCEOOCEOOCCOOCUOOCCUOCTECCE ET EE TOE E EEE Ee 


A. ident C. O. DAVIS, Vice-Pres. W. A. ELDRIDGE, Secy. 
s B INDRUS: VP & Man’g Underwriter F.H H. ALDRICH, Counsel, H. R. VERNOR, Asst. Seey 
L.K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF eid $25 MICHIGAN veacntpycs ° 1913) 


Capital fully paid $250,000.00 Assets $542,142.29 
Surplus to policy holders $350,000.63 


406-412 DIME BANK BUILDING 
64th ANNUAL STATEMENT 
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Capital - - = = © = = § 500,000.00 
Assets (to protect policy holders) - - 5,036,003.01 
Swawauce Company Net Surplus to policy holders - - 2,739,141.06 
of WatertouniN.y: Netsurplustostockholders - - - 1,989,141.06 
STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVAN S, Gen’l Agents, Colorado, Denver 


N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas eS ol 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


NATIONAL INSPECTION CO. 
INVALUABLE ON SPECIAL HAZARDS 


J. G. HUBBELL, Mgr. 108 SO. LA SALLE ST., CHICAGO 


NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


JANUARY Ist, 1917 
Total Assets, $1,154,721 
Net Surplus, $229,915 











Capital, $400,000 


OFFICERS 
C. T. JAFFRAY...... eunsdeus edad ak vcacwas pee a Sedaamcecaanees President 
JOHN H. GRIFFIN............00ee eee eeees Vice-President and Manager 
E. C. WARNER...... Sa Sawed uN eek daa Geawewedese amaieihe ...Vice-Pres.dent 
ISAAC HAZLETT..... ede Putsese) Bates ee es coedee anes Vice-President 
WILLIAM COLLING...... aaaeweees ..Treasurer and Assistant Secretary 
H. J. GIBSON.......... Lite daicecoankieeuMebeccems 25 Assistant Secretary 





$138,975 was in the New York Reciprocal 
Exchange. 
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OHIO AND WEST VIRGINIA 


GO OVER OHIO INSPECTIONS 














Conservation Association Finds Many 
Defects and Dangerous Conditions 
in Mills and Elevators 





The Ohio Conservation Association 
has been going over its records after 
inspecting elevators and mills in the 
state and finds a number of defects. 
When ‘the survey was made it was 
found that 1403 risks had been inspected 
and only 750 were regarded as satisfac- 
tory. In many cases very dangerous 
conditions were found. The state fire 
marshal’s department is now checking 
up on the inspections and expects to 
bring about decided improvements by 
having the owners remove or modify 
hazards. The Ohio inspections havé 
been excellent, and have certainly 
brought to light conditions that need 
changing at once. State Fire Marshal 
Fleming is interested in this particular 
work and is giving it much time. 





Diagrams Sprinklered Risks 


The assistant fire chief of Columbus, 
O., is having accurate diagrams of all 
floors of all the sprinklered risks in 
the capital city diagramed and printed 
in a book of nearly 100 pages. These 
books will be distributed to the various 
engine companies and the men will be 
required to master the location and 
power of the systems. Such study 
would save many a dollar in salvage 
from water damage. He has asked the 
aid of the Ohio Inspection Bureau in 
getting out his book. 

To all inquiries about adding drying 
rooms to sprinklered plants he has 
given the advice to have such rooms 
equipped with sprinklers, by all means, 
but have the heads set to discharge at 
a temperature higher than that usually 
maintained in the room. 





Earl Pabody’s New Work 


Earl A. Pabody, who recently resigned 
as manager of the central department 
office of the Ohio Audit Bureau at Colum- 
bus, Ohio, has been appointed Ohio special 
agent for the Western Sprinkled Risk 
Association of Chicago. Mr. Pabody was 
formerly secretary of the Ohio Associa- 
tion of Insurance Agents. C. C. Atwell, 
in the local business at Akron, Ohio, has 
taken charge of the Columbus audit office. 





Ohio Agency Appointments 
Eeied Druggists Mut.—F. W. Bloor, Mans- 
Pa.—H. E. Dusenberry, 


H. Ohmenhauser, Cleveland; E. Hahn, 
Mrs, Russell Horr, Pit: «1 Farrum, 3 
Proudfoot, H. J. Allen, W. H. Pumphrey, G. 
H. Biley, J. J. Babka, Anna H. Parrott, C. 
wosherg, R. oP Allen, Mary L. Hollenbach, 
Stoff = L. Griffin, J. W. Blair, C. A. 
poe W. A. Pe ceberwe L.. F. Wirth, W. 
Fowler, Cleveland; H. O. Hickinan, Dayton. 
North River, N. Y.—W. . £ucker, Jr., 


Pacific, N. Y.—-W. I. Fink, Canton; F: K. 
Rollason, Fremont; W. H. Mead, 4¢., Pataskala; 
F. C. Goodrich, P. J. Goodrick Troy; Mary 
Carlos, Springfield; J. J. Cahill, Hamilton. 
Royal—Kridk or & Loth, Wapakoneta. 
Sun—J. D. Conklin Weston, 
Teutonia, Pa. i F, Brown, Lebanon. 
Union, Fr.—L. Pemba, a ng 
United States —W. Tucker, Jr., Toledo; 
I. Edinberg, OR ti Cleveland; E. G. 
Bowerman, Columbus. 


United Firemen’s, 
Caress 


2 prerrot 





Ohio Notes 


H. E. Boning, state agent of the Mil- 
waukee Mechanics in Ohio, is taking his 
vacation trip on the Pacific Coast. 

James Van Vechten, of Akron, and Miss 
Eliza A. Allen, of Columbus, were mar- 
ried last week. Mr. Van Vechten is a 
lieutenant in the naval reserve and has 
been called to Annapolis for duty. 


Cyrus Woodbury, Ohio state agent of 


the Queen is taking charge of the work 

of Superintendent of Agents William E. 

McCullough of the western department in 

— while the latter is on his vaca- 
on 











Minneapolis 


sentation. 





A. STINSON, Vice-President 


FIRE AND 
MARINE 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


Insurance Company 


MINNEAPOLIS, MINNESOTA 


W. C. LEACH, Secretary 


We can tell them to you. 











“OHIO’'S OWN FIRE COMPANY” 


SERVICE—“BEST IN OHIO” 











CASH CAPITAL, $350,000.00 


Economic Management 





JOHN W. ZUBER 


President 


THE 


American National Fire Insurance Co. 


COLUMBUS, OHIO 


AGENTS WANTED WHERE NOT REPRESENTED 
Broad and Conservative Underwriting 


WILLIAM LEITH 
Underwriting Manager 


* JOHN A. DODD 
Secretary 











CENTRAL WESTERN STATES GERMAN FIRE 








EAST ST. LOUIS CONDITIONS 





Situation Has Improved and Better | 


Cash Capital $200,000 


Grade of Business Men Have 
Whip Hand 





Many of the field men have been in 
East St. Louis since the riots broke out 


there some weeks ago, which resulted | 


| 714 Hippodrome Bldg. 


in a number of deaths and much de- 
struction of property. While some of 
the companies. have retired from the 
city since that time and others have 
suspended their agencies for a period, | 
those who are well informed as to con- 
ditions in the city feel that they are 
much more stable and that the future 
holds brighter things in store. 

The committee of 100 that was 
formed voluntarily after the insurrec- | 
tion has accomplished much. N. C. 
McLean, one of the leading local agents | 
of East St. Louis, is secretary of the 
committee and has done heroic service 
to straighten out the situation. 


and getting men appointed who are 


fearless and yet possess good judgment. | 


The committee raised $105,000 with 
which to pay the firemen and police- 
men, the city itself not having funds to 
do it, and thus held the whip hand. 

The floating colored population that 
was quite a menace to East St. Louis, 
has practically been wiped out and the 
southern negroes who migrated there 
from the various sections have scat- 
tered, some returning home and others 
gu ing elsewhere. Already a number of 
indictments have been found against 
those engaged in the riot, the attorney- 
general has engaged a ‘special prose- 
cutor to represent the state and the 
citizens have raised a sum of money to 
defray the expenses of this. Labor 
conditions have improved and _ saner 
men are in the saddle as labor leaders. 
A movement is now on foot to estab- 
lish a commission form of government 
and this will eliminate aldermanic rep- 
resentation. 

The better grade of citizens of East 
St. Louis now appreciate their responsi- 
bility and intend to see honest. men 
elected to office. Those who have gone 





This | 
committee now has control of the fire | 
and police commissioners, forcing the | 
resignations of the former incumbents | 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Net Surplus $159,096.82 
WM. F. STIFEL, President 


F. RIESTER, Secretary 
OSCAR E. STRAUCH, Asst. Secy. 


E. A. KEELER 


Cieveland, Ohio 
Special Agent for Ohio, indiana and Penna. 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins. Co. 
Organized 1864 


Organized 1881 





COMBINED STATEMENT 


Capital - - - - $250,000.00 
Assets - - - ° 895,201.24 
Surplus to Policy Holders - 606,086.66 

ADAM BENUS, Secy. 


F. A. ROTHIER, Prest. 
F.C. BARTON, Asst.Secy. R. B. HEATON, State Agt. 





INCORPORATED 1849 


WESTERN. 


Insurance Company 





GERMANIA 


| FIRE INSURANCE COMPANY 


NEW YORK 
of Pittsburgh ORGANIZED 1859 
FIRE AND TORNADO Statement, January 1, 1917 
| DEC. 31, 1916 ——- - =: ee 
Capital - - - - - = -$300,000.00 Liabilities, - > =a ass 6a 
| Surplus to Policy Holders - 415,498.55 Surplus for Bolicy Holders, = 331,218 62 


ESM a fe ee, ot a 
| Losses Paid to date - - - 


728,234.87 | 


6,464,905.01 | 





HEAD OFFICE 
Cor. William and Cedar Streets _ 





HEAD OFFICE - 


Assets....... 
Liabilities’. 


| Re = 


W.R. BROCK, President 
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POCO C eee erence reer eeeeereeeeereees 


Incorporated 1833 


British America Assurance Co. 


TORONTO, CANADA 


_ (FIRE AND INLAND MARINE INSURANCE) 


United States Branch, 1st January, 1917 


$1,936,279.77 


oO eccecccceccteovercecccccccccccetecccoces 1,112,315.18 


senend secs becp Wee bue ceibe Saabs ccupeaecsced eu $ 823,964.59 


Total losses paid in United States from 1874 to 1916, inclusive, $24, 669,753.43 
W.B. MEIKLE, Vice-President and General Manager 








Home Office: - 


The Best Field in the Insurance Business 
Today is Live Stock Insuranée 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE ae « INSURANCE COMPANY 
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rather minutely into the various angles 
of East St. Louis believe that it is start- 
ing on really a new era. 


INDIANA PREMIUM RETURNS 








Business Done in the State by Fire 
Companies in First Half of 
This Year 





The following shows’ premiums and 
losses in Indiana for the first half of this 
year, as reported to the insurance de- 
partment of that state: 


Company Premiums Losses 
Aachen & Y seenteh ee tee ae $23,976 $ 7,656 





American Eagle. 39,361 147368 
po eer 11,583 23,352 
Col. Natl. Co.... 2,665 700 
Firemen’s Fund.. 51,892 24,859 
errr ar 14,52 5,612 
Granite State............. 14,890 5,150 
Mich. Milt, Mut........<; 9,617 

Michigan Com. «oie vc ciee 15,534 4,851 
Mill Owners Mut........ 9,379 258 
Peete ere an ne os < e.c com ee 79,388 26,920 
Woreake DleyG. .¢.. 06s. 5 13,135 116 





To Eliminate Coinsurance 


Sheboygan, Wis., is considering the 
elimination of the coinsurance clause 
ir. policies on its school buildings. The 
discussion is a direct result of a recent 
fire in the industrial school where the 
city was compelled to pay over $200 of 
the $2,500 loss despite the fact that 
$7,500 insurance was carried on the 
building. The superintendent of schools 
has been instructed to communicate 
with appraising firms to ascertain the 
cost of appraising all the school build- 
ings in the city as the first step in in- 
stituting the changed plan. 





To Have Quarterly Meeting 


The Illinois State Board and the Illi- 
nois Field Club will hold a joint quarterly 
meeting somewhere out in the state in 
September or October. The same plan 
will be followed as was found successful 
at Decatur. The executive committee of 
the state board will elect a successor to 
Thomas C, Little of the Fire Association a 
committeeman who is moving to the 
Michigan field. 





Michigan Losses Heavy 


The report of the Michigan fire marshal 
for the six months ending June 30, 1917, 
shows the fire loss in that state the first 
half of the year exceeds the loss of the 
entire year 1916 by nearly half a million 
dollars. The report shows 5,161 fires in 
— with a property loss of $6,135,- 





Wisconsin Notes. 


Cc. C. Calkins, Fairchild, Wis., has pur- 
chased the agencies of Mrs. —. W. Foster 
and the Anderson Land company in that 
city. 

Bloomer, Wis., has made arrangements 
with a large milk condensing industry at 
that point to connect the municipal water- 
works with the private pumping plant, 
for emergency service. The water supply 
of ~ 3g condensory is derived from artesian 
wells 





Illinois Notes 


The Northwestern National and London 
oe are retiring from East St. 
ouis 


Arthur Poorman, a local agent at Mar- 
shall, Ill., is at the officers’ training corps 
at Ft. Sheridan, Ill. 


Otto P. Sachs, examiner in the western 
department of the Sun is on a trip through 
Iowa with Special Agent Woods and will 
Seen P aaa week in Illinois with Rollin 
. Reed. 


John §S. Skinner, local agent at Prince- 
ton, Ill., is at the officers’ training corps 
at Ft. Sheridan, Ill. During his absence 
the business in Princeton will be taken 
care of by his brother. 


The Wabash Fire 
Insurance Company 


commenced business Jan. 1, 1916, 
and closes the year with one hun- 
dred agents in Indiana. We want 
one hundred more good agents in 
Indiana. Help us keep as much as 
possibleof Indiana’s$7,000,000.00 


fire insurance premiums at home. 











NORTHWESTERN STATES 


CAN CONDEMN FIRE TRAPS 











North Dakota Decision Upholds Fire 
Marshal in Ordering Destruction of 
Dangerous Structures 





The North Dakota fire marshal feels 
that his department has scored a vic- 
tory which means much for more ade- 
quate fire protection in his state in the 
decision of the state supreme court up- 
holding the authority of his office to 
order the destruction of fire traps, even 
when such orders may be in conflict 
with local city ordinances. 

The ruling was made in the case of 
the fire marshal of North Dakota 
versus I. Glerum, a prominent property- 
holder of Devil’s Lake, who was de- 
feated in the lower court and appealed. 
A large structure at Devil’s Lake, of 
which Glerum was the owner, was badly 
damaged by fire. The fire marshal in- 
spected the ruins, found the building 
damaged to the extent of 80 percent, 
and ordered its destruction. 

Glerum procured the appointment of 
a local appraising committee, which 
estimated the damage at but 45 percent, 
and began repairing the structure un- 
der a local ordinance granting such 
permission within the fire limits when 
the damage from fire did not exceed 
fifty percent. 

The fire marshal then applied to the 
district court for an injunction restrain- 
ing further work on the building, and 
won out. Glerum appealed to supreme 





MELVIN BARCLAY 
Managing Underwriter 


Buckeye National Fire 


Insurance Co. 
Capital $100,000 -) Net Surplus $46,135.00 


Writing Business Through Ohio Agents Conservative Underwritin; 
ECONOMIC MANAGEMENT © MAKING SPLENDID PR 


OHIO AGENTS WANTED! 


H. M. BARFIELD H. S. BASSETT 
President Secretary 























F.R. Ormsby, Pres. G.F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Capital $300,000 Surplus to Policyholders $408,562 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 











court, and he was again defeated. 





Minnesota Association Meeting 


The Conservation Association of Minne- 
sota will meet in Minneapolis next Tues- 
day at luncheon at which time proper 
credentials will be issued to members. 
Instructions will be.given as to inspec- 
tion work. It is expected that Governor 
Burnquist and Insurance Commissioner 
tae B. Sanborn will be present and give 
talks. 





Publishers Ask License 
Bismarck, N. D., Aug, 27—The Pub- 
lishers’ Mutual Fire, which has been in 
process of organization for some time, 
has applied for a charter and now is being 
examined preliminary to the granting of 
a license. The home office of North Da- 
kota’s first Fourth Estate insurance com- 
pany is Devils Lake and the incorporators 
are E. M. Crary of Devils Lake, M. 
Forkner of Langdon, G. A. Monteith of 
Finley, E. L. Richter of Larimore, and 
David R. Carlson of Towner, all well- 
known newspaper men prominent in the 
North Dakota Press association. 


The Rochester German Underwriters 
has retired from Tissier Brothers, of East 
St. Louis and is confining its operations 
to the Harding Bros., Agency. This puts 
it on a sole agency basis in that city. 


Paul C. Galleher, formerly connected 
with the Louisville agency of Barbee & 
Castleman and a veteran of the Spanish- 
American War, has been commissioned 
Lieutenant Colonel in the regular army. 
He is stationed at San Antonio, Tex. 








Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

TOTAL ASSETS, - - - - - - $2,486,445.48 
A. C. CUMMINS, President BUSINESS CONFINED TO OHIO 


The Central Manufacturers’ Mutual Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 


Cash Assets, over $900,000 : Net Cash Surplus, over $500,000 
H. V. OLNEY, President Cc. A. L. PURMORT, Secretary 


THE MERCHANTS’ AND MANUFACTURERS’ MUTUAL 
INSURANCE COMPANY 








R. SMITH, Secretarv 














Mansfield, Ohio 
Insurance in force over $4,000,000 Net cash surplus over $60,000 
Writing a general classification Auto fire floater department 


Annual dividends to policyholders 
G. W. DeYARMON, Secretary 


Organized 1876 


S N. FORD, President 








E. J. Forney, Pres. J. M. Cook, Sec’ge 
Incorporated, 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Dayton Mutual Fire 


ON 
Insurance Co., "Smo 


B. C. COLEMAN, Secy. 


Conservative and Careful 








Management Insurance - $6,519,788 
AGENTS WANTED Total Assets 385,313 
Address Home Office. 








An Agency Company 











Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
| combine dig- 
nity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
| for ladies and 
tlemen, al- 


soa Club Grill 








Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 


j HENRY WACHTER, Manager - 





H. J. TREMAIN 

















Ohio Retail Grocers Mutual Fire Insurance Co. 
SPRINGFIELD, OHIO 


W. H. COOK, Secretary and General Manager 
BUSINESS CONFINED TO OHIO 


KEYSTONE UNDERWRITERS 


DEPARTMENT OF 
The German Fire Insurance Co. The German American Insurance Co. 
The Western Insurance Co. The Union Insurance Co. 


ORGANIZED 1905 “ 














All of Pittsburgh, Pa. 


$900,000 Combined Net Surplus - - - $733,076 - 
3,042,656 Combined Surplus to Policyholders 1,633,076 


218 Fourth Ave., PITTSBURGH, PA. 
FISH & SCHULKAMP 


Combined Capital - - 
Combined Assets - - 


E. W. CLINTON (Reliable Agents Wanted in 





dither his Pennsylvania, Ohio, Illinois General Agents for Wisccnsin 
Norwood, Cincinnati, Ohio and Wisconsin.) Madison - Wisconsin 


. 
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TO PRESENT ARRESTER wis 


Companies To Be Asked For Twenty- 
five Percent Reduction on Oil 
Tanks 


The Kansas commissioner has asked 
the manager of the Fire Rating Bureau 
to present to each company operating 
in that state a test of the oil tank 
lightning arrester. A demonstration of 
this special lightning rod apparatus 
proved particularly interesting and the 
test showed it to be efficient. 

The department has asked the com- 
panies to make a reduction of 25 per- 
cent in the rates on oil tanks which are 
equipped with the lightning arrester. 
The commissioner said he felt that the 
insurance companies should take steps 
to test out the device and if it is a suc- 
cess there is no reason why the rates 
should not be lowered. 


Many Buildings Condemned 


Wichita, Kans., is having a clearing 
up spell. During July -and August, 
thirty-seven old frame buildings were 
condemned and twenty more are under 
orders to make certain improvements 
at once or they will be condemned and 
not permitted to be used. The build- 
ings are all old frame structures, built 
many years ago, many of them during 
the boom days and now owned by folks 
who were caught by the boom collapse 
and haven’t recovered. 

All of the thirty-seven buildings con- 





demned have been torn down or re-| 


moved. Most of them were located 
close to the downtown district. Some 
years ago Wichita had a moral clearing 
up spell and the only way it could get 
rid of a row of disreputable houses with 
disorderly occupants was to have every- 
one declared insanitary and a fire trap, 
and condemned. 


Fair Takes Higher Rate 


Z The manager of the Kansas Fire Rat- 
ing Bureau has just completed an in- 
spection of the temporary buildings to be 
used by the Wichita fair in October, The 
fair association is erecting several large 
temporary frame structures adjoining the 
forum. Within a few days the companies 
will be notified of a higher rate to be put 
into effect until the buildings “are torn 
down after the fair. The fair association 
has agreed to pay the increased premium 
on all the buildings affected by the greater 
fire hazard. 


Settle Differences 
Because of the 


many complaints filed 
by Council Bluffs, Iowa, agents of dis- 
crimination in the readjustment of the 
schedules on Council Bluffs property, 


following the repeal of the antidiscrimina- 
tion law, it was necessary for K. L. Wall- 
ing, manager of the Iowa Inspection 
Bureau, to meet Council Bluffs agents last 
week and go over the situation with them. 
This is the one town in the state, from 
which vigorous protests of readjustment 
were made by practically all of the agents, 
and it is felt now that the matter has 
been smoothed out. 


May Leave Des Moines 


It is stated at Des Moines that Gus A. 
Doerfler will remove the general agency 
of the Globe & Rutgers from Des Moines 
to Cedar Rapids, Ia. The agency was 
formerly in charge of Ed G. Doertier who 
has removed from Des Moines to Sioux 
City to be secretary of a new under- 
writing concern there. Gus A. Doerfler, 
his father, took charge of the Des Moines 
agency but because of his residence in 
Cedar Rapids, he prefers that as the loca- 
tion of the office. 


Olson Agency Is Sold 


The Rhodes-Montgomery Company has 
purchased the local agency of John A. 
Olson at Omaha, Neb., and the offices of 
the combined agencies,have been moved 
to 712 World-Herald building. The Olson 
agency is 15 years old. 


Missouri Notes 


Louis F. Yeckel, head of the L. F. 
Yeckel Realty & Agency*Company of St. 
Louis, died last week. 

Morton T. Jones, junior member of the 
local agency of R. B. Jones & Son at Kan- 














NEW REPORT ON LITTLE ROCK 


National Board Finds Fire Department 
Undermanned With Severe Con- 
flagration Hazard Present 


The gross fire loss for the past five 
years in Little Rock, Ark., as given in 
the fire department records, was $1,- 
487,788, varying from $225,493 in 1912 
to $407,377 in 1916, $220,341 of which 
occurred in four fires. The average 
annual number of fires was 321, rang- 
ing from 264 in 1912 to 389 in 1916, with 
an average loss per fire of $927, a very 
high figure. Based on an average pop- 
ulation of 53,500, the annual number of 
fires per 1,000 population was 6.0, and 
the average annual loss per capita was 
$5.56, both very high figures. The Na- 
tional Board engineers say as to fire 
fighting facilities: 

Water supply works ample and fairly 
reliable; sufficient quantities generally 
available, but at pressures requiring en- 
gines for serious fires. Fire department 
only fairly effective; weak in men and in 
ladder and chemical equipment. Fire 
alarm system inadequate, unreliable and 
only fairly well maintained. 


As to the conflagration hazard, they 
say: 

Owing to the presence of many large 
areas, several conflagration breeders, much 
weak construction, overhead wire obstruc- 
tions, inadequate fire alarm system and 
an undermanned fire department, the con- 
flagration hazard is severe in parts of the 
principal mercantile district. Buildings 
are mainly low, block accessibility is 
good, sufficient water supplemented by en- 
gine streams is available, and there has 
been some: increase in the fireproof and 
sprinklered area, but these are not suffi- 
cient to prevent a fire from sweeping a 
large portion of the district under adverse 
conditions. The minor mercantile, ware- 
house and manufacturing districts are 
mainly in detached groups and present 
little conflagration hazard. Residential 
districts present the usual flying-brand 
hazard. 


Texas Notes 


Austin, Texas, has ordered a_ special 
election for Oct. 2 to vote a bond issue 
of $40,000 with which to install an electric 
fire alarm system. 


T. G. Barrow has been appointed chief 
rate clerk to the Texas Fire Commission, 
succeeding Jeff Hughes. Mr. Barrow had 
been the commission’s representative in 
the north part of the state, with head- 
quarters at Dallas. 

Harry Lee Murry, of El Paso, Texas, 
while going to his office in a jitney car, 
leaped from the auto to avoid a collision 
with a train, was struck by the locomo- 
tive and died an hour later. The jitney 
cleared the track ahead of the train. 


Southern Notes 


James W. Blakeney, examiner in the 
German American home office has been 
appointed special-agent for Alabama, suc- 
ceeding Harry E, Parker, who has gone to 
Georgia. 

Major Charles F. Hard, special agent 
of the German American in South Caro- 
lina and Florida, has resigned and is suc- 
ceeded in South Carolina by Henry K. 
McCormac of Columbia and in Florida by 
Charles O. Beckham with headquarters at 
Lakeland, Fla. Both have been assistants 
to Major Harris. 








sas City has been made a captain at the 
It. Riley reserve officers’ training camp. 


Iowa Notes 


John P. Cornell, a local agent at At- 
lantic, Iowa, has joined the navy. 


A. T. Roddy & Co., of Des Moines, have 
been appointed general agents of the 
Ocean. 

At Farnhamville, Iowa, an issue of $10,- 
000 bonds has been voted for the exten- 
sion of the water mains. 

At Nevada, Iowa, an election will be 
called to vote on the proposition of issu- 
ing $8,000 waterworks bonds. 

Because of ill health, R. L. Miller has 
sold his agency at Davenport, Iowa, to 
F. L. Stafford, a real estate man. 


The receiver for the Equity Mutual of 
Sioux City states that a financial report 
of the company will be ready in about 
ten days. 


Both members of the firm of Weedy & 
Smith, local agents at Fairfield, Iowa, 
have joined the infantry and are now in 
training at Camp Dodge, Iowa. 

The growing business of the Ford 
agency at Des Moines has necessitated 
larger quarters and the offices have been 
moved from the Fleming building to suite 
512-14 Citizens’ National Bank building. 





KENTUCKY AND THE SOUTH 


KENTUCKY WHISKY BUSINESS 








Disposition to Be Made of Distilleries 
—Agents Turning Attention 
to Other Lines 


A review of fire insurance operations 
in Kentucky, as well as other states 
where distilled liquors make up a con- 
siderable proportion of the volume of 
business written, will show that this 
business generally has been handled 
with profit to the companies. Losses 
have been small, comparatively, on the 
whole line of liquor risks. Whisky has 
always been insured at 100 percent and 
as it appreciated in value has been fur- 
ther protected. The governmental pro- 
hibition order will mark the beginning 
of what most people consider will be 
the end of the liquor business and that 
would mean elimination of what has 
been a mighty good line for the insur- 
ance companies. 

Prospects at this time are for con- 
tinued and rapid increase in the values 
of whisky in storage, with consequent 
additions to protection until the stocks 
are disposed of, as they likely would be 
in the course of two or three years, 
unless replenished by resumption of 
manufacturing operations before the 
stocks are actually exhausted. 

Where the distillery plants them- 
selves are concerned, however, the out- 
look is different. Many of those in 
Kentucky, the likelihood is, will never 
be used for manufacture of whisky 
again. Insurance on these plants as 
unoccupied risks will be difficult to get. 
Some of it may be canceled and re- 
newals will be subject to careful scru- 
tiny and inspections. As a matter of 
fact, distillery plants: are, relatively, 
not costly propositions. The value is 
in the whisky. 

Some of the Kentucky insurance men 
who have been handling a good deal 
of whisky business during the greater 
part of their business careers are now 
looking into the future with an eye to 
finding some other kind of business to 
take the place of it. Use and occu- 
pancy insurance, rental insurance and 
automobiles and kindred lines are con- 
sidered to offer the most encourage- 
ment. 


Atlanta Rates Increased 


The Southeastern Underwriters Asso- 
ciation has increased rates in Atlanta, 
Ga. The increases apply to frame shingle 
roof dwellings, amounting to 10 cents, 


mercantile stocks, 10 percent; frame mer- | 


eantile buildings and contents, 10 percent. 
There have been varying increases amount- 
ing from five cents to forty-five cents, on 
school buildings, churches, hospitals, sani- 
tariums, auditoriums, garages, barns and 
hay and grain warehouses. 


Tennessee Notes 


J. C. Bradford, of Davis, Bradford & 
Co., Nashville, one of the largest fire 
agencies in Tennessee, has gone to Chic- 
kamauga to attend the August training 
camp. 

The growing business of White, Hunt 
& Co., fire agents of Nashville, has made 
larger quarters necessary, and the firm 
has moved to the fourth floor of the 
Fourth & First National Bank building. 

H. G. Channell of: the local agency of 
Cannon & Channell at Franklin, Tenn., 
has been drafted and because of his ab- 
sence the agency has been merged with 
that of E. G. McGavock. 








WHY 


IS AN AGENT OF THE OHIO 
FARMERS ALWAYS GLAD HE 
IS AN AGENT OF THE OHIO 
FARMERS 


EVERY VETERAN AGENT 
KNOWS. EVERY NEW AGENT 
QUICKLY LEARNS. 


THE OHIO FARMERS 





OHIO FARMERS 
INSURANCE COMPANY 
LEROY, OHIO 
F. H. HAWLEY, President 
W. E. HAINES, Secretary 
Western Department, Insurance Exchange 

a CHICAGO 


CHARLES L. HECOX, Manager 
GUY A. RICHARDS, Asst. Mgr. 














STRICTLY FIREPROOF 


NEW HOTEL * 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 





One minute from the 
Insurance District 


The Patronage of In- 
surance Men is 
Solicited 
Laurence R. Adams, Sec’y and Mgr. 


1917 








1898 


Security Mutual 


Fire Insurance Company 


Nineteen Years of Service 





Chatfield, Minnesota 


| An unsurpassed record for prompt 
adjustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota, and South Da- 
kota and accepts business on good - 
risks direct in any Statein the Union. 


F. L. TESCA CHAS. L. THURBER 
President Secretary 








EST. 1880 re 





“A Staunch and Reliable American Company” 








CASH CAPITAL, $400,000.00 


Assets, $1,590,675.40 Surplus to Policyholders, $815,375.19 Losses Paid, over $8,000,000.00 
WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 


D. M. FERRY, JR., President 
E. J. BOOTH, Vice-President 
F. A. SCHULTE 
Treasurer 
H. E. EVERETT 
Secretary 
E. P. WEBB 
Asst. Secretary 
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“37 Years of Honorable Indemnity” 
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NEWS FROM THE EAST 


GUTHRIE WITH’ NEW. JERSEY 








Popular Middle Department Field Man 
Been Elected Assistant Secretary 
of Company 


New York, August 29—J. B. Guthrie 
has been appointed assistant secretary 
of the New Jersey Fire, and will assume 
his new duties on Sept. 15. Mr. Guth- 
rie is a special agent in the middle de- 
partment of Fred S. James & Co., and 
although a voung man he has had an 
important fire insurance experience. 
He first engaged in the business as an 
office boy in the old Baltimore agency 
of J. Ramsey Barry, from which he re- 
signed to join the forces of Newman & 
MacBain, of New York City. In 1911 
he went with Fred S. James & Co. as an 
examiner in the New York office, and 
two years later became their special 
agent in the suburban field. In 1914 
he was assigned to a special agency in 
the same company’s middle department, 
traveling in Pennsylvania, Maryland, 
Virginia and West Virginia. He is 
highly esteemed by his present em- 
ployers, and will undoubtedly prove a 
valuable asset to the New Jersey Fire. 


TO CELEBRATE ITS JUBILEE 


Fire Association Will Be the Host Next 
Week at Its Anniversary 
: Occasion 


Department managers, general agents 
and field men of the Fire Association 
will be at the home office in Philadel- 
phia, Sept. 4-7, celebrating its one hun- 
dredth anniversary. There will be a 
series of business meetings, joint con- 
ferences, etc., during the week. .The 
banquet will be held Friday evening, 
at which will be present company rep- 
resentatives, officers, directors, and 
some of the officers of other Philadel- 
phia companies.. This will bring to- 


_ gether the various representatives of 


the company from all over the country 
and will be productive of much benefit 
all around. Various historic features 
of Philadelphia will be visited and 
enough time will be given to sight- 
seeing. 


TO INVESTIGATE THE RATES 


Superintendent Phillips of New York 
Will Get Data on Returns from 
Companies 


Albany, N. 
ent Phillips 
statement in 
investigation 
ance rates: 

“The Board of Estimate and Apportion- 
ment of New York City recently adopted 
a resolution requesting the superintend- 
ent of insurance to make an investigation 
of the fire insurance rates charged +o 
property owners in New York City. The 
resolution contains statements that the 
city has spent approximately $150,000,000 
for additional water supply; that it has 
expended large sums in the development 
of a high pressure water service; that it 
has enforced legislation for the reduction 
of fire hazards; that the fire department 
has been motorized at an enormous cost. 
_ In compliance with this request, Super- 
intendent Phillips proposes to make a 
thorough investigation, not only of the 
rate situation in New York City, but of 
the entire state. As a preliminary to this 
investigation, the superintendent has sent 
a circular letter to each of the stock fire 
companies authorized to transact the fire 
insurance business in New York. In this 
circular letter the companies are re- 
quested to furnish their experience for 
a period of ten years, such experience to 
include the fire premiums collected and 
losses paid in each state of the Union and 
in New York City separately. The com- 


Y., Aug. 27—Superintend- 
has issued the following 
reference to the proposed 
of New York fire insur- 
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POLICY 








T. A. HOSKINS 


President 





HOME OFFICE 
_DANVILLE, ILLINOIS 


FARMERS & BREEDERS LIVE STOCK INSURANCE COMPANY 


(Incorporated and Licensed Under Illinois Insurance Law) 


ALSO ALL OTHER FORMS 
DEATH FROM ANY CAUSE 


Now Writing Business. Some Good Illinois Territory Not Yet Covered by Agency Connection. Any 
Live Field Worker Will Appreciate the Value of an Agency. A Legal Reserve Old Line Company. 


JOSEPH W. MEITZLER 
‘Secretary 











panies are also required to furnish the 
superintendent -a statement showing 
actual expenses incurred in transacting 
the business in each of the states and 
territories of the United States and sep- 
arately for New York City. Similar in- 
formation is required regarding rates of 
commissions paid. 

The companies are also required to 
state in detail their activities in the mat- 
ter of increasing or reducing rates on 
any class of risks since Jan. 1, 1915. 

It is expected that the information thus 
collected will materially assist in deter- 
mining whether or not the rates charged 
in New York City or in the state as a 
whole have been consistently productive 
of larger profits than could reasonably be 
expected. hen the information. obtaine 
during the course of the investigation is 
such as to form a fair basis for econclu- 
sions. public hearing will be held in order 
to afford all interests an opportunity to 
present their views. 


Brooklyn Premiums 


Fire insurance premiums in Brooklyn 
for the first six months amounted to $3,- 
350,568 as compared with $3,133,736 for 
the first half of 1916. The Home leads 
with $154,596. The Royal is second with 
$116,984. The Liverpool & London & 
Globe is third with $115,397, the Conti- 
nental fourth with $105,982, and the 
Fidelity-Phenix fifth with $102,779. 


More Centralization? 


Will there be a greater centralization of 
fire insurance interests in New York City 
or the so-called New York City district, 
is frequently asked by underwriters. The 
Philadelphia companies that have been 
purchased by other companies only main- 
tain nominal home offices, and it is likely 
that this process of centralization will 
continue, 


Resign New York National 


Crum & Forster of New York City have 
resigned the general agency of the New 
York National of Buffalo which was for- 
merly the National Lumber. 


Gets the Ohio Millers 


The Squire Company of New York City 
has been appointed representative of the 
Ohio Millers Mutual of Canton, Ohio. The 
agency will write only cash policies and 
will handle lines throughout the United 
States and Canada. L. C. Habig, formerly 
associate underwriter in the office of J. S. 
Frelinhuysen of New York, has resigned 
to become managing underwriter of the 
Squire Company. 


Eastern Notes 


Warren F. Goodwin of Hall & Henshaw, 
New York, is fast recuperating from an 
operation and is soon expected back at 
his desk. 

Harry C. Voorhees, of the New York 
City agency of the Travelers, becomes 
manager of the automobile and liability 
departments of Howie & Cain there. 


MOUNTAIN AND COAST FIELD 


MARINE RATES ARE ANNULLED 








Oregon Commissioner Takes Down 
Bars on Shipbuilders Risks, End- 
ing Controversy 


Salem, Ore., Aug. 27—The contro- 
versy which has been raging for sev- 
eral weeks between the chairman of the 
insurance committee of the Emergency 
Fleet Corporation, and Commissioner 
Wells: of Oregon, over the question of 
marine rates on builders’ risks, resulted 
in the commissioner’s annulling all 
fire rates upon such risks, giving the 
companies the privilege of writing such 
business at the lowest rate possible. 

The controversy started when the 
commissioner objected to a proposal on 
the part of the fleet corporation that 
such risks be written directly with the 
home offices and do away with com- 
missions. By thus eliminating all brok- 
erage and agency commissions, it was 
|claimed, considerable reductions could 
be made in the rates to the shipbuild- 
ers. 

The plan struck a snag in the Oregon 
resident agents law, which the com- 
missioner would not see ignored, and 
the battle was on. The action of the 
commissioner the latter part of last 
week in annulling the fire rates on such 
risks, and announcing that he will per- 
mit any rates to be used that seem 
adequate probably means that all of this 
business will now be placed through 
licensed agents. 


HAS REPORT ON LOS ANGELES 


National Board Engineers Tell About 
the Fire Fighting Facilities and 
Conflagration Hazard 


for the past five years, as given in the 
fire department records, amounted to 
$4.999,552; the annual loss ranged be- 
tween $785,445 in 1914 and $1,325,495 in 
1913. A comparison of insurance losses 
with those given by the fire department 
on a number of fires in mercantile 
buildings indicates that the department 








| tial hazard for the southern 


records in many cases are only about 
two-thirds the actual losses. The aver- 
age annual number of actual fires was 
1,480, ranging between 1,275 in 1912 and 
1,696 in 1915, with a loss per fire of 
$676, a moderate figure. Based on an 
average population of 494,000, the aver- 
age annual number of fires per 1,000 
population was 3.0 and the average loss 
per capita was $2.02, both moderate fig- 
ures. The National Poard engineers 
give the following summary of fire- 
fighting facilities: 

Water supply source ample and reliable; 
sufficient quantity not now available in con- 
gested value district at time of high con- 
sumption, but satisfactory improvements 
contemplated; quantity deficient in several 
manufacturing and residential districts. 
Fire department efficient, but additional 
companies and apparatus needed to keep 
pace with growth of city. Fire alarm 
system inadequate and defective; practi- 
cally no improvements in seven years, 
headquarters hazardously located; service 
good, but very limited. 

As to the conflagration hazard, the 
report says: 

In the congested value district, im- 
proved construction has reduced the poten- 
section, but 
it is high for the district as a whole, 
due to predominating weak structural 
conditions; in the major part of the dis- 
trict, a fire, once well under way, could 
readily. involve considerable areas, but 
the good fire-fighting facilities make the 
probability of conflagrations moderate, as 
high winds are infrequent. In manufac- 
turing and warehouse plants or groups, 
severe local fires are probable, but should 
not assume extensive proportions. In 
other sections, the hazard is largely local; 
in many residential sections it is low; 
the Bunker Hill frame apartment section, 
and wharf and lumber sections in.the har- 
bor district each present conflagration con- 
ditions of marked degree. 





Genelly Is Special Agent 


R. P. Genelly has been_appointed special 
agent for the Associated Underwriters in 
the bay counties of California, succeed- 
ing Ward S. Jackson, who has gone to 
France with the Masonic ambulance corps. 

R. L. Ellis, special agent for the same 


| office in central California, has resigned 


The gross fire loss in Los Angeles 


the signal corps. During 


list with 
ie ab field will be divided 


his absence Ellis’ 


among the remaining fieldmen. 


Pacific Coast Notes 
W. S. Berdan has taken up his new 


| duties as general agent of the newly _cre- 


ated Pacific department of the North Brit- 
ish and Pennsylvania. 

The Oregon fire marshal has_ been in- 
formed by the attorney general that he 
may use from the fire marshal’s fund 
such money as iS necessary to conduct a 
publicity campaign to educate the people 
along fire prevention lines. 
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Western Live Stock Insurance Company 
: Dr. GAIUS W. HUBBARD, Sec’y & Gen’! Mer. 
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KLINE RESIGNS FROM 
EVANS COMPANIES 


(CONTINUED FROM PAGE 1) 


president instead of second vice-presi- 
dent of the Fidelity-Phenix. 


Takes Men From Own Ranks 


President Evans, who is regarded as 
one of the great underwriters and 
financial men of the country, has 
worked out the situation within his 
own ranks with sagacity and good 
judgment that have always been shown 
in dealing with the bigger questions. 
It is believed that Mr. Evans in evolv- 
ing the plan will work out more satis- 
factory results as regards progress 
than under the present plan of joint 
operation. Co-operation will continue, 
but each company will work along its 
own lines. The Evans organization 
can be regarded as one of the gfeatest 
ones in fire insurance. 


Koeckert’s Rapid Advance 


Mr. Koeckert has had a rapid rise to 
fire insurance fame. He was formerly 
connected with the old German Fire of 
Indianapolis and then went with the 
old Phenix in the Indiana field. Later 
he was called by Vice-President Street 
to the western department in Chicago 
as executive special agent, then was 
made assistant manager with the title 
of secretary. When Charles R. Tuttle 
resigned as western manager of The 
Continental, Mr. Koeckert was ap- 
pointed to that position. He is yet a 
young man and his advance has been 
taken in a modest way. Mr. Koeckert 
is a popular executive who has created 
a fine spirit in every office with which 
he has been associated. 

Street’s Ability Recognized 


President Evans paid deserved honor 
to Vice-President Street in offering 
him the position made vacant by Mr. 
Kline’s resignation. Mr. Street is one 
of the big men in the Evans organiza- 
tion. His ability, experience and en- 
ergy have been recognized time after 
time. He has made money for his com- 
pany, has shown himself to be a man 
of vision, and is a tireless worker. 

Mr. Eline’s Career 


Mr. Kline has been associated with 
the Continental and Mr. Evans since 
he was a boy, going to the western 
department office at Chicago as a pol- 
icy writer. He worked up through the 
various office positions, becoming as- 
sistant manager, then manager and 
finally was taken to New York as vice- 
president, being the right hand man of 
President Evans. Mr. Kline has al- 
ways been looked upon as a progress- 
ive and brilliant underwriter, fitting pe- 
culiarly well into Mr, Evans’ combina- 
tion. 

President Evans has not announced 
yet the successor of Mr. Koeckert in 
the west, but will do so soon. It is 
not thought that Mr. Kline will be as 
active in business as he has in the past. 
President Evans expresses himself as 
glad that his long time associate is able 
and willing to give up work and enjoy 
more leisure. 





A. C. McKnight is the latest addition 
to the staff of J. N. S. Brewster & Co., 55 
Liberty street, New York. Mr. McKnight 
took charge of the marine and hull de- 
partment of this growing brokerage office 


ENGLISH MAY GET 
THE PRESIDENCY 


(CONTINUED FROM PAGE 1) 


attainment of adequacy in fraternal 
rates. 
Standard Fire Policy 


As president, Superintendent Jesse S&S. 
Phillips of New York called attention to 
the fact that the average attendance was 
from thirty states, while this year it was 
from thirty-eight, making it the biggest 
meeting in the history of the convention. 
Fire insurancewise, the standard policy is 
now a preeminent subject. It has been 
adopted in New York and Michigan in its 
revised form and in North Carolina, South 
Carolina and Pennsylvania in its original 
form. It should be pushed elsewhere. It 
is a question in many states which made 
the New York standard mandatory whether 
the old or new form will be legal after 
Jan. 1 

Nesbit Attacks Expenses 


Tuesday afternoon Commissioner C. F. 
Nesbit, of the District of Columbia, scored 
the expenses of the insurance business. 
The ratio is ascending. he said, when it 
should be going down. It costs more to 
run fifty fire companies than the United 
States government, despite the charges of 
governmental waste and inefficiency. He’ 
dwelt on the salaries paid insurance men 
as compared to the salaries paid govern- 
ment employes. The war, he said, made 
it necessary to economize wherever it 
was possible, and this was one of the 
places that it should be done. In the 
world competition that will follow the 
war, the American nation cannot win if 
the cost of conducting American business 
is not reduced. Other lines of business 
have been regulated downward and insur- 
ance has escaped. 


Darst Defends Insurance 


Auditor J. S. Darst, of West Virginia, 
took issue with Mr. Nesbit. The cost of 
living is going up and so also will the 
cost of insurance. As soon as an economy 
in losses or expenses is effected in the 
insurance business, the states or the mu- 
nicipalities increase the insurance taxes, 
he added. 

R. J. Merrill of New Hampshire spoke 
Tuesday afternoon on cooperation of de- 
partments in auditing statements and pre- 
paring annual reports. His remarks were 
in line with the efforts of some to reduce 
the expenses and waste in insurance super- 
vision, 


FIRE ASSOCIATION JUBILEE 
(CONTINUED FROM PAGE 4) 
ness. Mr. Irvin has been one of the well 
known figures in American fire underwrit- 
ing having been elected president Feb. 6, 
1891. He had previously served as vice- 


| 














president. Its office building was erected 
during his incumbency and he planned 
the structure... Mr. Irvin was formerly 
located at Harrisburg, Pa.,.where he was 
special agent for the Germania Fire. He 
went to Philadelphia in 1874 as general 
agent of the Phoenix of Hartford. His 
territory extended from Pennsylvania to 
the Gulf of Mexico. In_1884 he became 
vice-president of the Fire Association. 
For two years he served as president of 
the National Board. Mr. Irvin has se- 
lected men as his lieutenants who are 
able and representative of the best in 
the business. The Fire Association is a 
company now having over $11,000,000 of 
assets and over $3,500,000 of net surplus. 





Losses of the Week 











Middle Point, O., Aug. 20—W. A. Ditto’s 
livery barn burned tonight. The K. of P. 
hall and T Baxter’s residence were 
damaged. Loss on all, $8,000. 


Chicago, Aug. 23—Lightning partly 
wrecked and fire completed the destruc- 


tion of a large ice house of the Con- 


sumers company at 126th street and Lake 
Calumet Aug. 22 with a loss of $50,000. 


St. Louis, Mo., Aug. 25—Iire in the one- 
story frame shed, Hall and Dock streets, 
caused a 40 percent loss. Owned and 
occupied by L. J. Cohen & Sons Iron & 
Metal Co. as stable and warehouse. Fire 
occurred in frame shed used as ware- 
house and communicated to stable. Sheds 


destroyed. Two horses burned to death. 
Insurance, general form, building and 
contents: 
Aachen & Mun.$2,000 Buf. Ger..... $1,500 
Dubuque ..... 2,500 Northern, Eng. 5,000 
Firemen’s Fd. 1,500 Agricultural . 2,500 
PRISTINE. ...5<. A Caledonian ... 2,150 
State; Ba... =": 2,550 | 4 


Chicago, Ill., Aug. 26—Fire in two-story 
and basement brick, southeast corner 
North Leavitt and Walnut streets, owned 
and occupied by Original Baptist Church, 


church loss about 40%. . Insurance on 
building: 
Buffalo German ...... Re eee $ 5,000 
CACO OMIAN Ss ioi9-5:56 055-0 25S s fa othe eaee ,00 
I seis ce dh rb es wit stots edo eeee ar 5,000 
MRO 82228 is ot bcc an ps Set ets cidiaolia ene $15,000 
Insurance on contents: 
INO APIIOPS Ss eve sale ek ke eee ee $2,500 
co ok * 


Spring Lake, Mich., Aug. 26—The First 
Presbyterian Church Society sustained a 


$14,000 loss through fire. Insurance: 
Hanover ..... $1,750 Home ........ $3,500 
nr ,750 


* * * 
Gary, Ind., Aug. 26.—The loss on the 
Aetna Explosives Co. which occurred here 
recently will amount to about $100,000. 





Hanover Fire 


















THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
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Semi-Annual Statements, June 30, 1917 


(As Reported to the Governor of Georgia) 
Net 


poe ‘ : : Disburse- 
: : ‘ ssets Surplus Income ments 
Agricultural ips 656 Solibia Solve dolls aveleus ahd Glove ate $ 4,964,880 $ 1,796,127 1,419,666 $ 1,210,089 
PRSREINOE, FEN iai5 co's, sin's 0.90 Sch piste ey pie be 3,087,058 750,000 926,784 826,212 
American RA teteicie WERE hie Spies: aie wee etave ee 11,945,429 3,350,054 3,087,683 2,558,821 
Cent. Mnfrs, Mutual... ........6 ‘ 973,929 463,374 397,632 10,721 
SCTE THON. WOT. oh 65 i 0 Se! 45: wa wiateare 1,626,620 289,142 467,056 403,158 
Citizens, Mo........ viaiainlle wmiehaie \6aie wiats 691,429 280,623 115,366 125,335 
Commercial MORNE, ENS 5 so 5,0: oso eins 1,261,023 291,560 426,752 403,158 
oe eT ae op en oe nee 7,667,939 2,148,204 2,673,042 2,108,809 
Equitable F. & ES epee eee peta 1,447,9 469,933 413,952 351,103 
PADS -E MGI ooo oo is os oe ee ne sees 5 19,069,598 6,236,431 5,084,670 4,433,235 
RANAEMVLUE EE URUEALAR 6 25s 0.5 55 5.50 «6 6.0 sine 194,136 8,963 97,915 106, 

German. Alliance AR ter ee Pe ee CEA 2,832,710 1,130,905 1,244,254 417,308 
oO UES Ly COE ae ae ak 8,669,772 3,142,618 2,416,485 2,263,150 








4 , 

\ Wy eisinus Siplienopsce 2 ale sleiemmiawcajate 7,07 1,714,865 1,778,525 1,632,201 
BAAOCRORG ALC. 5 0.0.5 0:00. av.0 40:4 ¥ 0,010 30,651,625 7,510,132 12,694,631 10,986,416 
Liv. & Lon. & Globe, N. Y... ,280,408 420,561 259,1 08,165 
London Assurance........ 5,085,594 1,566,804 2,469,344 2,110,354 
London & Lancashire.... 5,277,686 1,979,260 1,566,611 1,663,484 
Lumbermen’s Mut., Ohio............ 1,112,057 538,999 507,750 366,172 
yh EE Us FES EI aR a ear Me rea 8,458,909 2,984,489 2,737,033 2,443,039 
No. ‘Brit. & Mercantile... ......:0.66 06 6% 9,721,683 3,531,639 3,427,978 3,120,100 
Northwestern National.............. 7,806,101 1,780,595 2,255,709 1,885,388 
Norwich Union. . 005. ..cssecccesccce 3,402,864 1,237,497 1,161,791 1,285,608 
NED io ihtc 5 eso sacecs ye \cmee 1 mw va) wae 3,099,284 882,778 + 1,154,788 1,116,699 
INNO PINE REO. os bo.s0 5 50 bon 0 bie Biased 8,166,704 1,972,461 2,445,486 2,803,066 
Penn. ‘LLumbermen’s Mut............. 56,582 6,616 346,269 287,127 
PROP, COMPTAIA cg OSG oy fo oe 0.6 0-0 3. 0 608 1,488,277 117,745 381,790 416,270 
Re FARMED oS Bo. 54 aks ovale H 8 1,886,637 1,408,834 1,715,589 2,061,272 
Thames & Mersey Marine............ 1,601,322 813,460 1,299,186 1,100,477 
cle PS OY Sa ea ee ee ee 952,653 587,311 361,853 292,209 
Roc. See MERE 6 Sik 4 y Fie Fs 0 a's BGR 2,025,159 599,612 1,870,836 2,116,705 
Se ay 5 SR Darren mer 6,151,674 1,025,201 2,850,397 2,663,912 
WVGMLOT: ADEUTANICO os 55550 4.0 ond s:0 050 n10' 3,630,270 1,447,391 1,888,028 1,575,080 

ARIZON A CENTRAL DEPARTMENT 
COVERING: 
RRURNERTR 
FIRE INSURANCE COMPANY ILLINOIS—OHIO—INDIANA 


PHOENIX, ARIZONA 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 
VICE.PRESIDENT AND 
GENERAL MANAGER. 














WISCONSIN— MICHIGAN — MISSOURI’ 


ARTHUR J. DAVIS 


GENERAL AGENT 
CHAS. P. HALL, Special Agent 


2019 INSURANCE EXCHANGE 
CHICAGO 











This line was placed in the east by a 
Philadelphia agent and approximately 
$1,000,000 was placed in the Globe & Rut- 
gers, Ohio Millers Mutual, Stuyvesant and 
Philadelphia Underwriters. 


Cleveland, Ohio, Aug. 25.—The Lake 
Shore Sawmill & Lumber Company’s plant 
was damaged by fire early this morning. 
The mill was not in operation and it is 
said there was no fire under the boilers 
or in the building. Local officials and 
representatives of the fire marshal’s de- 
partment are making an investigation. 
The loss on the mill shed and machinery 
is total and on the lumber stock it is 





estimated at twenty percent. Insurance: 
Lumber Stock Michigan ....$2,500 
Niagara .....$5,000 Phoenix ...... 2,50 
Ger. Alliance. 1,500 Svea ........ 2,500 
Rhode Island. 3,000 Alliance . 2,000 
Ntl. Ben Frank 2,500 Hartford . 10,000 
Cleve. Natl...10,000 Glen Falls . 5,000 
Phoenix, Hart 2,500 Pitts. Und.... 2,500 
Firemen’s F.. 3,000 Niagara-Det. 3,750 
ACUNA: oid eice ,500 Caledonian .. 3,750 
Franklin .. 3,000 Prus. Natl.... 2,000 
Sun ......... 8,000 Sun Und..... 2,000 
Niagara ..... 2,500 Old Colony... 2,500 
Firemen’s ... 3,500 Sawmill Shed and 
Law U. & R.. 2,500 Machinery 
Ger. Alliance. 4,000 L. & L. & G..$6,500 
N. Brunswick. 2,000 


* * a 
Chicago, Tll., Aug. 25—Fire in one and 
one-half-story frame, rear, 6028 South 
Racine avenue, owned and occupied by 
Jacob Kenofsky, barn. Loss about 60 


percent. Insurance on building: 

London & Lancashire .............. $200 
Insurance on contents: 

London & Lancashire ....... sea Reece 300 


Communicated to two-story frame, rear, 
6026 South Racine avenue, owned and oc- 
cupied by H. Kramer, barn. Causing a 
50 percent loss. Insurance on building: 
5, | ee Pee SOE CPR A ry ey eee oT $400 
1 TRE 1) 0 RR PRP Pa era aE Aaa rer RNa ae 


Kalamazoo, Mich., Aug. 26—A heavy fire 
loss was sustained last week when a gas- 
oline engine factory, grain warehouse, 
grocery store, meat market and two dwell- 
ings were totally destroyed, and the en- 
tire southeastern portion of the city 


threatened. The fire originated in the 
grain warehouse. : . 
Louisville, Ky. Aug. 26—Sixty-nine 


mules and ninety wagons were burned in 
fire’ which destroyed the stables of the 
Hall Teaming company, Eighth and Zane 
streets, today. Only thirteen mules es- 
ecaped. Officers of thé company estimated 
losses at $40,000, only partly covered by 
insurance, 
* tk * 

Anchorville, Mich., Aug. 26—-St. Mary’s 
Catholic church, the rectory and adjoin- 
ing buildings were destroyed by fire which 
started late today. For a time the,town 
was threatened. The loss was about 
$100,000. i ee 


Saginaw, Mich. Aug. 24—Fires at the 
Cooney and Bedford Mattress Factory and 
at the Electric Vehicle Service Co.’s build- 
ing at practically the same time caused 
losses of approximately $25,000. Very 
light water pressure hampered the fire 
men to a great extent. 

* * * 2 

Chicago, Tll., Aug. 23—A $40,000 loss 
was sustained by the Consumers Com- 
pany when fire caused by a bolt of light- 
ning, destroyed the huge ice house of the 
company East 126th street and Lake Cal- 
umet. Thirty thousand tons of ice melted 
entailing a loss of $30,000. Damage to 
the building was estinfated at $10,000. 

Insurance on building: 

Buckeye Nat..$1,000 L. & L. & G...$3,500 
H 000 Ohio Farm... 1,500 





Hlanover ..... 3'500 Standard . 1,500 
London Lloyds 5,000 
* * 2 
Parrington, Wyo., Aug. 24—The J. M. 
Lumber Co., sustained a $16,000 loss 
through fire which destroyed lumber in 
the lumber yards at Ft. Laramie. In- 


Ror ee $6,000 Hanover 
* * * 

St. Joseph, Mo., Aug. 25—A $37,000 loss 
was sustained by the Buchanan Hotel Co., 
when a spark from a fire one half block 
away set fire to the Robidoux Hotel, 5th 
and Francis streets. . 

Bismarck, N. D., Aug. 27—A recent $57,- 
000 garage fire in which the building with 
its contents of forty cars was completely 
destroyed, has given rise to a popular 
demand on the part of travelling autoists 
for garages with blanket policies cover- 


EXAMINER WANTED 


Out of town Bureau Office. 
One familiar with Central West 
preferred. Answer fully. Address 
89-W, care The National Underwriter. 









INSURANCE 


























mao= 


= 














August 30, 1917 


THE NATIONAL 


UNDERWRITER 














! 
ing all the cars stored therein. It de-| 
veloped that the Dakota Motor Co.’s blan- 
ket policy covered all of its new cars 
held for sale but did not cover cars stored 
there by its patrons. Some of these had 
been bought so recently that their own- 
ers had not had time to procure insur- 
ance, and their loss was complete. This 
was true of cars ranging in value as high | 
as $4,000. The building was an old wood- 
en structure used in Bismarck’s Pioneer 
days as an armory, skating rink and | 
theatre, and the principal loss was on the} 
cars. 

* * * 

Louisville, Ky., Aug. 22—Fire caused a 
$10,000 loss to Theodore Menk by destroy- 
ing his Brewery, 181 Breckenridge street. 
Insurance: 

i ree $10,000 New Hamp... 5,009 
Fire Assn. .. 10,000 German of Ky. 1,700 


1. & L. & G. 5,000 Granite State. 2,000 
Reciprocal Nord. Dy .....s 3,000 
Kans. ....$15,300 Niagara ..... ,000 


* * * 


Atlantic, Ia., Aug. 27—Fire caused a 


The Pioneer German Fire Insurance Company in America 








UNITED STATES $30,000,000 


Hamburg Bremen 


Hire Insurance Company 


HAMBURG, GERMANY 


Organized in 1854 


Entered United States in 1858 





UNITED STATES BRANCH: 123 William St., New York, H. N. KELSEY, Manager 








AGENTS WANTED IN UNREPRESENTED POINTS 





total loss to the J. Kaplan garage. In- 





L. & L. & G...$3,500 Citizens ..... $2,500 | 
wih ep sees 4,000 Col. Nud. .... 5,000 
* * * 
Marion, Ind. Aug. 27—The 


Packing Co., sustained a 60 percent loss 


through fire. ; 
* * co 


Freeport, Il, Aug. 28—Fire caused a| (he fake Shore Saw. Mio and Lumber 


loss to Robert Moren and H. J. Credicott 
by destroying their warehouse at 42-46 


Oak Place. Insurance: 
Fireman’s Fire Assn. 
Pune 06254 $1,000 
* * * 


23 a ; : $20,000, 
Decatur, Til, Aug. A short circuit There was about $10,000 insurance, 


in a motor caused a fire loss to Fred 
Norman on his office building, 234 N. 
Main street, estimated at about 50 percent. 


Insurance: 

Germania ....$2,000 Laundry Own- 

Providence, ers Mut. ..$ 5,000 
WSR. 2065. 2,000 Recip. Exch. 11,000 


* * * 


Austin, Minn,, Aug. 23—An 80 percent 
loss was sustained by John Maurek when 
fire destroyed his general merchandise 
store, 1017-19 East Water street. 

* * * 

Kettle Falls, Wash., Aug. 26—A total 
loss was sustained by O. J. Rollis when 
fire destroyed his store of general mer- 


chandise. Insurance: 
Germania ....$2,000 Caledonia ....$3,000 
* of * 


Atlantic, Ia., Aug. 26—Fire caused a 
$30,000 loss to the Atlantic Rubber Co., 
when it destroyed stock consisting of 
tires, casings, and auto supplies. 

* co s 

Neodah, Wis., Aug. 25—Fire caused a 
total loss to Merritt Porter by destroy- 
ing his stock of general merchandise con- 
tained in his store, Section No. 4, Range 
No. 3 

* * * 

East St. Louis, Aug. 24—Sparks from 
a passing train started a fire which causea 
a total loss to George S. Mepham and Co., 


on building and office material. Insur- 

ance 

AUIGE. oo 5i6e% $ 5,000 F. Phenix ...$ 7,500 

A. Central... 10,000 National 10,000 

Equitable ... 2,000 Home ...... 10,000 
* * * 


New Baden, Tll., Aug. 26—Fire caused 
extensive damage to the MHertenstein 
Mercantile Co., when it destroyed their 


general store on lot 46, block 8. Insur- 
ance: 
Marquette Nat.$5,000 Fidelity 
Retail Merch. Phenix .....$3,000 
OF TBs -ivecs i 
* * * 


Niles, Mich., Aug. 24—A total loss was 
sustained by F. W. Ready, N. Second 
street, when fire destroyed machinery and 


stock. Insurance: 

Hartford ....$2,500 L. & L. & G...$2,000 
Orient. cass 2,500 Springfield ,... 1,500 
Glen Falls.... 2,500 Fire Assn. . 2,500 
N. Amer. .... 1,500 


* x * 

Toledo, Ohio, Aug. 23—The Owens Bot- 
tle Machinery Co., sustained a $20,000 loss 
through damage to their, plant by fire 
started by the breaking of one of their 
furnaces, as 25a 


Coatesville, Ind., Aug. 20—Fire de- 
stroyed Virgil Rollings’ hardware store, 


CLASSIFIED 
| ADVERTISEMENTS . 


| Advertisements in this column are at the rate 

of 30 cents per line, payable strictly in_ad- 

vance. Approximately seven words per line. 
inimum charge, $1.50. 






































FOR SALE—ONE-HALF OR_ ENTIRE 

interest in good agency (mixed) in pros- 
perous Indiana city of 3,000. Established 
1876. Large farm business. 
tunity for growth. Address 85-S, care 
The National Underwriter. 


ter, with a loss of $10,000 and insurance 
of half. 
Ballard | started in the movie room. 


...$8,000 | Started in the garage and machine shop 
owned by 
to houses nearby, causing a total loss of 


Fine oppor- ‘ 


mplement store and motion picture thea- 

The fire is supposed to have 
ok cs ok 

Cleveland, Ohio, Aug. 24—Fire damaged 
* * * 

Scottsburg, Ind., Aug. 28—Fire which 

John M. Montgomery spread 


including several automobiles. 





News of the Mutuals 








Pennsylvania Meeting 


The annual convention of the Pennsyl- 
vania Association of Mutual Fire Insur- 
ance Companies will be held at Butler, 
Pa., Sept. 12. H. P. Cooper of Crawfords- 
ville, Ind., secretary of the National asso- 
ciation will give an address. Among the 
other speakers will be W. P. Lewis, sec- 
retary of the National Hardware Mutual 
of Huntington, Pa., and V. N. Valgren of 
the United States Department ‘of Agri- 
culture and Carl VanDervort, secretary 
of the Lumbermen’s Mutual of Pitts- 
burgh. 


Losses From Curling Irons 


One of the singular developments of 
the times is the remarkable increase in 
the losses from electric curling irons, 
where milady carelessly lays down these 
beautifiers on a bureau or table cover 
and starts a small but promising blaze. 
When the statistician of the National 
Board gets through tabulating his fig- 
ures, this hazard will raise something 
more than a smile by way of comment. 


SURPLUS 
LINES anp 
FLOATERS 


Insurance Exchange, 


Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 

YOUR BUSINESS SOLICITED ; PROMPT ATTENTION 


F. R. THOMPSON 





UNITED MUTUA 


HOUSTON, TEXAS 


Only authorized Mutual writing Fire and Tornado Insurance throughout Texas. 
towns and cities of the State we are represented by experienced agents. Prepared to convince any 
agent that we can be of special service. 


Liberal commission. Write us today. 








The 
NATIONAL 
MUTUAL 


Insurance Co. 
CELINA, OHIO 


E. J. BROOKHART, 
Secretary 





THE LARGEST EXCLUSIVELY AUTOMOBILE 


MUTUAL IN OHIO 








Writing Full Floater, Fire, Lightning, 


Windstorm, Explosion and Theft 





JUNE Ist, WE HAD 11,657 MEMBERS AND $6,162,658 


INSURANCE IN FORCE 
Live Agents Wanted in Ohio and Indiana 











Agents wanted in open territory 


Nebraska National Insurance Company 


Insures City and Farm Property against loss by Fire, Lightning, Tornado, Cyclone, 
Windstorms; Hail insurance on growing crops, Threshing Machinery and Automobiles. 
Incorporated January 4, 1899 
$501,465.91 paid Policy-holders for losses since organization. 
Authorized cash capital or guarantee surplus fund $500,000.00 
HOME OFFICE, FOURTH FLOOR FIRST NATIONAL BANK BUILDING. LINCOLN, NEB. 
Operates in Nebraska only 


Eighteenth Year 


Phone B4881 








BANKERS & FARMERS LOAN & TRUST CO: 





Company 





Now Organizing for the Purpose of 
Forming the IIlinois National Live Stock 
Insurance Company and 
The Illinois National Fire Insurance 


. 








All the up-to-date forms of 


Live Stock, Automobile and Fire 


Insurance 


A strong organization of successful 


business men 








332-333 WELLS BUILDING, QUINCY, ILLINOIS 











George W. La Brande 





BRADDOCK WANTS WORK—AM PAST 


50, eight years’ experience in all parts 


of the Ohio Field, doing all kinds of. work. 


Moderate salary or per diem. Lock Box 


Albert Berg 
A. O. Eberhart 
Dr. A. B. Kirk 





15, New Lexington, Ohio. 





Great Northern Insurance Company 


Pioneer Bldg., St. Paul, Minn. 
Albert Berg, Pres. & Treas. 
George W. La Brande, Vice-Pres. and Managing Underwriter 


Jos. I. Silbar, Sec’y 


BOARD OF DIRECTORS: 


George T. Simpson 
C. L. Maguire 
Julius A. Schmahl 
Joseph I. Silbar 


Carl G. Schulz 
Louis F. Dow 
Louis B. Krook 








Chicago, Ill. 


FIRE INSURANCE 
COMPANY 


In all principal 











J.C. Fulton 
George Jarchow' 
Dr. J. J. Ecklund 
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ITS HUNDREDTH ANNIVERSARY 


Tue. Fire Association will hold a 
formal celebration of its one hundredth 
anniversary next week. This old insti- 
tution has a quaint history in many 
ways, having started as the main cen- 
tral organization for various volunteer 
fire and hose companies in Philadelphia. 
For a long time it conducted its busi- 
ness with these constituent companies 

,as members. It has had a long and 
honorable career, and is well liked by 
local agents, and its friends everywhere 
will extend their congratulations at this 
time. President Exrmu C. Irvin of the 
company is a national figure in fire un- 
derwriting. He is a thinker who has 
devoted much time and attention in 
considering the general welfare of the 
business as well as the progress of 
his own company. The Fire Assocta- 
TION started when JAMES Monroe was 
president of the United States. The 
home office has always been located in 
the heart of the historical district of 
Philadelphia. Its early career has an 
interesting setting which is presented in 
a booklet that has been issued by the 
company and which is well worth read- 
ing. 





MR. KLINE’S RESIGNATION 
THE resignation of Vice-President 
Grorce FE. Kine of the Contrnenrtat, 
Fmevity-PHENIX and AMERICAN EACLE is 
worthy of more than passing notice. 
Mr. Kune is one of the most indus- 
trious men in the fire insurance field. 
He has always been identified with a 
hard working organization. There is 
no grass growing under the feet of the 
CoNTINENTAL family. He has been asso- 
ciated with President Henry Evans for 
many years, has been successful in un- 
derwriting and financial activities, has 
achieved a notable position, and his 
friends wish him many years of happi- 
ness and satisfaction along whatever 
course he may see fit to travel. 

President EvAns in selecting Frep W. 
Korcxert of Chicago, who is in charge 
of the western department of the Con- 
TINENTAL to take Mr. KLINE’s position, 
places a big responsibility on a young 
man who has had a rapid rise in the in- 
surance world. Mr. Kogrcxert, how- 
ever, is equal to the position, which he 
will assume with a full knowledge of 
the tremendous work ahead of him. He 
is one of the youngest officials in the 
business. He is a man with a steady 


and firm head and a warm heart, whose 


hat band will not be expanded by the 
recognition given him. 





EXCELLENT COMMENT 
CoMMISSIONER Darst of West Vir- 
ginia, who is one of the most solid and 
substantial supervising. officials in the 
country, gives some most excellent ad- 
vice in the department bulletin. In the 
August numbers he hits on fire insur- 
ance taxation and calls atention to 
the fact that whenever there is a de- 
crease in the fire waste sufficient for 
the companies to decrease their rates, 
legislators inflict new burdens on the 
companies in the way of taxation and 
unjust legislation so that the rates keep 
on as they are. In speaking on this 
point, Commissioner Darst said: 


I am not in favor of any further tax- 
ation on fire or life insurance companies 
for many reasons, but will only mention 
one or two here. 

People are clamoring for lower rates 
in fire insurance. Those of us who have 
investigated realize that before any sub- 
stantial lasting reduction can be made in 
fire insurance rates, the fire waste will 
have to be reduced sufficiently to justify 
it. = 

Recognizing these facts, for years we 
have stood for anything and everything 
calculated to stop or reduce this destruc- 
tion. Insurance companies are being 
assessed to maintain fire marshal depart- 
ments in about all the states, and prog- 
ress has been made, but as fast as the 
cost of fire insurance has been reduced, 
taxes in different forms have more than 
kept pace with the decrease in fire waste, 
thereby increasing the cost of insurance 
or at least making it impossible to re- 
duce rates. : 

Leave the fire insurance companies 
alone. As a whole they are having a 
hard time and making an earnest effort 
to reduce the cost of insurance to the 
public. Do not throw any more clogs in 
the wheels in the way of taxation, be- 
cause in my opinion it is unjust to them 
and unjust to the insuring public, who. 
in the end, must pay the freight. 

As to life insurance, the great bulk of 
the business is mutual, and these com- 
panies are working along the same line 
as the fire companies—to, lengthen human 
lives and thereby reduce the cost of in- 
surance. 

Do not place any more burdens on the 
life insurance companies. If you do, you 
are taking the savings represented in 
most cases by extreme self-denial of the 
husbands and sons which has been laid 
by to keep their loved ones from want, 
when their hands have been forever 
stilled. 





EFFECT OF THE WAR 

Unpverwriters have been studying 
conditions in Great Britain , brought 
about by the war, with especial refer- 
ence to their effect on fire insurance. 
All hands agree that notwithstanding 
the great upheaval and the _ radical 
changes that have been brought about 
in economic conditions, the fire insur- 
ance companies have maintained their 
stability and met the demands on them 
without delay. This shows that the 
foundations have been laid well and busi- 
ness is on a firm basis. Companies 
have been earning a normal profit, not- 
withstanding the increased tax de- 
‘mands. 

After the war broke out fire losses 
increased considerably, and these were 
attributed to the enemy. Fire under- 
writers agree that this cause has been 
largely eliminated, but that the loss 
ratio is higher, due largely to indus- 
tries speeding up, greater pressure of 
work, probably a lower standard of 
labor. It has been found necessary to 
increase rates on some classes. Alto- 
gether, insurance conditions with Eng- 
lish companies are satisfactory and the 
way they have met the trying situation 
shows the solidity of these corpora- 
tions. 








“No human agency can prevent the 
success of the man who turns every de- 





feat into a stepping stone to victory.” 


Personal Side of the 


ce Business 


Charles A. Georger, secretary of the 
Buffalo German, which is now becom- 
ing the Buffalo Insurance Company, 
began work as a policeman. He was 
born in Bordeaux, France, and came to 
America as an immigrant. He took, 
of course, whatever work presented it- 
self and Philip Becker, the founder and 
first secretary of the old Buffalo Ger- 
man, discovered Mr. Georger on the 
police force when the former was 
elected mayor of Buffalo. He told him 
that he was too nice a young man to be 
doing that sort of work and took him 
down to the home office of the com- 
pany to lick stamps and do other labor 
of that sort while he learned something 
about the insurance business. That he 
learned considerable is evidenced by the 
fine work he has done in building up 
this old, substantial company. 


Western General Agent Thomas E. 
Gallagher of the Aetna and Mrs. Gal- 
lagher; Vincent L. Gallagher of Colum- 
bus, Ohio, special agent of the com- 
pany, and Mrs. Gallagher, and W. A. 
Earls of Cincinnati, of Earls & Johan- 
sing, local agents, and Mrs. Earls will 
all leave Columbus next Monday morn- 
ing and will motor to Richmond, Va. 
Mr. Gallagher will be away from his 
office ‘until after the Western Union 
meeting at Boston. 


C. C. Cook, local agent at Bellevue, 
Ohio, has recently received a gold 
watch fob from the Fidelity-Phenix. 
He is one of the company’s oldest 
agents in point of service, having repre- 
sented the company for forty years. 
Mr. Cook is almost eighty years of age 
and is still actively engaged in the busi- 
ness. The Home of New York and 
the North America have’ been repre- 
sented by him since 1872 and the New 
York Underwriters since 1878. With the 
exception of fourteen years in the army 
he has lived in Bellevue all his life. 


—_— 


Robert E. Hackett, senior member 
of Hackett & Corcoran, Milwaukee, has 
enlisted in the United States naval re- 
serve and will soon report for duty at 
the Great Lakes naval training station 
at Chicago. Mr. Hackett also has offered 
the government the use of a 60-foot 
power boat valued at $30,600 and of the 
type known as submarine chasers. The 
boat is now building at the Milwaukee 
yards. Mr. Hackett is the son of the 
late Edward P. Hackett, for many 
years senior member of Hackett & Hoff, 
which now is known as the Hackett, 
Hoff & Thierman Company. 


F. B. Saunders, assistant superintend- 
ent of agents of the London & Lan- 
cashire in the west will leave the latter 
part of this week for his apple farm in 
the Bitter Root Valley, Mont. In con- 
nection with this trip he will go on a 
burro north of Yellowstone Park to see 
the great forest fire region where fire 
has swept over an area of about 500 
miles in length 

Harrison Keyser, of Kansas City, 
Mo., inspector of the Lumbermen’s Ex- 
change, the Reciprocal Underwriters 
and the Reciprocal Annex of which J. 
W. Garvey & Co., are attorneys and 
managers, has been accepted for the 
second officers’ training camp at Ft. 
Sheridan, Ill., and is now there. Mr. 
Keyser was formerly special agent of 
the Franklin Fire in Missouri and Kan- 
sas.. 


J. P. Singleton, formerly assistant 
manager of the western department of 
the Niagara Fire, has now assumed his 
position as general adjuster of the com- 
pany for the entiré country following 
the removal of the department to New 
York City. Judge Singleton has given 
much attention to loss matters and is 
particularly competent to deal with 
work of this character. 








C. R. McCabe, Illinois state agent of 








the Scottish Union & National, and re- 
cently appointed a second lieutenant at 
Ft. Sheridan, was the guest of honor 
at a farewell dinner tendered to him by 
about forty. Illinois field men on 
Monday. T. M. Hogan of the Dubuque, 
acted as toastmaster. Sergeant Des- 
mond, recruiting sergeant for the Can- 
adian government and formerly a 
member of the Princess Pat regiment, 
described fighting methods and condi- 
tions on the European front. 

Lieutenant McCabe modestly an- 
nounced that under the army rules and 
regulations a second lieutenant was per- 
mited to speak in public for only two 
minutes, and made it a point to com- 
ply with this rule, touching briefly upon 
the army life at Ft. Sheridan. He is 
now stationed at the new training camp 
at Rockford. 


Austin Kinnaird of the Booker & 
Kinnaird Agency of Louisville, Ky., 
has gone to the reserve officers’ training 
camp at Ft. Benjamin Harison near In- 
dianapolis, 

Captain Ralph B. Innis, manager of 
the Innis Underwriting Agency of St. 
Joseph, Mo., has made things hum 
since his connection with the army two 
months ago. Captain Innis is in charge 
of one of the commissary departments 
and is in Chicago in charge of arrang- 
ing for cooks, to be sent to France. 
His ability to do things has attracted 
attention and his picture and comment 
upon his work have been published in 
the principal Chicago daily newspapers. 

C. Arnold Grasse, formerly Michigan 
special agent of the New York Underwrit- 
ers, who recently received a second lieu- 
tenanty in the reserve officers’ training 


camp at Fort Sheridan, has been stationed 
at Fort D. A. Russell, at Cheyenne, Wyo. 








Underwriters’ Service 
Department 

















Valued policy laws are now operative 
in 24 of the 48 states of the Union. 
That the valued policy is by no means 
a dead issue in the various states is 
shown by the fact that 15 valued policy 
bills were introduced in various legisla- 
tures last winter. In Massachusetts, 
Oklahoma and South Carolina, two 
such bills were introduced, but in only 
one state, Wisconsin, did a valued pol- 
icy bill become a law. Wisconsin was 
the first state in the Union to pass a 
valued policy law which became ef- 
fective in 1874 and remained on the 
books until 1915, when it was repealed. 
In repealing the law it was also the first 
state to take such action. The states in 
which valued policy laws are now in 
effect follow: 


Arizona Nebraska 
Arkansas New Hampshire 
California North Dakota 
Delaware Chio 

Florida Oregon " 
Kansas South Carolina 
Iowa South Dakota 
Kentucky Tennessee 
Louisiana Utah 
Minnesota Washington 
Mississippi Wisconsin 
Missouri West Virginia 


Term Rule and Short Rates 


The Western Union and Western 
Insurance Bureau have promulgated the 
new term rule so far in Indiana, Iowa, 
Michigan, Nebraska, North Dakota, 
Ohio, Tennessee, South Dakota and 
Wisconsin. 

This provides for two and one-half 
annual premiums for a three-year pol- 
icy and four annual premiums for a 
five-year policy, or, in other words, 75 
percent of the annual premium for each 
year additional to one. 

The ‘organizations will probably get 
the rule at work in all western states 
within the next year. With it goes the 
new short rate table that is uniform 
with the National Board’s short rate 
table, now in use in the greater part of 





the country. 
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Casualty and Surety Comment 











LAUNCHING LIFE COMPANY 


CASUALTY men are interested in the 
announcement that the MArvLAnpD Cas- 
UALTY is launching a life company called 
the MaryLtanp AssurANCE. JouNn T. 
STONE will be president of the life com- 
pany and the other officers will be 
gathered from the MaryLanp CASUALTY 
staff. This will enable the MaryLanp 
CASUALTY to combine life, health and 
accident, The MaryLanp Casuatty has 
been one of the successful casualty 
companies, having a strong manage- 
ment, and the life company no doubt 
will be heard from. This makes another 
casualty company, therefore, launching 
a life insurance running mate. Full par- 
ticulars of the new company will be 
found in the life insurance section. 





DOING EXCELLENT WORK 

Tue Casuartty ActuartraL & Statis- 
TICAL Society oF AMERICA has issued 
Number 8 of its “Proceedings” giving 
the papers presented at the annual 
meeting in Boston last April. This so- 
ciety is gathering together papers and 
discussions of great value and contrib- 
uting materially to the literature of the 
business. Its examinations for fellows 
will tend to stimulate an interest in the 
more technical work of casualty under- 
writing. This organization is working 
along the lines that the actuarial socie- 
ties do in the life business. 

Each branch of insurance should have 
its technical organization for the bene- 
fit of the men who expect to special- 
ize on the actuarial and statistical part 
of the business. In the volume just is- 
sued there are two or three papers that 
canbe read with profit by anyone who 
is not a statistician or actuary. For in- 
stance, the paper by Harwoop E. Ryan, 
associate actuary of the New York de- 
partment, on ‘‘Revision of Workmen’s 
Compensation Rates,” showing what 
the committee did the early part of 
this year in revising rates is of great 
educational value and presents some of 
the problems that are confronting com- 
pensation underwriters. Another paper 
more technical in form and yet one that 
can be grasped by the average man is 
“Provisions for Expenses in Work- 
men’s Compensation Premiums,” by 
JosepH H. Woopwarp, actuary of the 
State InpustrIAL Commission of New 
York. Apert W. WHITNEY, manager of 
the NatrionaL WorKMEN’s CoMPENSATION 
Service Bureau, contributed a paper on 
“Rate Regulation,” which, although 
brief is most interesting. 

The Casuarty ActuartAL & Sratis- 
TICAL Society should be encouraged by 
company executives and all in the busi- 
ness who desire to to see a high stand- 
ard maintained along the technical 
lines, 





Nelson D. Sterling, one of the vice- 
presidents of the Fidelity & Casualty, 
has just returned from a three weeks’ 
rest up in the Adirondacks. Mr. Ster- 


ling is regarded as the best replacement 
artist in the field of shattered plate 
glass compacts, agreements and _asso- 


“took the management of the depart- 








Personal Glimpses 
of Casualty Men 








Fifty-five employees of the liability 
department of the Massachusetts Bond- 
ing gave a farewell party to Timothy 
J. Reardon, one of the underwriters 
of the department, who has just been 
appointed to the Plattsburg training 
camp. The party was promoted by 
Miss Grace Hickey, secretary to W. 
L. Taylor, manager of the department, 
together with Jane Donahue. Mr. 
Reardon is one of the young men who 
was promoted at the time Mr. Taylor 


ment. Previous to that time he had 
been in charge of the company’s ex- 
perience department and was succeeded 
by Mis Donahue. Successor to Mr. 
Reardon’s position has not yet been 
announced. Mr. Reardon was pre- 
sented with a handsome military wrist 
watch. asl 

J. George Ejierman, assistant super- 
intentlent of the fidelity department of 
the New Amsterdam Casualty, spent 
the week in Chicago on business for his 
organization. He was successful in 
taking over all the fidelity bonds of the 
Supreme Lodge of the World, the 
Loyal Order of Moose, which repre- 
sents about $10,000 in premiums annu- 
ally. Mr. Eierman was formerly con- 
nected with the Fidelity & Deposit and 
has had a wide experience in the fidelity 
and surety business. 


Frank Mosbacher, executive special 
agent for the Kansas Casualty & Sure- 
ty, has been ill for several weeks with 
typhoid fever. He is entirely recov- 
ered, but is now recuperating at home, 
after “starvation” fare, which typhoid 
patients usually receive at all well regu- 
lated hospitals. It is expected that he 
will be on the road again within a week 
or ten days. 


Charles A. Timewell, of New York, 
manager of the Standard Accident, 
bought a beautiful colonial dwelling at 
Malba, Long Island, one of New York’s 
loveliest suburbs. 


Ralph Folsom of Fester & Folsom, 
of the European Accident and half a 
dozen other Allied foreign reinsurance 
companies, in New York City, is the 
deputy sheriff at his home in Closter, 
or East Malaria, or “somewhere in New 
Jersey”; master ‘of his local lodge; chief 
potentate of the Home Garden or War 
Garden Brigade; vice-president of the 
Casualty & “Surety Club of New York 
City, holder of the table stakes at the 
Round Table of the Drug & Chemical 
Club and “the masked marvel” of the 
reinsurance coterie. 

Martin L. Seltzer, manager of the 
Travelers at Cedar Rapids, Iowa, has 
announced his marriage to Miss Adelle 
Siecke, which occurred the 22nd of last 
February. 








Workmen's Compensation 
Notes and Comments 





BY DAVID H. KELLER, M. D. 




















Not An Exceptional Case 


An employer covered under work- 
men’s compensation accidentally struck 
his knee with a hammer during the 
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a policy of accident insurance. While 
there was a swelling over the knee-cap 
(due to accumulation of bloody serum) 
there was no disability. The author at- 
tempted to prevail upon the assured to 
have a physician open the skin and 
evacuate the serum, informing the as- 
sured that with a proper bandage on the 
knee the assured could continue at his 
work. The assured demurred at the 
suggestion of submitting to an “‘opera- 
tion,” but signified his intention to con- 
tinue at work. 

The author believed the assured had 
returned to work, but learning, on Aug. 
22, that the assured was at home, dis- 
a hled, called upon and examined him. 
The assured was walking about the 
room on crutches. The’ author ex- 
pressed surprise. The assured informed 
the author that the physician repre- 
senting the insurance company which 
carried his employer’s compensation in- 
surance had called upon him, and had 
ercered him to stay at home “for at 
least eight weeks.” 
statutory period for medical service 
under the Illinois act.) Upon examin- 
ing the knee the author found that the 
knee joint was tightly fixed in a cast 
composed of many turns of an adhesive 
plaster bandage. The assured stated 
that the attending physician had applied 
this bandage on Aug. 6, and had di- 
rected the assured not to remove it nor 
to walk on the injured leg for eight 
weeks. The author removed the 
plaster. The knee joint was stiff from 
disuse. The author induced the assured 
to bend and to walk upon the knee. The 
assured admitted that he was entirely 
recovered of the injury, and signified 
his intention to return to work the fol- 
lowing day. 

Of course, there was never occasion 





course of employment on Aug. 4, 1917. 
On the following day the author ex- 
amined the knee on behalf of a com- 





Ciations. 


pany which insured the employe under 


for this employe’s ceasing to work. He 
was merely a victim of the dishonesty 
of.the attending physician. Also, the 
employe was not an unwilling dupe. 








t workmen’s 
(Eight weeks is the | 


‘he indemnity provided by the accident 
policy, plus compensation was a good 
deal in excess of his wages. 


What of Statistics > 


Before the advent of workmen’s com- 
pensation laws accident insurance com- 
panies were fond of giving publicity to 
statistics showing that a very large pro- 
portion of accidents happened incident 
to the most commonplace activities, 
such as mending the garden gate, split- 
ting kindling, carrying the coal bucket, 
etc. More recently a number of indus- 
trial accident companies have been 
making a drive for business among em- 
ployes who are covered by workmen’s 
compensation, urging the necessity of 
the employe’s protecting himself against 
the hazard of nonoccupational acci- 
dents. We wonder what the statistics 
gathered by these companies are going 
to develop. 

The statistics now being gathered by 
compensation carriers tend 
to establish the fact that since work- 
men’s compensation became the rage 
there are no nonoccupational accidents 
among working men. Take, for ex- 
ample, the prosaic speck of iron rust 
which was used to fall into the eye of 
the passerby walking beneath Chicago’s 
elevated railway system. We defy any- 
body to produce affidavits proving that 
a speck of iron rust from the “L” has 
fallen into the eye of any employe cov- 
ered under workmen’s compensation 
except at a moment when the employe 
happened to be doing chores for his 
employer. Also, we defy anybody to 
produce affidavits proving that any em- 
ploye covered under workmen’s com- 
pensation has ever run a splinter into 
his finger while splitting any kindling 
cr while mending any garden gate ex- 
cept thé kindling and the garden gate 
belonging to his employer. So, what’s 


the use of exploiting accident insurance 





to cover nonoccupational accidents? 
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CASUALTY AND SURETY NEWS 





HARDISON COMMENTS 
ON COMPENSATION 


Massachusetts Commissioner 
Takes Cracks at the 
Methods of Stock Companies 


Some 


PROGRESS OF MOVEMENT 


Criticizes Plan of Basing the Agents 
Commission Ratio on the Gross 
Premium 


St. Paul, Minn., Aug. 29—At the an- 
nual meeting of the Insurance Com- 
missioners’ Convention, Commissioner 
Hardison read a valuable paper on “The 
Trend of Workmen’s Compensation In- 
surance.” The first move was made 
by the Massachusetts legislature in 
1903, which authorized a committee to 
investigate the subject. In 1904 its 
conclusions were reported and a com- 
pensation bill was presented before the 
legislature. The public was not, how- 
ever, prepared for such a radical meas- 
ure. New York passed a compensation 
act in 1910, but it was declared uncon- 
stitutional. Maryland, he said, was the 


first one to have in actual operation a 
compensation law. 


Wright Bill in Massachusetts 


The Wright bill in Massachusetts in 
1904 was the first comprehensive bill 
that came before any legislature backed 
by the authority of a legislative investi- 
gating committee. Mr. Hardison gave 
the salient points in this bill. In 1910 
another legislative committee was ap- 
pointed in Massachusetts. Early in 
1911 it presented its report. Various 
bills were introduced this report being 
thade the basis of an act that took ef- 
fect July 1, 1912. That act was similar 
to the act now in effect in many of the 
states. The Massachusetts bill, how- 
ever, has been radically changed. Com- 
missioner Hardison said there is un- 
doubtedly a purpose to make the law 
compulsory upon all employers. This 
has been done in many states already, 
but in others there is only the semi- 
compulsory feature. The loss of the 
old common law defenses was assumed 
to be of sufficient importance to the 
employer to induce him to come under 
the compensation act, but the effect has 
been so incomplete that there is a 
growing demand for direct compulsion, 
even if the state constitutions have to 
be amended to bring about that result. 


Occupational Diseases 


Commissioner Hardison said that 
there is the ‘ ‘personal injury” problem, 
a liberal interpretation toward which 
the people are moving. Most of the 
laws modify personal injury by making 
it an accidental injury. Commissioner 
Hardison said that the states which 
have the word “accident” in their law 
will not be allowed to rest until it is 
changed to “personal injury” or per- 
haps even some broader term. 

In Massachusetts he said the courts 
have given it a liberal construction and 
it now covers blindness brought on by 
the ingredients of chemicals handled in 
work; acceleration of previously exist- 
ing heart disease; lead poisoning by 
absorption; frost bites and fatal pneu- 
monia following an injury. Some have 
thought that the Massachusetts court 
in its earlier opinion was too liberal in 
construing this phrase in the law and 
have hailed a later opinion in which 


compensation was denied in a case 
where a cigar maker’s neurosis was the 
ground of the claim as evidence that 
the crest had at last been reached. 
While occupational disease under the 
title has not been recognized by the 
court, the claims which the layman 
would classify as due to disease inci- 
dent to the occupation have been ap- 
proved. 


Tendency to Increase Benefits 


Commissioner Hardison says that the 
tendency to an increase in benefits is 
well established. The legal differential 
which is the factor which represents 
the difference in the loss cost under the 
original benefit prescribed by the com- 
pensation act and the loss cost under 
the present benefits required by law is 
in Massachusetts about 60 percent. He 
called attention to the fact that a com- 
mittee consisting of underwriters and 
representatives of insurance depart- 
ments worked out a system of multi- 
pliers giving increased rates earlier this 
year. Commissioner Hardison said 
that the changes in the Massachusetts 
law liberalizing the benefits by no 
means exhaust the list of increased 
benefits that have been asked for. The 
goal of satisfaction will not be reached 
until full wages for the time of disabil- 
ity are guaranteed. 


Competition of Mutuals 


While the competition of mutual com- 
pensation companies in some states is 
negligible, in Massachusetts Commissioner 
Hardison said it is very strong and influ- 
ential. He asserted that this competition 
between stock and mutual companies has 
caused about all of the more or less bitter 
compensation strifes that have arisen in 
his state. Strong stock interests, he said, 
were working to reduce rates when they 
saw their business going to the mutuals, 
They thought that was the way to save it. 
But, if this hope was entertained, Mr. 
Hardison said it was in vain. The last 
legislative investigating committee in 
Massachusetts recommended that. all 
workmen compensation insurance in the 
state be restricted to one specified mutual. 
A large number of employers protested 
because they wanted stock insurance and 
the service of insurance agents. The 
proposition was defeated. Mr. Hardison 
said that it can be asserted that an active 
competition between stock and mutual 
companies has a tendency to keep rates 
down to the lowest level it is safe for 
them to be for stock companies with the 
present heavy agency expense. He gives 
the following percentages of total earned 
premiums in the compensation business 
in Massachusetts for the years that such 
business has been carried on for the stock 
and mutual companies: 

1912 1913 1914 1915 1916 
Stock Cos.$70.74 $71.29 $68.91 $67.04 $61.28 
Mut. Cos.. 29.26 28.71 31.09 32.96 38.72 


Objects to Gross Basis 


Mr. Hardison said that while the ratio 
of expenses to premiums may not have 
increased the actual dollars used for ex- 
penses have increased and will continue to 
increase as long as expenses are deter- 
mined by a percentage of the premiums 
and as long as the compensation of agents 
increases with every boost in rates. Mr. 
Hardison said that with rate increases the 
expense to the company is no greater on 
account of the raise and the work of the 
agent no more. The insurance is prac- 
tically compulsory. Mr. Hardison said 
that while the fact is today that there is 
a tendency toward an increase in the com- 
pensation of agents and brokers to the 
same extent as the increase in compensa- 
tion benefits, yet he does not beliéve that 
this is a tendency which will long con- 
tinue. In respect to the increasing ex- 
penses of companies in administering the 
compensation business, he said that it is 
a fact that there are heavy and unavoid- 
able expenses which are doubtless neces- 
sary. Some of these are for welfare work, 
some for properly distributing the cost 
among the different industries and risks. 
Much is being done in the way of accident 
prevention and this is a very legitimate 
expense, 


Bankers Issue Circular 


San Francisco surety underwriters and 
their companies have been attacked in a 
circular issued by the California Bankers 
Association, which alleges excess rates 
are charged for fidelity and bank burglary 
bonds. The circular also says the com- 
panies constitute a trust and enjoy large 
profits from operations. As a cure, the 


association urges the organization of a 
mutual indemnity concern by bankers. 








GROUP - 


INSURANCE 
Life, Accident and Health 


v 


With the same Prompt and Expert Safety Engineering and 
Inspection Service and Organization which has made. 
the Name of The Travelers Famous 


AGENTS AND BROKERS 


Refer Your Inquiries to The Group Insurance Division. 


THE TRAVELERS 
INSURANCE COMPANY 


Hartford, Connecticut 














SALESMEN WANTED 


To handle the best quick selling insurance proposition in America. 
No experience necessary. 
The first and largest organization on the same plan as the Commercial Travelers 
Associations, writing business and professional men. 
66,500 policies now in force, paying: 

$5,000.00 Accidental death | Cost never $9.00 for Accident 

$25.00 Weekly Indemity exceeded $10.00 for Health 

No medical examination No waiting for commission 

INTER-STATE BUSINESS MEN’S ACCIDENT ASSN. 
Ernest W. Brown, Sec'y-Treas. DES MOINES, IOWA 


The Sign of Good Casualty Insurance 








LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company,Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


NKLING, PRICE & WEBB -_ Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchan ve Chicage 
fons LINC RAY COMPANY -« Sohn Managers, 328-336 Security ag oe Bid, b anes i 
RAYMOND & RAYMOND -« -« -«_ General Agents, Southern Michigan, 
ALFRED PAULL & SON «= -« Goneral Agents, West Virginia, Board of Cade Blag o8 hee 
-H. CLARK <= « _ Gencral — Northeastern Ohio, 337 . Superior Avenue, N. 
DIGGS-TERRIS INS. AGENCY, en. Agts.» Southern Ohio, 1310 ist National Bank Bid gs ; Cincinnat) 
KING, McCU. cKENZ Res. Agents, N. W. Ohio, 309 Cincinnati Bldg., Lime 
THE MERRILL, DODGE & ‘JACKSON Co., “Gen. Agents, Lucas Co., Produce Exch. Bldg., To! edo, 2. 








(ereral ccident 


FIRE AND LIFE 


pASSURANCE CORPORATION, Ltd. 








en RICHARDSON, United States Manager. 


GENERAL BUILDING - 47! & WALNUT STS. 
PHILADELPHIA 
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COMPULSORY HEALTH 
INSURANCE RAPPED 





Superintendent J. S. Phillips Styles 
It Undemocratic System in 
“me Vogue in Germany 


DISCUSSES ACQUISITION 








Says Cost of Obtaining Workmen’s 
Compensation Business too High 
and Urges a Reduction 





St. Paul, Minn., Aug. 28—Compul- 

sory welfare insurance in its various 
phases received particular attention in 
the address of Superintendent Jesse S. 
Phillips of New York. Interest has re- 
cently been focussed on the German 
system and various modifications of 
that plan suggested for adoption in this 
country. Mr. Phillips has gone deeply 
into this topic. His remarks upon com- 
pulsory health insurance somewhat 
abridged follow: 
_ We have reached the time in my 
judgment when the supervising insur- 
ance Officials in the several states must 
take a decided position upon this im- 
portant question and courageously meet 
the issue which confronts them. There 
were introduced during the present 
year in the legislatures of Maine, Mas- 
sachusetts, Michigan; New York, Penn- 
sylvania and Wisconsin, compulsory 
health insurance pills. There is no 
doubt but that a! renewed effort will 
be made next year in behalf of the leg- 
islation in those states, when the legis- 
lature annually convenes. 


Not an American Plan 


The doctrine of so-called social insur- 
ance which means compulsory insurance 
is not the products of American thoughts, 
for the development of American ideals. 
It springs from autocracy. It had it 
origin more than thirty years ago in 
Germany, whose system of government to- 
day is obnoxious to more than two-thirds 
of the civilized world. This class legisla- 
tion was introduced there shortly after 
Prussia had achieved its supremacy and 
the German empire had been successfully 
established. The thought, which gave 
birth to compulsory social insurance in 
Germany was inspired by the desire to 
strengthen the power of the state, rather 
than to develop and protect the liberty of 
the individuals. Our conception of the 
function of government in this country 
is radically different from that which pre- 
vails in the European countries, where the 
system of compulsory insurance has been 
established. In these countries the indi- 
vidual is subordinated to the interests of 
the state. He has little or no part in the 


conduct of the government; the word of 


the autocrat is supreme. 
Is Unwarranted Interference 


The entire theory of our American sys-_ 


tem is a representative government in 
which every citizen has a leading part, 
but whose right and freedom against the 
oppression of the majority are protected 
by the constitutional guarantee. It is, in 
my judgment, an unwarranted interference 
by the state with'the individual rights of 
any citizen to force him to devote a part 
of his earnings for any given purpose, or 


' to insure; if he fails to assume it he is 


compel him to enter into an insurance 
contract against his will. 


Working Man Unsympathetic 


It is apparent that the working classes 
for whom this extraordinary proposal of 
compulsion by the government is made, 
are not convinced of the existence of the 
alleged public necessity for health insur- 
ance. The American people may well 
pause and consider the cost, the increased 
taxation, which this paternalistic docu- 
ment will annually entail. The added 
burden imposed upon the taxpayers will 
be extremely serious, but to my mind 
would be insignificant as compared with 
the harm which the adoption of a com- 
pulsory plan of welfare insurance would 
inflict upon our American ideals and sys- 
tem of government. The principle is not 
only fundamentally wrong, but econom- 
ically unsound. In the last analysis, it 
will place a premium upon the “shirker’’ 
and the natural “loafer” who is unwilling 
to assume his share of the burden of life. 
Such a person would be encouraged in 
his preference to spend his days in idle- 
ness, and cheerfully accept the bounty 
— by the state from the toil of 
others. 


Acquisition Cost 


Touching upon the ‘acquisition cost 
of workmen’s compensation insurance, 
Mr. Phillips said in part: 

In view of the fact that so many of 
the larger industrial states have adopted 
compulsory workmen’s compensation laws 
and other states will soon follow their 
example, the question of the amount paid 
for acquiring this insurance is one of 
grave importance. 

The state of New York has arbitrarily 
imposed upon the employer the obligation 


subject to criminal prosecution. Under 
these circumstances, it seems to me that 
the employer should not require very 
much persuasion to induce him to carry 
compensation insurance. In spite of this, 
17% percent of the premium is paid as 
a commission to the agent or _ broker. 
Heretofore, there seems to have been no 
concerted action whereby acquisition ex- 
penses could be reduced, and no company 
apparently was willing to take the initia- 
tive. 


Gives State Experience 


It is interesting to note that the expense 
ratio of the Wisconsin mutuals is 34% 
percent, of which the acquisition expense 
is a trifle over 7 percent; the Massachu- 
setts mutuals, 24.2 percent, with an acqui- 
sition cost of 1.6 percent. These figures 
clearly indicate the need that workmen’s 
compensation insurance can be conducted 
more efficiently and with greater economy 
than at the present time. No doubt the 
agent renders considerable useful service 
to the employer, but it is difficult for me 
to believe that it is necessary to consume 
17% percent of the premium to convince 
the employer that it is his duty to fulfill 
the requirements of the statute; in fact, 
there should be little or no extra expense 
paid out for soliciting business where the 
insurance is made compulsory by_ the 
state. It is not my purpose to belittle 
the usefulness of the agent as an inter- 
mediator between the insured and the in- 
surer. 

Two Immediate Effects 


My criticism is rather directed to the 
existing schedule of remuneration, which 
appears to me at least to be excessive 
for the service demanded under a com- 
pulsory system. A reduction in acquisi- 
tion cost would have two immediate ef- 
fects: it would discourage a certain class 
of undesirable agents and brokers and 
it would produce substantial reduction 
in the price paid by the employer for 
insurance. 





J. B. Sackett’s New Post 


J. B. Sackett, who has been recently 
connected with the Millers Mutual Cas- 
ualty of Chicago, becomes general agent 
for the life and casualty departments of 
the National Life, U. S. A., at Detroit. 
Mr. Sackett is one of the well-known men 
in the industrial disability field and has 
been chairman of the manual committee 
of the Health & Accident Underwriters 
Conference for a number of years. 














Wall PoxthascBlé Canisans 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who | 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 
in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 
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METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Home Office: 47 Cedar St., New York City 


PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 














Se CLOVER LEAF CASUALTY 


CoMPANY 


The Strongest, Best Equipped and most 
Intensive organization in Illinois, Indiana, 
Ohio, Missouri, Kansas and Oklahoma, 
devoted exclusively to the writing of the 
best personal health and accident insurance, 
wants other good men. 


Address the 


HOME OFFICE: JACKSONVILLE, ILLINOIS 

























Union Accident 


Insurance Company 
(Stock) 
LINCOLN, NEBRASKA 


Nebraska’s Most Progressive 
Accident and Health Company 


H. R. HAYNIE, Secy. 


Progressive Fire 





Union Fire 


Insurance Co. 
(Mutual, Estab. 1886) 


LINCOLN, NEBRASKA 
Nebraska’s Oldest and Most 


JOS. W. WALT, Secy. 































A Progressive 
SURETY and CASUALTY 
Company 












































INS. AGENCY CO., Gen. 


EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $11,524,704.68 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank 
Building, Cincinnati; STONE, STAFFORD & STONE, Gen. Agts. Ind. and Ky., 
Lemcke Annex, Indianapolis, Ind.: GEO. A. GILBERT, Res. Mgr. IIl. and Iowa, Ins. 
Exchange Bldg., Chicago, Ill.; CHAS. H. GARRISON, State Agt., Mich., Majestic Bldg,. 
Detroit; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Bldg., Milwaukee; F. D. 
HIRSCHBERG & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. 
Agts., Commerce Bldg., Kansas City, Mo.; LOVE- 
HASKELL COMPANY, Gen. Agts., Woodmen of the World Bldg., Omaha, Neb.; 
JAMES & MANCHESTER Co., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 


SURPLUS, $2,415,621.95 












































Insures manufacturers and wholesalers against E 
Insolvency of Customers. 


415 Locust St., ST. LOUIS, MO. 


J. F. HALLWEGEN, General Agent, 


The American Credit-Indemnity Co. 


of NEW YORK 





CREDIT INSURANCE ONLY 





E.M. I rREAT, President 





OFFICES IN ALL PRINCIPAL CITIES 


ive Annual Loss through 
We can always use a few high-class solicitors. 
80 Maiden Lane, NEW YORE 


1140 Marquette Bldg., CHICAGO 
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J. §. ROWE PRODUCES 
-STRONG ARGUMENTS 


Says There Is No Logical Reason 
for Reducing the Acquisi- 
tion Cost 


MUCH SERVICE IS GIVEN 


Calls Attention to the Work of Agents 
in Connection With Workmen’s 
Insurance 


(FROM A STAFF CORRESPONDENT) 
Hartford, Conn., Aug. 28.—Regret- 
ting his inability to attend the meet- 
ing of the insurance commisioners 
committee reducing compensation ac- 
quisition, Vice-President J. Scofield 
Rowe of the Aetna Life has written 
a vigorous protest to Chairman Hardi- 
son. He writes in part as follows: 


We have always contended the term 
“acquisition cost” as applied to workmen’s 
compensation insurance and as generally 
limited to 17% percent of the premium 
charge is misleading, or, at least, mis- 
understood by many who favor its en- 
forced reduction. 

The general impression appears to have 
been gained by those not familiar with the 
inside facts that the entire 17% percent is 
paid to the agent for salesmanship serv- 
ices, whereas, in point of fact, not more 
than 10 percent is available in case as 
remuneration to the solicitor, the remain- 
ing 7% percent being figured to meet the 
ordinary and legitimate expenses of main- 
tenance and conduct of a general agent’s 
office or a company branch office. 


Service of Stock Companies 


We maintain one of the most important 
elements of service to the insuring public 
is rendered by stock companies and not 
offered by mutuals, reciprocals or state 
funds, is the service derived through the 
agency system, the value of which is de- 
pendent upon an efficient field organization. 

Mutual plans, whether operated by pri- 
vate interests or public officials, obviously 
decry the agency system of stock com- 
panies and favor insurance of the mail 
order type, although in practice they all 
find it necessary to use salaried employes 
to line up and close their prospects, the 
cost of which is not, however, generally 
permitted to be segregated as acquisition 
expenses. 

To maintain the stock company agency 
system is worth all it costs to the insur- 
ing public and is absolutely indispensible 
to the solvency of the business through 
its value in selection, distribution and 
supervision, and in serving as main lines 
of transmission through which alone su- 
perior administrative service demanded by 
an intelligent and discriminating public 
can be furnished. 

No substitute for the agency system has 
been successful in securing a sufficiently 
wide distribution of risks to insure con- 
tinued solvency and to secure to the com- 
panies the essential benefits of the law of 


average. 
What the Service Is 


Underwriting and supervisory services 
of an agency organization (which is 
largely absent in all forms of mutual in- 
surance) consists of a proper classifica- 
tion and correct rating of the risk; or 
bringing an assured to the point of under- 
standing the whole question of insurance; 
his relation to it; the relation of employe 
and relation of carrier to it. This educa- 
tional service can be performed only by 
personal contact through qualified agents 
who, by education, training and experi- 
ence, are qualified correctly to interpret 
contracts and explain the intricacies of 
insurance. 

Comparatively few employers have a 
comprehensive knowledge or understand- 
ing of their obligations under compensa- 
tion and liability laws. Few employers 
will seek information or advice concern- 
ing their direct or contingent liabilitv 
arising out of accidental injuries to em- 
ployees. Through natural inclination and 
training, the average employer awaits 
personal solicitation of the agent whose 
business it is to save an otherwise busy 
business man from consequences of his 
blind and heedless indifference to natural 
or man-made laws. 


Schedule Rating System 


The application of the merit or sched- 
ule rating system in workmén’s compen- 
sation business places additional respon- 
sibility upon the agent in rendering in- 
telligent and efficient service to employ- 
ers, employes and the public, in conserv- 
ing human resources and capital engaged 
in industry, and in equalizing the burden 
of cost in favor of the careful employer. 
Skilled agents in competition witn each 
other for business will exert a powerful 
influence for accident prevention, and their 
= activity will be of greatest social 
value. 

To deny the companies the right to pay 








CLAIM MEN’S MEETING 


_ 


MANY VALUABLE PAPERS READ 


Suggestions Were Given as to the 
More Scientific Method of 
Handling Losses 


Cedar Point, Aug..29—Patriotism was 
the keynote of the opening session of 
the International Cldim Association in 
convention here Monday, Tuesday and 
Wednesday of this week. After author- 
izing the executive committee to buy a 
life membership in the American Red 
Cross, the following telegram was sent 
to President Wilson: “The Interna- 
tional Claim Association, in convention 
assembled, representing over eighty in- 
surance companies has by unanimous 
consent expressed its loyalty to the 
President and to the Government and 
assures you of its hearty support.” 

Resolutions of condolence respecting 
the death of the popular young attor- 
ney of St. Louis, Chris. C. Ellerbe, 
were adopted. The attendance was 
unusually large, with about 90 dele- 
gates, many accompanied by their 
wives. Visiting guests were present. 

Following a brief address by the 
president, George A. Galloway, man- 
ager of Chicago branch of the Hooper- 
Holmes Bureau, presented a paper on 
routine of claim adjusting. He was fol- 
lowed by J. Leverene Wood, chief of 
the complaint bureau of New York in- 
surance department, who, in his ad- 
dress outlining the methods of the New 
York department in disposing of com- 
plaints filed by disgruntled claimants, 
apprised the delegates of the fact that 
a state insurance department can be 
conducted on a business basis. 


Other Addresses Given 


Cecil G. Rice, assistant to the presi- 
dent of the Pittsburgh Railways Company, 
delivered extemporaneously a very com- 
prehensive address covering the scientific 
management and the ethics of claim ad- 
justing as practiced by public utility cor- 
porations. J. C. Rosenberger of Kansas 
City, Mo., one of the most accomplished 
insurance lawyers in the United States, 
rambled for an hour in making word pic- 
tures of casualty insurance celebrities who 
have died in the harness. On Tuesday 
evening relaxation was had in an informal 
banquet, between the courses of which the 
diners were entertained, being shocked, 
amused, enthused by turns by the variety 
of entertainment furnished. Among the 
artists were W. T. Grant, of the Business 
Men’s Accident of Kansas City, who ren- 
dered half a number on the violin and 
survived ‘the execration which followed by 
“Pete’ Trone of nonprofessional vaude- 
ville fame; Judge W. A. Kerr of the Min- 


(CONTINUED ON PAGE 22) 








fair remunertaion for salesmanship serv- 
ices and coincident administrative serv- 
ice demanded of every agent in connec- 
tion with workmen’s compensition busi- 
ness would, in our opinion, very seriously 
impair the efficiency and high standard ot 
stock companies’ agency organizations. 


Attracts High-Grade Agents 


With the business of insurine work- 
man’s compensation being conducted upon 
a thoroughly efficient and high moral 
plane, private stock company § service 
strongly attracts the intelligent, well- 
informed, capable, honest and _ public- 
spirited agents, who are well worthy of 
their hire and whose service has a value 
not to be measured by the yard stick of 
competitive price. 

If trouble is taken to investigate and 
compare the selling cost of workmen’s com- 
pensation insurance with the selling cost 
of other lines of insurance, or selling cost 
of articles in daily use, it will be found 
exceedingly low, sufficiently low in fact to 
eliminate all necessity or excuse for the 
campaign now being waged against that 
particular element of cost in administra- 
tion of the insurance business. 

After most deliberate, careful considera- 
tion of this subject from every point of 
view, we have been unable to discover a 
single sufficient or valid reason for advo- 
cating or conceding any reduction in the 
present so-called acquisition cost of 17% 
percent on workmen’s compensation busi- 
ness, while good and sufficient reasons in 
peng thereto appear to be number- 
ess. 

Under the circumstances, we contend 
this item of cost connection with the busi- 
ness cannot be further reduced except at 
the expense of safety and permanency of 
the carrier attempting such reduction. We 
are most confident that after your com- 
mittee has given this subject very careful 
consideration which its importance de- 
mands, your unanimous verdict will be in 
harmony with the views expressed herein. 
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AGENTS WHO WRITE: 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY. COMPANY 


J.C. O. MORSE, President 
*‘Conservative but Aggressive’’ WICHITA, KANSAS 

















THE NORTHWESTERN OHIO 


MUTUAL AUTOMOBILE INSURANCE COMPANY 
HOLGATE, OHIO 
We issue a Five Year Policy. Investigate our proposition. 


4: L. KONZEN, President. 


Reliable Agents wanted. 
R. W. AUSTERMILLER, Secretary. 











AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents - - . INDIANAPOLIS, IND. 
OSAR R. WITTE & CO., General Agents . . - - ST.LOUIS, MO. 
GARNER & MANN, General Agents . . . KANSAS CITY, MO. 

For Other States write the Home Office. 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 


An Agency Connection With Us — MEANS REAL SERVICE. 
WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 — Assets $1,211,054 














LIFE AND ACCIDENT 


SALESMEN, WRITE: American Old Line Insurance Company 


Lincoln, Nebraska STOCK COMPANY 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen years 
oe contracts to salesmen. In fourteen states. The largest accident and health benefits to the 
COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 


Aoply for Territory Contracts. 

















Chicago Bonding &InsuranceCo. 


SUCCEEDING 
Chicago Bonding @ Surety Company 
Prudential Casualty Company 


LINES OF INSURANCE WRITTEN 











Bonds 


Fidelity 
Official 
Judicial 


Contract 





Insurance | 












Accident 
Health | 
Liability | 


aN 9 \ 


ERVICE 
TRENGTH 
INCERITY 






Automobile 
_ Plate Glass | 
Burglary | 


Depository 


| Miscel- 
| laneous 








Admitted Assets 
$1,801,040.80 


Capital 


Net Surplus | 
$500,000.00 , 


$296,048.32 


O. F. ROBERTS, Sec’y and Gen. Mgr. 


Home Office: —-CHICAGO, ILL. 
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NEWS OF COMPENSATION 


KINK IN THE WISCONSIN LAW 








Companies Held Liable Where Assured 
Fails to Meet Provisions for 
Disabled Minors 





Those watching the peculiar features 
of the various state workmen’s com- 
pensation laws require a clear head and 
a comprehensive knowledge of these 
measures to keep the companies within 
bounds. For instance, in Wisconsin the 
amendments to the law provide that if 
a minor not having a school certificate 
or a minor having such certificate and 
under 18 years of age, who is placed in 
a hazardous position in an industry re- 
ceives injuries or is killed, indemnities 
allowed under the law shall be trebled. 

Under this law the employer is made 
liable and must pay as far as his re- 
sources will go and the insurer must 
make good the balance. Therefore, in- 
spectors are watching: very carefully 
the assured in ascertaining their atti- 
tude towards employing minors, and if 
employed where they are to be worked. 
The companies find it necessary to 
ascertain if the insured is able finan- 
cially to meet any extra indemnities that 
may be thrown upon him. 


TELLS SERVICE OF AGENTS 





Fred L. Gray Sends Strong Letter to 
Insurance Commissioners Commit- 
tee on Acquisition Cost 





Fred L. Gray of Minneapolis, presi- 
dent of the National Council of Insur- 
ance Federations, has sent a letter to 
the committee on acquisition cost of 
the Insurance Commissioners Conven- 
tion outlining the position of the fed- 
eration which represents the agents 


-placing compensation business. 


President Gray lays great stress on 
the personal service rendered to the 
assured by the agency system and calls 
attention to the fact that acquisition 
cost covers not only soliciting the busi- 
ness, but ‘much in connection with its 
administration. Mr. Gray goes into the 
duties of the conscientious agent, show- 
ing the work that is involved in caring 
for a compensation customer and says 
that it entails more labor than any 
other branch of the insurance business. 
The letter declares that if it is neces- 
sary to regulate compensation cost fur- 
ther the fairest plan would be to fix 
upon some average commission rate 
applying to the entire volume, then per- 
mit the companies to pay more than the 
average rate in certain cases and less 
in others. 


Pennsylvania Decisions 


The Pennsylvania compensation com- 
missioner has affirmed the decision of the 
referee in a case appealed on the grounds 
that the employer had not given notice of 
the filing of the claim. The ruling was: 
If the insurance carrier has any just 
grounds for complaints or relief it should 
proceed against the assured, the em- 
ployer. It now appears the claimant has 
entered into the military service of his 
country and it would be manifestly un- 
just under all the circumstances of this 
case to delay the matter any further. 

The board also ruled in the case of an 
alien killed in this country, with a wife 
and child in Italy, that the employer has 
a right to commute the award without an 
order from the board. / 

In a case in which the claimant refused 
to permit an operation for removal of a 
piece of dynamite cap from an eye, the 
appeal was dismissed and the commis- 
sioner said: “We cannot find that any of 














‘ General Casualty & Surety Co. 


DIME BANK BLDG., DETROIT 


We are now ready to receive applications from 
Michigan to represent this Company 


ELMER H. DEARTH . i ‘ : j , 


President 








the doctors who testified could promise 
much relief and there was considerable 
speculation as to the beneficial effects of 
an operation.” 


Government Wants Dividend 


The government authorities seem to 
take it for granted that the casualty com- 
panies writing workmen’s compensation 
insurance for contractors at the various 
army cantonments will give an account- 
ing when the work is all completed and 
will declare some sort of a bonus or divi- 
dend to the government if there are profits 
in excess of 10 percent. The companies 
have not agreed to this,*but the govern- 
ment evidently is approving the contracts 
on condition that this accounting be made. 


Compensation Notes 


The United States Casualty will dis- 
continue writing compensation in Califor- 
nia, except where it is written in conjunc- 
tion with automobile and garage lines. 

The Ohio attorney-general has _ ruled 
that the amended sections 1461 and 1466 
do not apply to contracts which- were en- 
tered into before the sections became 
operative July ist, this year. 

Jitneys in San Francisco have increased 
50 percent, owing to street car strike and 
the Golden State Indemnity Company, 
which features jitney indemnity, is reap- 
ing a harvest of premiums. 

The special joint legislative committee 
of the Wisconsin legislature, appointed at 
the session recently ended to investigate 
the subject of social insurance and make 
a report and recommendations to the leg- 
islature of 1919, has called its first meet- 
ing for Sept. 12, at Milwaukee. 


Union Casualty Situation 


While there is some talk of the Union 
Casualty cases being taken to the supreme 
court, it is believed that the affairs will 
ultimately be handled by the Pennsylvania 
department instead of a federal receiver. 
The company was thrown into the hands 
of a federal appointee by action: of those 
connected with the old Philadelphia con- 
cern, when the Pennsylvania department 
proceeded against it. Finally a lower 
court discharged this receiver and put all 
of the property and assets of the com- 
pany in the hands of the department. 


Indiana Premium Returns 


The following are casualty and surety 
premiums and losses in Indiana for the 
first ‘six months of this year: 


Company Premiums Losses 
Eastern Casualty......... oO, aacane 
Guardian Cas. & Guar.... 93,041 $30,471 
Millers Mut. Cas., Ill..... 16,946 2,225 
Ocean of Eng............ 63,686 20,392 
Employers Indem........ 1,286 1,386 
Ohio Life (Acc.).......... 1,234 481 





Ohio Commission Named 


Columbus, Ohio, Aug. 29—Under the au- 
thority of the last legislature, Governor 
Cox has appointed a commission to con- 
duct a study of health insurance, sickness 
prevention and: old age pensions. The 
members of* this commission are: Dr. 
M. D. Hammond, Columbus; Secretary T. 
J. Donnelly, of the Ohio Federation of 
Labor; Dr. D. F. Garland, Dayton; Dr. An- 
drew Warner, Cleveland; D. R. Kennery, 
Youngstown, and Representative O. B. 
Chapman, Dayton. The latter is also vice- 
president of the Ohio Federation of Labor. 

Frank Davis, Jr., Columbus attorney, will 
probably succeed the late Wallace D. 
Yaple on the Ohio Industrial Commission. 





The Fidelity and Casualty Company of New York x. yey” Nv" 














Semi-Annual Statement June 30, 1917 


This Company issues contracts 
as follows: Fidelity Bonds; Surety 
Bonds; Accident, Health and Dis- 


DN cihiasiskares x. abhe poerens $14,005,236.30 ‘it : 4 
Liabilities ........ citteseseeceeeees ess, 10)398)192.68 Sone a | Sasueeys ane 

tale. ccccccccees eececercccecs coccce 2 A A , m port ’ 
Sarpiuc over all Liabilities........ 2,610,043.62 Glass Insurance; Liability Insurance 
Losses paid to June 30, 1917......... 58,554,792.60 


—Employers, Public, Teams (Per- 
sonal injury and Property Damage), 




















Automobile (Personal Injury, Prop- 


erty Damage and Collision), Physicians, Druggists, Owners and Landlords, Elevator, 
Workmen’s Compensation—Steam-Boiler Insurance; Fly-Wheel Insurance. 





The Republic Casualty Co. 


PITTTSBURGH, PA. 
Writes All Lines. of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 











UNDER YTEDERAL GOVERNMENT LICENSE P 
American Indemnity Company caivestos, Texas 
Assets Over $1,185,000 


ALL LINES OF CASUALTY AND SURETY INSURANCE 
Operates in the States of 
Alabama, Arkansas, California, Delaware, District of Columbia, Georgia, Illinois, 
Indiana, Iowa, Kansas, Kentucky, Louisiana, Maryland, Mass., Michigan, Minne- 
sota, Missouri, Nebraska, Nevada, New Hampshire, New Jersey, Ohio, Oklahoma, 
Pennsylvania, South Dakota, Texas, Utah, Washington, W. Virgiyia, Wisconsin. 
BRANCH OFFICES AT 
NEW ORLEANS, LA. ST. LOUIS, MO. CHICAGO, ILL. DETROIT MICH. 


Canal Bank Bldg. Pierce Bldg. 1443 Ins.Exchange Farwell Bldg. 
Autom. Ins. ge O. P. Rutledge, Mgr. Hutchinson & Cooley W.M. Brown 
E. Jules Michel, Mgr. 


General Agents Manager 


Sealy Hutchings, Pres. George Sealy, Sec’y. 


J. F. Seinsheimer, Gen. Mgr. 











PUTS ‘*“*SURE’”’ IN INSURANCE 


fom |} AUTO PULILY 


Premiums 
oo Written (1916) 
/ . ai > Ef 
$1.678,642.17 WiolOn INSURANCE $1,802,734.31 


GEORGIA CASUALTY COMPANY rere 


Surplus and Reserves to Policy Holders ~ - - - 





$1,526,022.81 
SMITH-LAWSON-COAMBS COMPANY 


GEN’L AGENTS - CHICAGO 





























SAFETY. SERVICE————SATISFACTION 


Guardian Casualty & Guaranty Company 
Salt Lake City, Utah 


ASSETS OVER - - - - - - - $1,000,000 










Workmen’s Compensation 
Automobile Liability 

Accident and Health 

Plate Glass 

Burglary 

Fidelity and Surety Bonds 





L. B. McCORNICK & CO. - - - General Agents 
226 So. La Salle Street, CHICAGO 
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AMONG 'THE SURETY MEN 


COMPANY RATINGS ARE GIVEN 
One Company Is Dropped and Four 
Are Added to the Government’s 
List 





Based on their statements of Aug. 
15, twenty-three surety companies au- 
thorized to write bonds running to the 
United States government exclusive of 
four reinsurance companies have $31,- 
400,000 capital, $21,931,686 net surplus 
and a net writing capacity of $5,247,537 
on a single bond. ‘This shows for the 
second quarter of the year an increase 
of $4,394,500 nominal capital, an increase 
of $1,088,591 in surplus and an increase 
of $462,678 in writing capacity. 

One company, the American Fidelity, 
was dropped from the treasury depart- 
ment list. Four were added, they being 
the American Bonding of Sioux City, 
the Delaware Surety of Wilmington, 
the Republic Casualty of Pittsburgh and 
the Preferred Accident. 

At the last report of the treasury de- 
partment the latter company was listed 
as a reinsurance company. 

Capital Net Surplus Limit 
*Am, Bd., Ta. $. 500,000 $ 156,310 $ 50,000 





Aet. C. & S.. 2,000,000 2,529,469 452,946 
Amer. Indem. — 500,000 182,555 68,255 
Amer. Sur... 5,000,000 1,425,955 642,595 
Chgo. Bond.. 500,000 230,582 73,058 
Del, BUY. «os 2,000,000 1,392,021 339,802 
Fid. & Cas.. 1,000,000 1,805,168 280,516 
Fid. & Dep.. 3,000,000 2,088,807 508,880 
Globe Indem. 750,000 538,267 128,82 
H’fd. A. & In 800,000 369,608 116,960 
Inter. Fid.... 300,000 475,566 77,556 
Lon. & L. In 750,000 256,001 100,600 
MG, Cas...» 1,500,000 1,333,859 283,336 
Mass. Bond.. 1,500,000 390,172 189,017 
Natl. Sur.... 4,000,000 4,091,986 809,198 
N. Am, Cas.. 1,000,000 250,982 125,098 
i a aa 250,000 280,08 53,008 
Pref. Acci 700,000 1,000,000 100,000 
Rep. Cas..... 500,000 166,506 68,650 
Royal Indem. 1,000,000 564,183 156,418 
Bd, SUP sise5iss 600,000 159,307 75,930 
U.S. F. & G.. 3,000,000 1,573,001 457,300 
U. S. Guar... 250,000 665,785 91,578 

*Temporary qualifying power. 

The following are aceptable as reinsur- 


ance companies up to the amounts stated 
on a single undertaking: Guarantee Co. 
of No. Amer., $80,894; European Acci., 
$95,000; Norwegian Globe, $95,320. 





WAR’S EFFECT ON BUSINESS 





Curtailment of Activities in Building 
Trade Causes Slight Slump in 
Surety Circles 





Unlike the fire business, the surety 
business has not been seriously af- 
fected by the war. Surety underwrit- 
ers are inclined to feel, however, that 
the effects of the war will be felt 
shortly, and that the surety business 
will be adversely affected. The most 
noticeable falling off in this line has, 
of course, been the decrease in the 
demand for contract bonds. Building 
material has risen to a high point, and 
is, at any price, hard to obtain. It 
is almost impossible to obtain building 
steel, as the government is being given 
priority by all of the steel manufac- 
turers. Prospective builders are hold- 
ing back because of the general unrest 
in the building line, and the result 
has been a decided curtailment in the 
placing of contract bonds. Further- 
more, there is at the present time no 
indication of a change and companies 
are expecting a further decrease in this 
class of business. 

To offset this the surety companies 
have had the income from the bonds 
written on the various cantonments 
erected at the training camps. It is 
reported that there was a very small 
profit on this class of business, how- 
ever, owing to the fact that the gov- 
ernment asked that the rate be cut 
in two for “patriotic motives,” and 
this was done. Another feature of the 
contract bond situation is that with the 
prevailing high prices and scarcity of 
business, builders and contractors will 
be very likely to take bonds of smaller 
amounts, as they will be cutting down 
expenses on all sides. 

It is not felt that the fidelity bond 


che 





IN THE ACCIDENT FIELD 


HELD FOR FRAUDULENT CLAIM 





Alleged Fake Demands for Indemnity 
Land Goodman in Govern- ~ 
ment’s Toils 





Abraham W. Goodman, charged with 
mulcting accident companies through 
fake claims, was arrested at Sandusky, 
Ohio, last week on a warrant issued by 
the United States district attorney at 
Cleveland. The warrant was served by 
a postal inspector of Scranton, Pa. 

Goodman’s plan, it is alleged, was to 
buy policies paying large indemnities 
in case of injury and then, after paying 
one or two premiums, present bogus 
claims for indemnity. In some way he 
was always able to produce “proofs” of 
injury. It is claimed that he has been 
operating in this way four years and 
that his income has averaged from $75 
to $100 a week. 

Prompt payment of the claims was 
secured by his assertion that he was a 
traveling salesman and would be com- 
pelled to leave the point from which 
made the claim at once. Compa- 
nies, it is said, would hurry his check 
back so that he might receive it before 
he moved on, and probably for this 
reason his claims received less atten- 
tion than usual. 

After going the rounds of the com- 
panies under his own name, it is said 
he used the names of Abraham Ken- 
ton, Albert Weisenberger, Abraham 
Weisenberger, David Weisenberger and 
Alexander Goodman. He will have a 
hearing at Cleveland and it Will then 
be determined whether he will be pros- 
ectited there or turned over to the au- 
thorities at New York, where charges 
are also standing against him. 


Johnson & Adams Recruits 


Two department managers of Johnson 
& Adams, southeastern managers of the 
Continental Casualty at Washington, D. 
C., have entered the war service. James 
W. Tinsley; Jr., superintendent of agents, 
has been accepted as candidate in the 
second officers’ training camp at Ft. 
Meyer, Va. Welling M. Lodge, manager 
of the automobile department, has enlisted 
in the aviation section of the United 
States army and is now at the training 
station at Atlanta, Ga. 


Accident Notes 


The Intermediate Accident, Evansville, 
Ind., has filed with the Indiana secretary 
of state a preliminary certificate of disso- 
lution. 

Harold L. Rice, of Springfield, Ill., has 
been appointed city agent of the Inter- 
Ocean Casualty at Oklahoma City, and 
will also represent the Mutual Life. 

J. F. McColgin has resigned as manager 
of western Missouri and Kansas for the 
Central Business Mens of Chicago. The 
territory is being handled temporarily by 
A. S. Coomer of the home office with 
headquarters at 600 Schukart building, 
which will be maintained. 











business will be appreciably affected. 
Some business will be lost where 
drafted men are taken for war service, 
but the companies feel that this will 
be made up by the new bonds that 
will be written by the men that replace 
them. Owing to the fact that there 
seems to be no relief in sight in the 
building line, the surety companies feel 
that by the first of the year, the de- 
crease in business on surety bonds will 
be making a decided dent in their pre- 
mium income. 





CASUALTY & SURETY 


Write Any of the Following When You Have Cas- 
ualty or Surety Business to Place; or Wish 
to Take an Agency. Only Reliable 
Advertisers Accepted. 


ILLINOIS 


eT SURETY COMPANY 
The Rookery 











Surety Bonds of every description 
JOYCE & COMPANY, Inc., General Agents 
CHICAGO 





COMPANIES TO EXPAND 


_— 


WILL ENTER CANADIAN FIELD 





Aetna Casualty & Surety and Automo- 
bile of Hartford Will Establish 
Branch at Montreal 





The Aetna Casualty & Surety and 
the Automobile of Hartford are apply- 
ing for licenses in Canada. The Aetna 
Life has been transacting life insurance 
in the Dominion for more than half of 
a century, being represented in Mon- 
treal by T. H. Christmas & Sons, who 
have been managers since its entry in 
Canada, and by Johnson & Orr in 
Toronto. 

A central branch office will be lo- 





cated either in Montreal or Toronto, in 
charge of the Canadian manager. It is 
generally understood that by the time 
the preliminaries relative to the com- 
pany’s admission to the Dominion have 
been completed, a Canadian manager 
will be selected. While several appli- 
cants for the position are being con- 
sidered, no appointment has yet been 
made. : 


The statement of the Aetna Casualty & 
Surety as of June 30 shows assets of $9,- 
190,190; liabilities of $4,529,421, and sur- 
plus to policyholders of $4,660,770. The 
capital of the company is $2,000,000. It 
wrote in premiums in the United States 
last year $6,279,778.27, and it is believed. 
that it will pass the $10,000,000 mark this 
year. 

The figures of the Automobile as of 
June 30 show assets of $5,862,861; liabili- 
ties, except capital, $2,039,343; surplus to 
policyholders, $3,823,519. The capital is 
$2,000,000. The amount of premiums writ- 
Por fod _ company last year were $2,- 





Semi-Annual Statements 


(As Reported to the Governor —— 
et 











Disburse- 

. Assets Surplus Income men 
American Casualty. i556 ova $ 986,171 28,621 $ 308,525 $ 322,851 
Clover Leaf Casualty..... 8,892 162,303 184,938 
Fidelity & Deposit. ......<. 2,419,255 3,949,78 3,881,785 
Frankfort General........ 26,077 680,716 743,796 
Hartford Steam Boiler.... 1,848,596 1,142,241 1,031,993 
London Guar. & Accident. 1,036,24 3,577,412 2,790,686 
Maryland Casualty........ 1,412,046 6,181,862 5,332,963 
Massachusetts Bonding........... . 464,805 1,288,356 1,152,286 
New York’ Pig te Gaga g a: is. 6 sips ia:se-0!s.e 0s 279,980 384,508 99,774 

THE is ready— 
and qualified— 
NATIONAL to write 


OF 


Eastern Dept., 100 William St., New York 








NATIONAL 
CASUALTY 


DETROIT INSURANCE 


This new form represents the future plan of INDUSTRIAL underwriting. 
NOW is the time to get started. 


National Casualty Company, Detroit, Michigan 


es 
Northwestern Dept., Palace Bldg., Minneapolis 


GROUP 


Western Dept., Pacific Bldg., San Francisco 











The Frankfort General Insurance Co. 


BRANCH OFFICE SERVICE 
@ Unless you can secure prompt and efficient service in the field your competitors will. 
@ Through our various Branch Offices conveniently located our representatives receive 
quick returns on their orders for policies. and in claim adjustments. 
@ Get acquainted with our system of handling Liability, Compensation, Automobile, 
Public Liability, Personal Accident and Health and Industrial Accident and Health. 


Call upon or write ournearest Branch Managers located at Cleveland, Ohio, Chicago, Ill., and Pittsburg, Pa. 
The Frankfort General Insurance Co.,123 William St., New York City 








Now in Its Thirty-First Year 





OUR 


BUSINESS MEN’S PENSION 
POLICY PAYS: 

















Accidental vet, a Quarterly 
leat ness Benefits remium 
$5,000.00; $100.00 | $9.00 
Covers every accident and sickness so long as 
fotelis disabled. Sold in Classes AA-A-B. 
The Best Seller in America. . 





Agency Openings in Seventeen States 


THE PROVIDENT 
LIFE & ACCIDENT 
INSURANCE COMPANY 


CHA'TTANOOGA, TENN. 
LIFE, ACCIDENT, HEALTH INSURANCE 














STOP 


IS YOUR CAR INSURED 





THE: 
MERICAN (UARANTY (OMPANY 
SSURES Uneatest Uonrioence 


COLUMBUS, OHIO 


Ohio’s Only Casualty and 
Surety Company 


Write for Agency 
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ACQUISITION COST | 
“IS A BIG THEME 


Superintendent Phillips of New 
York Says Economy Must Be 
the Watchword 


DENOUNCES HEALTH PLAN 





Says Compulsory Scheme Must Be At- 
tacked and Autocracy Be For- 
ever Squelched 


BY C. W. VAN BEYNUM 


St. Paul, Minn., Aug. 29—The two 
big casualty subjects before the forty- 
eighth annual meeting of the National 
Convention of Insurance Commission- 
ers, which began here Tuesday morn- 
ing, are acquisition cost of compensa- 
tion insurance and compulsory state 
health insurance. 

President Jesse S. Phillips, New York 
superintendent, introduced both in his 
annual address. Compensation acts, he 
said, compelled employers to insure and 
it does not require 17% percent of the 
premiums to pay the man who per- 
suades the employer to insure. The 
stock companies do 80 percent of the 
business in New York and this charge 
for acquisition is thus levied on that 
amount of the compensation business. 
Agents, he said, argue that they earn 
such a percent for clerical, inspection 
and adjustment work. Mr. Phillips 
holds that if they do, much of their 
work is duplicated by home office em- 
ployes. He insists that the business 
can and must be conducted more eco- 
nomically. His suggestion is a gradu- 
ated scale of commissions, with mate- 
rial reductions from the present scale 
on big units of business. He wants the 
change made without legislation, but 
says that the state must compel econ- 
omy if it compels employers to insure. 


Insurance Men Heard 


There was a hearing of agents, brokers 
and company officials by the executive 
committee on Monday. Among those that 
appeared were Fred L. Gray, general 
agent of the London. Guarantee at Minne- 
apolis; Wade Fetzer, of W. A. Alexander 
& Co., general agents of the Fidelity & 
Casualty at Chicago; George D. Webb, of 
Conkling, Price & Webb, general agents 
of the London Guarantee at Chicago; 
Thomas F. Daly, general agent of the 
London Guarantee at Denver; F. F. Far- 
quahar, of Boston; L. A. Wallace, of 
New York; C. H. Holland, manager of the 
Royal Indemnity, and Louis F. Butler, 
president of the Travelers, 


State Health Insurance 


In referring to compulsory state health 
insurance, Mr. Phillips said that the time 
had come for the commissioners to take 
up the fight against it. He argued that 
it was the tool, of autocracy and that we 
should fight such propaganda in this coun- 
try, just as we are fighting autocracy in 
French trenches. While the proposition 
has been beaten so far, it will continue 
to come up until the fallacy of the 
scheme can be impressed upon the Ameri- 
can public, and it is the duty of the 
commissioners to do their part along this 
line. The people cannot, at this time, 
stand the additional cost of this scheme. 
In New York $20,000,000 would have to be 
raised by additional taxation to meet the 
cost of the state contribution of 20 percent 
toward the support of the plan. Similar 
levies in Pennsylvania would amount to 
$16,000,000, and in Illinois to $11,500,000. 


George E. Turner’s Address 


George E. Turner, Indiana deputy com- 
missioner, speaking on acquisition cost 
of compensation insurance, said that call- 
ing total commissions acquisition cost 








MERICAN LIABILITY 
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SPECIALISTS In MONTHLY PAYMENT 
Accident and Health Insurance 
AGENTS WANTED 

* W. R. SANDERS, SECRETARY 
SECOND NATL BANK BLDG CINCINNATI, O. 
$100 000 00 INSURANCE DEPT. DEPOSIT 








| public interest, commissions are matters 
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WANT ALL SIDE LINES 
NOW WATCH COMPENSATION 


Companies Insist That They Be 
“Sweetened” With Other Business 
to Make Profit 


New York, Aug. 29—Some. of the 
casualty companies in New York City 
are casting up their accounts on com- 
pensation business and are finding the 
profit very small or it has gone glim- 
mering entirely. When the compensa- 
tion laws became effective in New York 
some companies went after the busi- 
ness very strong and piled up much 
liability. Now when the word has gone 
out to be more careful and trim out the 
underbrush, the legal and claim depart- 
ments have been busy. Some of the 
companies are having an unfavorable 
experience in compensation in other 
states and now desire that they be 
“sweetened” with so-called  miscel- 
laneous lines. In other words, if agents 
desire to have their compensation busi- 
ness taken care of, they must agree to 
turn in their general liability, automo- 
bile, teams, elevators, burglary, plate 
giass, etc. 

In New York City, one of the larger 
companies has gone so far as to try to 
pledge brokers to give it all their busi- 
ness on any one risk if the compensa- 
tion line is written. This is not proving 
successful at present and the brokers 
are resenting the move. However, it 
shows the trend of the times. 








does not make them such. 


I The term isa 
misnomer. 


Though possibly vested with a 


of private contract. The purpose of 
proposed reductions by states in commis- 
sions is to reduce the premiums, but it 
is a question whether it will accomplish 
such an end. By limiting one item of the 
expense, without regard to income and 
outgo, the states cannot make the com- 
panies more solvent. Limiting acquisi- 
tion cost would not, either, guarantee an 
improved or enlarged service to the pub- 
ic. 


Rendered Large Service 


Agents, said Mr. Turner, particularly 
general agents, have rendered a great serv- 
ice in connection with the installation 
of the compensation system. They have 
been advisers on the laws, as well as on 
compensation insurance. They have done 
much to allay the opposition that there 
was to the system. In states where in- 
surance is optional agents are rendering 
signal public service in reducing the num- 
ber of uninsured employers. When the 
agent secures the order his work is not 
done, though his pay ceases. He must 
serve in making the contract fit, in getting 
the rate down by improvements in the 
risk, he must help on claim settlements. 
The present system of administering com- 
pensation can never be successfully car- 
ried out without such personal service 
from a man on the ground, whether he 
be paid by commission or salary, the serv- 
ice cannot be dispensed with. A reduc- 
tion will not remove the question as to 
the justifiableness of an acquisition cost. 


Will Eliminate Good Agents 


A reduction will tend rather to elimi- 
nate good agents than poor, as argued by 
| some, meaning an impairment of service. 

The agency system serves now to main- 
tain a high standard of claim service by 
cempanies because agents will not stay 
with poor service companies. As long as 
the state, continues Mr. Turner, does not 
give companies employing agents a mo- 
nopoly they have not the right to regu- 
late agents’ commissions. Regulation of 
this kind by either statute or ruling is not 
a proper function of the state. 

F. H. Hardison, Massachusetts commis- 
sioner, spoke Wednesday morning on the 
trend of compensation insurance. 














Can Work Up Business 


This is the time of year when agents 
can solicit livestock business owing to 
horse trots, cattle exhibitions, county and 
state fairs, etc. There are extra hazards 
in transportation as well as hazards on 
the fair grounds. Here is some good busi- 
ness to be picked up at the present time. 
Usually a list of the exhibitors can be 
secured from the secretary of the enter- 
prise and the subject of livestock insur- 
ance can be taken up with them. One agent 
last year had a premium of over $2,100 on 
exhibitors at his county fair. 





The Capitol Live Stock of Topeka, Kan., 
has applied for admission to Colorado. The 
Capitol took over the business of the old 








RATES TO BE ADVANCED 
COMPENSATION TO FARMERS | 
Results Have Been Unsatisfactory and 


Increase in Price Is Expected 
This Fall 





Rates on workmen’s compensation 
for farmers will very likely be increased 
in September when the next manual re- 
vision is undertaken by the National 
Workmen’s Compensation Service Bu- 
reau. A minimum rate of $25 will prob- 
ably be established. With a minimum 
rate of $6 now prevailing in some states, 
many companies have established for 
themselves a minimum rate of from 
$10 to $25, although some observe the 
$6 minimum established by the manual. 
This class of business has been continu- 
ously unprofitable and is not sought by 
the compensation writing companies. 
In fact, it is looked on as an accommo- 
dation line. 


Few Losses Wipe Out Profit 


Aside from the fact that a few losses 
will wipe out all of the profit for a year 
or two, on this particular class, it is 
difficult to get agents to solicit work- 
men’s compensation business among 
farmers. The average farmer has only 
one extra hand and perhaps two or 
three additional men during the harvest 
season, so that as a general thing the 
average premium would not be in ex- 
cess of $15. This hardly makes it worth 
while for the agents to solicit, and the 
experience has been that little public 
liability business can be secured in con- 
nection with it. 


Can Control Line 
Companies point out to the agents 
that the real object in securing this 
business is that the soliciting agent may 
control the line, and handle all of the 








farmer’s business. By writing all of 
the insurance that is carried, it pre- 
vents the farm fire mutuals from mak- 
ing inroads and puts the agent in the 
position of being the farmer’s insur- 
ance advisor and counselor. 

There is little other business for the 
soliciting agent to go after in the cas- 
ualty line if the farmer cannot be in- 
térested in workmen’s compensation as 
farmers are rated as hazardous or extra 
hazardous under an accident and health 
policy and there is practically no pay- 
roll business to be secured. Some 
farmers have thrashing machines to be 
covered and in these cases the compen- 
sation contract is for a more attractive 
amount. Many farmers nowadays have 
their thrashing done by thrashing out- 
fits, which travel over the country dur- 
ing the harvest season and this business 
is written sepatately at a minimum of 
$50. - 

Aetna Has Special Contract 


About a year ago the Aetna Casualty 
& Surety issued a combination work- 
men’s compensation and public liabil- 
ity policy at a minimum of $20. No 
particular drive for business was made 
on this contract, but in issuing it the 
company feels that it is at least making 
a profit, which was not the case when 
workmen’s compensation was being 
written separately. One company with 
an agency in northern Illinois having 
on the books 225 workmen’s compensa- 
tion policies, written on farmers at an 
average premium of $15, states that 
were it not for the fact that other busi- 
ness is secured in connection with the 
compensation business, it would regard 
the compensation business alone as un- 
desirable, and certainly unprofitable. 
The average agent, however, is unable 
to secure enough other business when 
soliciting workmen’s compensation to 
make it worth while going after. 


————————— 


Many a man has tried to kill two 
birds with one stone and both birds got 
away. 
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Capitol Mutual, organized three years ago. 





Will Write COMPENSATION for the 


Continental Casualty 
Company 


as well as Liability, Commercial Accident, 
Automobile, etc. 


Quick, Careful, Courteous Co-operation 
with every patron always. 


CONTINENTAL CASUALTY 
COMPANY, CHICAGO 


J. N. S. Brewster & Co., Inc., 
Ng. 55 Liberty Street 


Workmen’s Compensation, Liability, Automobile 


BEGINNING SEPT. FIRST 1917 


J. N. S. Brewster & Co., Inc. 
Ne. 55 Liberty Street, 
NEW YORK 
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HANDLING SMALL 


DIFFICULTIES TO OVERCOME 


RISKS 





Heavy Expense Makes Such Compen- 
sation Business Undesirable 
Unless It Is Bunched < 





Successful handling of small compen- 
sation risks in small communities is 
one of the problems of the business 
which the companies generally have 
not yet worked out. Earlier in the his- 
tory of the business a number of com- 
panies saw the opportunity of develop- 
ing agency plants in small towns and 
took advantage of it. In states like 
Iowa, where there is no minimum pre- 
mium, the small! risks are handled at a 
loss by agents and by companies as 
well. In states where there is a mini- 
mum premium it is claimed by well in- 
formed persons that minimum premium 
risks are handled at a loss. If this ap- 
plied generally, it is evident that the 
loss will be greater in small places 
where only a few such risks exist than 
in large cities. 

certain amount of expense applies 
to every compensation risk with little 
regard to the amount of the premium 
it pays. The cost of a payroll audit for 
instance is almost negligible when ap- 
plied to a large premium, but eats up a 
considerable part of a small one. At 
present a number of companies seem 
to be reaching the conclusion that com- 
pensation business in small towns is 
bound to be a source of loss to them, 
and that the only show they have for 
making a profit on the business under 
prevailing conditions, is by getting their 
business concentrated at a few points 
where there is a considerable volume. 
This is not going to the extent to be 
called general, but some companies 
frankly admit that this is their policy. 

Medical Aid a Feature 


Another feature of small town busi- 
ness which makes it hard to handle suc- 
cessfully is the medical end. At larger 
points the companies can make con- 
tracts with physicians or hire physicians 
on salary to furnish the medical and 
hospital service and thus keep the cost 
within reasonable bounds. But, in the 
case of small isolated risks, where there 
is only an occasional case requiring 
medical attention, it is impossible to 
follow this plan satisfactorily. 

Some of the companies, of course, 








THE COMPANY WITH THE PYRAMID] 











NEW HAMPSHIRE= 
Pe | 
FIRE INSURANCE Co. 


ry 322 978 14 

406.68) 54 
0 004 23 

1578 330.62 
















6.250.526 89 | 

~ 6.350 07909 | 
6 515. 629.56 _2.006.944 75 

6.969.872 54 2 100.428 4} 


TOTAL LIABILITIES $3.369.444.13 
j POLICY HOLDERS SURPLUS $3,600.428.41 


~ 1,703 433-67 
L725 7i3 78 

















WESTERN SPECIAL AGENTS — m. Ss. 
Moore, W. R. Drake, Terre Haute, Ind.; Ss. 
Chase, Bloomington, Ill.; George K. Merc, 
Hinedale, Mich.; “ come Minneapolis, 
Minn.; City, Mo.; og E, 

i Weene Columbus, 
Yeaton, Water street, 


Milwaukee: R. W W. Miller, Waanres City, , lowa. 














are going to continue to operate in the 
small places and country districts, even 
though they do so at a loss. Several 
of them have frankly expressed the 
opinion that when the try-out of work- 
men’s compensation is completed, there 
will be comparatively few companies 
left in the business and, believing in 
their own permanency, they propose to 
get all of the business they can upon 
their books. 

The means adopted by some compa- 
nies will enable them to handle the 
compensation business in a way that 
they believe will prove profitable are 
interesting. One of them that is not 
blessed with an over-supply of surplus 
has got most of its business on a 
monthly-premium basis. On this plan 
most of the premiums collected have 
already been earned, so the unearned 
premium reserve is kept down. In or- 
der to play safe without large deposit 
premiums, the company does an un- 
usual amount of payroll auditing and 
no policyholder is allowed to get far 
behind in payment of premiums. This 
prevents the company from having any 
considerable amount of nonadmitted as- 
sets, due to premiums over ninety days 
in arrears. In order to work this sys- 
tem successfully, it has to be confined 
mainly to risks of considerable size, as 
a frequent auditing of payrolls would 
be unprofitable on small risks. In order 
to handle the medical service and the 
claim service economically, the com- 
pany has avoided taking isolated plants 
and has these large risks mainly 
bunched in a comparatively few cities. 


NEWS of the 
LIVE STOCK 


Insurance Business 
































Live stock insurance is enjoying quite 
a boom as the result of the war. The 
gain in business is due primarily to the 
fact that prices of hogs, cattle and sheep 
lave advanced on an average about 50 
percent in price, since war was declared 
in 1914. This large increase in values 
has caused many farmers to voluntarily 
seek insurance protection, who had 
never carried live stock insurance be- 
fore. Farmers with any amount of live 
stock find that their values are so large 
that a certain amount of insurance is 
an absolute necessity. 

On the other hand, the insurance of 
horses has suffered considerably, owing 
to the fact that the government has 
purchased large quantities of horses for 
war service and also that thousands of 
horses have been shipped to Europe. 
Live stock underwriters say that the 
market has been practically swept clean 
of the ordinary grade of horses and, of 
course, dray horses and the poorer 
grades are not touched by the live stock 
companies. The cream of the live stock 
insurance business, the insuring of 
blooded and registered stock is also on 
an upward turn. 

Since the boll weevil has wrought 
such havoc with the cotton crops in 
the south, many former cotton planters 
have turned to the raising of registered 
stock. Northern stock raisers have been 
shipping pure bred animals to the south, 
by the hundreds in the last year, 
and this has had its effect upon the live 
stock insurance business. 


Receiver for Mutual 


Bruce T. Bullion, 


; ; insurance commis- 
sioner of Arkansas, 


has revoked the li- 
cense of, the Southern Live Stock of 
Stephens, Ark. According to the com- 
missioner, its only assets, according to a 
recent examination, consisted of some of- 
fice furniture and fixtures, its liabilities 
being an overdraft at a bank for $1.15 
and four cents unpaid claims for losses 
aggregating $3,047. The company was or- 
ganized in March, 1916. 


C. K. Godfrey, manager of the New 
York City accident and health department 
of the London Guarantee, has been ap- 
pointed general agent of the automobile 
department of the Michigan Commercial. 
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a capital § 





Promptness 


with a capital 
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JOHN E. 


Independent 
Adjuster of 
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Automobile Losses 
1715 Insurance Exchange 
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CASUALTY MEN’S OPPORTUNITY 








HE conservation associations or- 
“[ anized in the various states by 

the fire insurance people in con- 
junction with the National Board of 
Underwriters working in harmony with 
the National Council of Defense are 
performing a valuable office in calling 
the attention to assured of extraordi- 
nary fire dangers at this time. 

Equally important should be the work 
of the casualty inspectors and those 
who come in contact with the assured 
in emphasizing the need of safety first 
along accident lines. Companies writ- 
ing compensation insurance, find that 
accident frequency has increased ma- 
terially since the speeding up process 
began.’ There are many factors enter- 
ing into industrial work today that are 
directly due to war causes. 


Concerns having contracts to get out 
supplies of various kinds are working 
overtime. There is danger of pressing 
employes too hard. .Women are being 
employed in many ways where men 
formerly did the work. Employes are 
performing kinds of labor without the 
careful training required of apprentices 
in times past. In other words speed is 
the one thing necessary. Patriotic serv- 
ice can be performed at this time by . 
casualty people in reducing accidents 
and keeping the industries up to the 
highest point of efficiency through 
safety methods. The compensation 
companies have made a careful study 
of accident prevention, industrial meth- 
ods and kindred subjects. They should 
give the assured the benefit of their 
counsel at this important time in the 
nation’s crisis. 











Report Made by 
British Committee 





With the speeding up process in 
American industries due to the war 
and the employment of women in some 
plants to perform the lighter work, 


“companies writing compensation busi- 


ness are watching carefully the effect 
of longer hours and the attempt to 
achieve a greater output. The British 
health of munitions workers committee 
meade an exhaustive investigation of the 
munitions factories in Great Britain and 
the results show that the data collected 
are in all cases prejudicial to night 
work. 

Night work if it must be done can 
be better accomplished through what 
is known as discontinuous shifts in- 
stead of keeping the same people on 
the night shift right along. A high 
sickness rate was found where there 
were long hours of heavy work. The 
strain of long hours seems to have its 
effect not only upon operatives but on 
officials and foremen who have broken 
down in considerable numbers. 

Naturally men who are not physically 
fit are more liable to accident and are 
less alert. In considering the matter 
of incentive to work with special refer- 
ence to wages, the committee was im- 
pressed by the fact that earnings affect 
the health and efficiency of workers and 
that output may be influenced by the 
wage system in force. 





Use of the Voice 


Lord Roseberry said: “I would not 
be such a fool as to argue.” Oh, the 
number of times I have been such a 
fool as to argue! Did you ever insure 
a man, or convert a man to your way 
of thinking in religion or politics by 
argument? The argumentative tone ot 
voice alone has killed many a case. Tell 
a man, “I want to show you the kind of 
policy you ought to have,” in an argu- 
mentative tone, and he takes the de- 
fensive attitude at once. No man likes 
to have another come into his place and 
tell him things he ought to do. You 
can say exactly the same thing, but in 
a different tone of voice, and you will 





have a different response. A well mod- 
ulated voice is part of the art of sales- 
manship. And so you can go on down 
the line of all the other elements and 
qualities that go to make the perfect 
salesman.—Fidelity Field Man. 





CLAIM MEN’S MEETING 
(CONTINUED FROM PAGE 18) 


neapolis bar, and Major C. A. Atkinson, of 
the Federal Life. 

J. C. Rosenberger was elected to hon- 
orary membership. The following officers 
were elected: President, W. T. Grant; 
vice-president, J. G. Modigan; secretary, 
L. P. Gregory; treasurer, T. L. Templeton; 
executive committee, D. W. L. Gahogan, 
Chairman; F. D. Harsh, J. J. Dorn, Elmer 
Locks and David N. Case. 





Some men are “johnny on the spot” 
when it comes to paying a grudge, but 
when it comes to paying the butcher 
and grocer—well, that’s another thing. 
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BIG HALF-YEARLY INCREASES 


July First Figures Show Gain of 700,401 
Vehicles Over Previous 
Year 





Figures compiled by Donald Mc- 
Leod Lay in the current issue of “Mo- 
tor Age” show that despite the entry 
of the United States into the great 
world war automobile and motor truck 
registration and productions show a 
marked gain for the first six months oi 
1917 over the corresponding figures of 
1916. 

Big Registration Gain 


According to the reports by the state 
registration officials there were 4,242,- 
139 automobiles and trucks in use in 
the 48 states and the District of Co- 
lumbia on July 1. This is a gain of 
700,401 vehicles over the total registra- 
tion up to Jan. 1, 1917, a percentage in- 
crease of 20. On the basis of the total 
population of 103,640,473, the estimate 
of the United States Census Bureau for 
July 1, 1917, there is one car or truck 
in service to every 24 of the popula- 
tion, as compared with one to 29 at the 
beginning of this year, and one. to 42 
at the end of 1915. Compared with the 
registration statistics for the first six 
months of 1916 the increase made for 
the first six months of this year shows 
a gain of 191,724, the total registrations 
for the first half of 1916 being 508,677. 

Seven Have 200,000 

One of the most interesting features 
of the new registration statistics is the 
fact that there are seven states with 
registrations of 200,000 or over, as com- 
pared with only four states having at- 
tained this rank at the beginning of 
the year. On Jan. 1, 1916, New York 
was the only state having over 200,000 
cars and trucks on its registration list. 
There are now also eight states in the 
100,000 class. 

Expect Decrease 

While automobile manufacturers do 
not believe that this rate of increase 
will continue during the last half of 
this year it is encouraging to note from 
previous statistics that the last half of 
the year has always shown the greatest 
gain in registration. In another col- 
umn are shown the registrations by 
states. New York has greatly strength- 
ened its hold on the lead with Ohio, 
Illinois and Pennsylvania following. 
During the first six months of this year 
eleven states increased their registration 
over 33 percent, as follows: Arkansas, 
64; Louisiana, 51; South Carolina, 51; 
Nevada, 43; Maryland, 43; Iowa, 41; 
Arizona, 38; Oklahoma, 37; New Mex- 
ico, 36; Oregon, 35; Tennessee, 34. 

Registration and Population 


Pop. Cars’ Pop. 
. July 1, 1917 and Per 


State Census Trucks Car 
i, ae 2,224,771 243,184 9 
Nebraska ..... 1,284,126 128,142 10 
California ..... 3,029,032 247,168 12 
Kansas ...c.-s- 1,851,870 139,956 3 
South Dakota.. 716,972 55,000 13 
Minnesota .... 2,312,445 168,000 14 
North Dakota.. 765,319 54,466 14 
Montana ...... 472,935 31,700 15 
, eee 263,788 16,750 16 
Michigan ...... 3,094,266 189,000 16 
BOGE a veces 2,835,492 166,766 17 
Wisconsin 2,527,167 142,080 17 
Nevada ....... 10,738 615 17 
Colorado ...... 988,320 54,280 18 
CWE bares 4.c.0s 5,212,085 297,239 18 
Wyoming ..... 84,970 9,650 19 
Connecticut 1,265,373 63,345 20 
OTEPZON ...20.. 61.992 41,599 21 
i ee 6,234,995 285.000 22 
pare 777,340 »569 23 
‘| rere 4,515,423 200,000 23 
Vermont ...... 364,946 16,114 23 
Washington 1,597.400 68,282 23 
Delaware 215,160 9,057 24 








Natiors] Auton chile Insurance 
Con pany 
Authorized apital and Surplus. $500,000 (0 
“All kinds of Automobile Insureace” 
Agency application: now heing received. | ‘ 


Rees Wilkinson, Secretary and General Manager 
Vi ilkinson Bidg., Lincoln, Nebsaske 

















OF PHILADELPHIA 


MEN WHO KNOW 


Applications for automobile insurance in the Insurance Com- 
pany of North America are handled by men devoting all of each 
business day to this one line of insurance, men especially trained 
for the work and familiar with it in all its details and ramifica- 
tions, men who know. Applications for automobile insurance in 
the Insurance Company of North America are handled intelligently. 


INSURANCE COMPANY OF NORTH AMERICA 


PLATT, YUNGMAN & COMPANY, General Agents 


400 Walnut Street, PHILADELPHIA, PA. 














Pop. Cars Pop. 
July 1, 1917 and Per 
State Census Trucks Car 
rhode Island... 625,865 26,000 24 
Jist. of Col.... 369,282 14,525 25 
sdQho ......-+- 445,176 17,900 25 
New Hampshire 444,429 17,702 25 
Be ee 43,866 17,065 26 
Missouri ...... 3,429,595 125,012 27 
ee 3,775,973 133,119 28 
Maryland ..... 1,373,673 47,854 29 
New Jersey.... 3,014,194 95,315 30 
New York...... 10,460,182 245,936 30 
Jklahoma ..... 2,289,855 72,500 32 
ears 660,04 254,735 34 
New Mexico 423,649 10,995 39 
Georgia ....... 2,895,841 58,010 50 
yargima ...... 2,213,025 44,550 50 
Tennessee. 2,304,6 42,000 55 
V. Virginia.... 1,412,602 25,083 56 
Mlorida ....... 916,185 15,990 57 
3. Carolina..... 1,643,205 28,725 57 
N. Carolina..... 2,434,381 39,706 61 
<entucky ..... 2,394,093 38,700 62 
szouisiana ..... 1,866,954 25,406 73 
Arkansas ..... ,766,343 24,200 73 
Mississippi 1,976,570 26,046 76 
Alabama ...... 2,363,939 29,103 81 
(0 Teer 103,640,473 4,242,139 


BODES FOR OS Bi ccs Ce ees 24 
Cars and Trucks in U. 8S. July 1 


All duplicate registrations deducted. 
45,936 Oregon .... 


Oe 297,239 N. Carolina 39,706 

Ulinois 285,000 Kentucky .. 38,700 
MRE 6 bas 254,735 Maine ..... 32,569 
california 247,168 Montana 31,700 
OWE «2.6%. 243,184 Alabama .. 29,103 
Pesiae ..... 200,000 S. Carolina. 28,725 
Michigan .. 189,000  aal& a 6a 6,046 
Minnesota . 168,000 Rhode Isl.. 26,000 
Indiana .... 166,766 Louisiana . 25,406 
Wisconsin . 142,080 W. Virginia 25,083 
Kansas .... 139,956 Arkansas .. 24,200 
Mass. ..... 133,119 Idaho ..... 7,900 
Nebraska 128,142 New Hamp 17,702 
Missouri .. 125,012 Utah ...... ,065 
N. Jersey... 95,315 Arizona 16,750 
Oklahoma 72,500 Vermont 16,114 
Wash. ..... 8,2 Florida .... 15,990 
COMM. «665 63,345 Dist. of Col. 14,525 
Georgia ... 58,010 New Mexico 10,995 
S. Nakota.. 55,000 Wyoming .. 9,650 
N. Dakota... 54,466 Delaware .. 9,057 
Colorado .. 54.280 Nevada .... 6,615 
Maryland .. 47.85 —_—__ 
Virginia ... 44,550 Total ....4,242,139 
Tennessee . 2,00 


—— 


Tennant Goes to Orr & Co. 


Ralph Tennant, superintendent of the 
Automobile derartment of Prussian Na- 
ional has resigned as of Sept. 15 to go 
vith the automobile department of Orr & 
‘o., of New York. 





Give Up Installment Plan 


Fire and marine companies that ex- 
tended the theft coverage on policies to 
include cars bought on the installment 
“lan have all about eliminated this prac- 
tice. Some of the state departments have 
ruled that this is not really theft but 
imourts to embezzlement. It therefore 
-omes within the province of the surety 
sompanies to write contracts of this 
tharacter. 

Some automobile agency concerns in 
Yalifornia that made a drive for business 
hy selling cars on the installment plan 
have failed ard two of the firms are said 
o have issued two or three contracts on 
one car. On these cars they have re- 
ceived loans from several different auto- 
mobile finance brokers. It is said that 
some of the insurance companies will 
have to pay losses under the embezzle- 
ment clause attached to these policies. 
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SUGGESTS INSPECTION PLAN 


Plan for Looking Over Cars Before 
Insurance Is Issued Has Been 
Advanced. 


Organization of an inspection bureau 
in Chicago for the purpose primarily 
of detecting stolen cars has been sug- 
gested by one of the prominent auto- 
mobile adjusters in Chicago. Under 
this plan a company upon receipt of an 
application for automobile insurance 
would issue a binder, the insurance be- 
ing subject to inspection. The com- 
pany would then ask the applicant to 
permit the car to be inspected by the 
proposed bureau. 

The manager of the bureau would be 
furnished with a duplicate application, 
and in making the inspection could see 
if the answers to the questions he asked 
checked with the duplicate application. 

Under this system the inspector 
cculd detect at once a stolen or re- 
modeled car, and could determine 
whether the owner was in any way 
connected with many of the numerous 
gangs of thieves which are operating 
on a wholesale basis in Chicugo at the 
present time. The inspector could also 
pass on whether the car warranted the 
amount of insurance applied for. Per- 
haps the organization of an indepen- 
dent bureau would be too expensive a 
proposition, but the Jordan Reporting 
Company has estimated that it could 
furnish this service, including a thor- 
ough physical inspection of the car, at 
about $1 extra per inspection. 

The theft situation in Chicago, De- 
troit and Cleveland is acute. Automo- 
bile men are agreed that some drastic 
action must soon be taken and are wel- 
coming suggestions of any sort that 
have a tendency to solve any part of 
the theft problem. 


Tax on Automobiles 


The war tax on automobiles as passed 
by the senate and now ready for the 
house, provides a tax for cars costing less 
than $500 of $5 annually. Between $500 
‘and $750, $7.50. Between $750 and $1,000, 
$10, with additional $5 for each $500 up to 
$3,000, and $10 for each $500 above $3,000. 





Demand for Cheaper Cars 


It is stated that the manufacturers of 
ears selling for $1,500 and less find them- 
selves unable to cope with the demand, and 
some of the manufacturers of cars selling 
between $1,500 and $2,50Q are enjoying the 











most prosperous business in their history. 
It would appear as if the war had af- 
fected only the makers of higher priced 
cars. The Ford Motor Co. is said to be 
80,000 cars behind in orders. The Willys- 
Overland enjoyed the greatest business 
prosperity in June and July in its history. 
The Buick, Maxwell, Chevrolet, Dodge, 
Reo, Olds and Paige and other companies, 
making cars within the same range of 
price, are from thirty to sixty days behind 
their orders. 








DIRECTORY OF 
Independent Adjusters 


ILLINOIS MISSOURI 10W4 
Quincy Adjustment 
& Service Bureau 
Wells Building, Quincy 
GEORGE C. GILL, Manager 


ILL., WIS., IND. 
C.H. TAYLOR 
829 Insurance Excnange, Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 


BEN C. COOPER 
Central Life Bldg., Ottawa, Ill. 











ILLINOIS INDIANA 
ELDRIDGE H. SPERR 
201 First Nat'l Bank Bldg, Champaige i, 
Western Union or Long Dist. Phone (Off. 147, Res. 
458) facilitates prompt service. 


ILLINOIS 


J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms 
and Dwellings. 
518 W. Jefferson 


INDIANA, ILLINOIS, KENTUCKY, TENNESSEE 
Ie He. OGetI1 & Som 
_ 110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
arine Losses 





Springfield, Illinois. 





KANSAS 
The Warren 
AdajustmentBureauw 
ADJUSTERS FIRE 
INSURANCE LOSSES 
R. B. WARREN, Manager, Wichita 


MICHIGAN 
FREDKE. M. CHAMPLIN 
629 Michigan Trust Building 
Grand Rapids, Mich. 

ADJUSTER OF FIRE LOSSES 
MICHIGA Nand NORTHERNINDIANA 
JOHN ROWSON 
401 Ashton Building 


Grand Rapids. Michigan 
APPRAISER AND ADJUSTER OF FIRE LOSSES 


MINNESOTA, DAKOTA, WISCONSIN 
IVNAN HANES 
814 New York Life Buildine Minneapolis 
Phone Nic. 6673 
FIRE, AUTOMOBILE, TORNADO 


~HIO—MICHIGAN—INDIANA _ 
CHAS. BE. CURTIS 
1202-3 Second Natl. Bank Bldg., 


Toledo, io 
FIRE AND AUTOMOBILE LOSSES 
WESTERN FIELD 
Shiriew & Sanne 
AUTOMOBILE LOSSES A SPECI 
305-6-7-8 Victor Bldg., Kansas City, Mo. 
Pioneer Automobile Adjusters 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS - SURPLUS 
January 1, 1914......... $ 920,961.16 $181,374.66 
January 1, 1915......... 935,693.93 200,120.21 
January 1, 1916......... 1,020,369.41 211,057.76 
jeatey 1, TH. 0.6 225s» 1,178,606.00 212,243.00 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance: 








EDGAR J. HAYNES, Pres. THOMAS L. FARQUHAR, Sec’'y. JAMES G. MACONACHY, Agency Supt , 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 
Assets - - - = = = = = = $2,270,250.98 
Capital ol ms we Le! sy ie Se tie) iS 500,000.00 
Surplusto Policyholders - - - - = = 906,788.03 


WESTERN STATE AGENTS 


W. E. COLLINS, Michigan and Ohio Union Trust Building, Detroit 


Ms J. WENDT, Illinois. Indiana and Wisconsin, 2021 Insurance Exchange, 
*Chicago 





Responsible Agencies 
Solicited 

















ORGANIZED 1858 
LOSSES PAID $11,400,000 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 
A. S. McCONKEY, Sec’y & Treas. 


Assets $1,116,968 Surplus $514,026 


W. H. MILLER, President 


PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, Manager Commonwealth Blidg., Pittsburg, Pe 
ee BY 


Allemannia Fire Insurance Humboldt Fire Insurance Co. 
National-Ben Franklin Insurance = sound Teutonia Fire Insurance Co. 
ttsbur; 


Combined Capital, $I, 700,000 ian, $8,17 Td Surplus to Policyholders, $3,572,680 
S Wetne er, Toledo, Ohio, Special Agent for Indiana and Ohio 
- Eliel & Loeb Chicago, Ill., General Agents for Illinois 


New Agents Solicited. Fish & Schulkamp, Madison, Wis., General Agents for Wisconsiz 





INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 


United States Branch 
92 William Street, New York 


2 a om te Ue Ge ee 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. Itis a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 


ing from agents desiring to represent us. 
RE-INSURANCE DEE A. STOKER 


EXCESS RE-INSURANCE 
508 TACOMA BUILDING 
CATASTROPHE HAZARD CHICAGO 


(CASUALTY LINES) 














GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


Columbtan Insurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 
Capital $294,605.36 


gant. L. LIND, State Agent, 719 Linn St., and CHESTER H. 
OLT, Special Agent, 303 Columbia Terr., ?PEOR IA - Illinois, Indiana, Wisconsin and Minnesota 


CHAS. H. HARRADEN, State Agent, 220-21 Hammond Bldg.. DETROIT - Ohioand Michigan 


Agents Wanted in 
INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN jand MINNESOTA 


The 1. s. macknaney, Managing Underwriter 

















The CONCORDIAFIRE|()R JF .N'T 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. INSURANCE 
re COMPANY 


Cash Capital - -  $ 600,000.00 OF HARTFORD, CONN. 


Reinsurance Reserve - 1,312,818.13 

Reserve for all other Liabilities 111,534.54 ——— 

Surplus to Policyholders 1,015,168.55 | A.G. McILWAINE, Jr. - ~ President 
Total Assets - - - 2,587,558.08 HARTFORD, CONN. 





CHARLES E. DOX, Manager 








Writing WESTERN DEPARTMENT 
Fire Tornado | 39 S. La Salle St., Chicago, III. 
Sprinkler Leakage 
Rents Use and Occupancy —— cea couimeco 7 mamaee 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, aneiaed 
ASSETS - - - 


e $1,643,174.45 
ae” SURPLUS TO POLICYHOLDERS - . - 


1,235,360.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California 





A Reliable, Progressive Agency Company Representatives solicited 














Herbert Buxton General Insurance 
92 William St., New York 


Excess Insurance placed in all parts o the United 
States and Canada 


Detroit National Fire Pnsurance Co. 
PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 
Join the forces of a live, active, growing, strongly backed western company, progres- 
sive, yet operating along sound lines. Licensed in New York, New Jersey, Connec- 


ti-ut, Massachusetts, Maryland. Indiana, Pennsylvania. Vj-ginia, Minnesota, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 























flerchants National 
Sire Jusurance Co. 


CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 
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IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 








Insure Against Death From Accident or Disease 





WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITORY 


S. A. COURT, Secretary DANA C, DAY, Agency Manager 
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TAXATION SUBJECT 
TO BE DISCUSSED 





Insurance Commissioners’ Conven- 
tion Is Holding Its Annual 
Meeting at St. Paul 





VALUABLE PAPERS READ 





Pittsburgh Life & Trust Looting Comes 
in for Severe Arraignment by 
Department Heads 





BY C. W. VAN BEYNUM 

St. Paul, Minn., Aug. 29—Though ac- 
tion will probably not be taken till the 
December meeting it seems certain that 
the National Convention of Insurance 
Commissioners will take up, in cooper- 
ation with the Association of Life In- 
surance Presidents and the American 
Life Convention, the education of the 
public on the subject of insurance taxa- 
tion. The plan of the three bodies 
working together was proposed by 
Charles F. Coffin, vice-president of the 
State Life of Indiana and last year 
president of thé American Life Con- 
vention. He made his suggestion at 
the meeting of life presidents last win- 
ter. It met a hearty reception there. 
He repeated it to the American Life 
Convention at its recent meeting. There, 
too, it was enthusiastically taken up. 


Referred to Committee 


Communications on the subject were 
received by the commissioners at their 
forty-eighth annual meeting, which 
opened here Tuesday morning. The 
matter was referred to the committee 
on taxation. The committee from the 
president’s association consists of Wil- 
liam A. Day, president Equitable of 
New York; George J. Cochran, presi- 
dent Pacific Mutual Life; Arthur E. 
Childs, president Columbian National 
Life; Walter LeMar Talbot, president 
Penn Mutual Life; Henry Moir, actu- 
ary Home Life of New York. 

The American Life Convention com- 
mitteemen are: Charles E. Coffin, vice- 
president State Life; L. M. Cathles, 
secretary Southwestern Life; Ernest M. 
Blehl, actuary Philadelphia Life; Henry 
Abels, secretary Franklin Life; Sidney 

(CONTINUED ON PAGE 12) 









Selling incomes is a necessary department of in- 
surance today. We issue the best Income Policies we 
can make both on Participating and Non-Participating 
forms. The Non-Participating rate is very low, with 
participation in special dividends after it becomes a 
claim. Either monthly or annual income can be pro- 
vided in any amount. . 


All policies contain special Total Disability clause. 


These policies are not excelled by any issued. 


GOOD CONTRACTS TO LIVE CLEAN AGENTS. 


A FARM MORTGAGE BEHIND EVERY POLICY 

INSURANCE 

COMPAN Y 
ILLINOIS 


PEORIA: LIF 


PEORIA 
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Policyholders’ Digest 


of American Life Insurance 


for 1917 ; 
All Companies Shown (250 in number ) 


General Information foreachcompany. Annual Statement 
(56 items). Analysis of Policy Contracts (87 questions). 
Premium Rates. Cash Values. Paid-up and Extended 
Values. Dividends (for 20 years). Net Cost (each year for 
5 years for participating and 20 years for non-participating). 
Complete List of Policies Issued (with sample rates at ages 
25, 35 and 45.) Retroactive Principles in Practice (Ex- 
clusively in the DIGEST). 100 Pages of Reserve, Mortality, 
Interest and other Tables (largest list in any agent’s 
publication). 


The Greatest Life Agent’s Field Book Published 


In Handsome Flexible Binding, $2.50 


FOR SALE BY 


THE NATIONAL UNDERWRITER COMPANY 


CINCINNATI — CHICAGO — NEW YORK 





INSURANCE BILL IS 


SURE TO SUCCEED 





Guy Mason Predicts It Will Go 
Through the House by 
Three to One 


FIGHT ON THE FLOOR 








Life Men Are Opposing Only Section 
Four of the Measure and 
Favor Rest 





BY GUY MASON 
Washington, D. C., Aug. 29—Hear- 
ings on the Government’s military in- 
surance scheme before the House com- 
mittee on interstate and foreign com- 
merce have ended. The committee of 
which Judge Adamson of Georgia is 


‘chairman, has been trying for three 


days—Saturday, Monday and yesterday 
—to get a quorum of the committee 
present to consider the results of the 
hearings and make a report which may 
be submitted to the House. A meeting 
was held today, but only the first two 
sections of the bill were concluded. 
The committee will meet again tomor- 
row. 

The conclusion of the hearings 
marked the end of the fight between 
the government represented by _ the 
President, Secretary McAdoo and Rep- 
resentative Adamson, on the one side, 
and the insurance companies of the 
United States, represented by Presi- 
dent Ide of the Home Life, and other 
high officials of the companies on the 

(CONTINUED ON PAGE 12) 








‘*The Forest 
City Life”’ 


Has a good contract 
for good agents in 
Illinois territory. Lib- 
eral commission, ex- 
clusive territory, and 
Home Office assistance 
in development of the 


field. 


Address the Home Office 


Rockford Illinois 
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and North Central section, which 


COMPAN 


PAN-AMERICAN LIFE INSURANCE 


NEW ORLEANS 
LOUISIANA 


Insurance in Force (over) $40,000,000.00 


Total Resources 


(over) 5,250,000.00 


The recent merger of the Meridian Life with the Pan-American Life has opened up several rich and important territories in the South 
will be assigned to Managers capable of handling and inspiring an agency 
grade men. A rare opportunity to ambitious men to estab sh themselves in an independent and permanently profitable business. 


Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager Whitney Central Bank Building, New Orleans, Louisiana 


E. G. SIMMONS, 
Vice-Pres. and Gen. Mgr. 


organization of high 











CLEARY DISCUSSES 
NEW FEATURES 


Suggests Liberality in Granting 
Insurance Rather Than Broad- 
ening for Restricted Few 


URGES UNIFORM CLAUSES 





Thinks Accident and Health Features 
in Life Policy May Detract From 
Present Favorable Conception 


St. Paul, Minn., Aug. 28—Addressing 
the convention of commissioners here 
today on the subject of new features 
in life insurance, M. J. Cleary of Wis- 
consin rather deprecated the entrance 
of accident and health features into life 
insurance policies. He feared that the 
controversy that centers around acci- 
dent and health insurance might greatly 
lower the high favor life insurance now 
has by bringing life policies into dis- 
pute as to their benefits. His address, 
in part, follows: 

This subject is important because of 
the multiplication of provisions in life 
insurance contracts during the past year 
and a half or two years Much of this 
expansion in the life contract is, in my 
opinion, due to competition between 
companies. New and somewhat revolu- 
tionary features have been introduced, 
with the approval of many of the in- 
surance departments. It is of the great- 
est importance that uniformity of re- 
quirement be followed by the several 
insurance departments. If this is not 
done, the life insurance contract, which 
has become so certain, so uniform and 
so satisfactory to companies, insurance 
buyers, and insurance departments, is 
destroyed. 

Certainty Gave Popularity 


Life insurance has attained the great 
popularity that it now enjoys largely 
because of the certainty of the con- 
tract. Jones, who carries a life insur- 
ance policy, dies; the widow within a 
few days receives her money without 
question or controversy. All the neigh- 
bors know of this, and life insurance is 
popular in the circle in which Jones 

. lived and moved. 

To introduce into the life contract 
features that are productive of contro- 
versy will just as surely have a bad in- 
fluence on the business. The line of 
insurance most productive of question 
and controversy is the health and acci- 
dent branch. This is not due to less 
ability, integrity or honesty of purpose 
on the part of those engaged in this 





line of business, but it is inherent in 
this particular class of insurance. 


Level Is Not Raised 


When a provision for health and ac- 
cident coverage is incorporated in the 
life contract, the health and accident 
feature is not raised to the level of the 
life contract, but the life contract is 
brought to the level of the health and 
accident business; in other words, a 
contract is no more certan than its most 
uncertain features. If the health and 
accident contract, standing alone, is 
productive of controversy, it will, when 
incorporated in the life contract, make 
that contract equally a subject of con- 
troversy. 

I believe that the best interests of 
the business demand that the disability 
clause be made uniform and that the 
premium charge be based on some safe 
standard. The companies cannot be 
relied upon for this. This convention 
should adopt a standard to serve as a 
guide to departments, with the end in 
view of promoting uniformity: I doubt 
very much the right of a company to 
grant more liberal provisions to the 
same class of policyholder in one state 
than is granted in another under anti- 
discrimination laws, even though they 
may be prevented by statute or depart- 
mental rulings from making the clause 
general. 

Under a statute enacted in my state 
during the present year, companies are 
authorized to incorporate a clause pro- 
viding for premium waiver and for an- 
nuity payments not exceeding 10 per- 
cent of the face of the policy in any 
one year, with or without reduction of 
the death benefit. The reserve for this 
benefit is to be based upon the Hunter’s 
Table as accepted by the state of New 
York. 

Questions Double Indemnity 


There is serious question in my mind 
as to the justification for incorporating 
in a life contract the so-called ‘double 
indemnity” feature. One feature of this 
clause, as used by all companies, which 
in my judgment cannot be justified in 
a life insurance contract is the condi- 
tion that voids that feature of the policy 
upon the assured reaching a given age. 
The contract of one company provides 
that this feature will be void upon the 
assured reaching the age 55; others 
void it upon the assured reaching 60, 
65, 70, etc. No provision under which 
indemnity is promised can be justified 
in a life contract unless that feature 
runs with the contract. 


Broaden Acceptances 


There can be no controversy about 
the present premium charge of most of 
the life companies having in it a margin 
of safety. Without impugning the good 
motives of the companies in their pro- 
posal to give a larger and more satis- 
factory amount of protection to the 
policyholders for a small additional pre- 
mium, I feel that it is pertinent to 
suggest that there would not be such a 
margin of safety in present rates if the 
companies were not so stringent in the 


















WM. H. FLANDERS, Mgr. 


FLANDERS LIFE AND ACCIDENT SERVICE * 
ORGANIZED 1913 
A scientific service in the investigation of insurance subjects. We make reports on insurance applicants 
agents, medical iners, and applicants for mortgage loans, also death claim reports and claim investigations 
OUR FACILITIES ARE COMPLETE—TERRITORY INDIANA 
(Also Other States Organized) 
Central Office 





INDIANAPOLIS, IND. 


physical requirements imposed by their 
medical departments. There can be no 
question but what a very large number 
of well meaning, well intending and de- 
serving people are denied insurance pro- 
tection today because of the stringent 
requirements of the medical depart- 
ments of most of the companies. The 
fact is that the standard is raised above 
that contemplated in the experience 
tables in use. 

I believe that the insurance compa- 
nies will be rendering to society a 
greater service if they relax the rigid 
requirements now imposed and as a re- 
sult give insurance to a larger number 
of deserving people, rather than be 
tempted to further add to the already 
stringent medical requirements in order 
to give a greater measure of protection 
to those who are accepted. 


Accidents Run in Families 


In my opinion, there is a.further dan- 
ger in giving double indemnity for ac- 
cidental death. It is a well known fact 
that the tendency to violent or acci- 
dental death runs in families. We now 
have many prohibited classes because 
of family characteristics or family 
weaknesses. Isn’t it entirely possible 
that the companies will, as this business 
develops, create another important pro- 
hibited class, by barring those appli- 
cants who come from families showing 
this tendency to violent and accidental 
death? This element is taken into ac- 
count today in the writing of this busi- 
ness. 

I believe a rule should be adopted 
by this convention which will require 
the companies to report their experi- 
ence on the disability and the double 
indemnity clauses separately. The 
group insurance of a company should 
be segregated into a: class, its experi- 
ence kept separate and reported sepa- 
rately to the departments. The conven- 
tion should recommend clauses and 
standards for the disability benefits and 
double indemnity to the end that uni- 
formity may be attained. I favor the 





liberalizing of the life contract by any 
feature that will make the contract 
more protective and more satisfactory 
to the insurance buyers, so long as 
these liberalizing features are written 
upon a safe basis and the certainty of 
the life contract is not destroyed. 


WILL ENTER ORDINARY FIELD 





Interstate Life & Casualty of Chatta- 
nooga Is Broadening Its Line of 
Work 





The Interstate Life & Accident of 
Chattanooga is entering the ordinary 
field. It has been writing intermediate 
life business in amounts of $100 to $750 
and will now take up the larger policies 
on the nonparticipating plan. The com- 
pany has planned a broad disability 
clause that will be optional with the 
policyholder. The business is to be 
written through the general agents who 
handle the intermediate life and the 
health and accident business. No sep- 
arate life organization will be created. 
The company has been growing in a 
fine manner and the new step is a part 
of the program of President H. D. Huf- 
faker to broaden his service to the pub- 
lic and agents. 


Dakota Life’s Meeting 


Watertown, S. D., Aug. 25—Repre- 
sentatives from all parts of North and 
South Dakota, Montana and Minnesota 
attended the annual conference of Da- 
kota life insurance agents held in this 
city. The last year has established a 
new high water mark for the Dakota 
Life, and the two days’ convention was 
the most enthusiastic in the history of 
the company. A day and a half was de- 
voted to discussions, reports and busi- 
ness sessions, and the afternoon of the 
second day the agents sojourned to 
Lake Kampeska for a delightful outing 
as guests of the company. 








A Penn Mutual Premium, less a Penn Mutual Dividend, pur- 
chasing a Penn Mutual Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the sum of all ts Bene- 
fits, is unsurpassed for net low cost and care of interest of all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


ON JANUARY 1, 1909, RATES WERE REDUCED AND VALUES IN- 
CREASED TO FULL 3% RESERVE 

















44 MILLIONS FROM 42 AGENCIES 


THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY. AGENCY FORCE 


NEW ENGLAND MUTUAL LIFE 
INSURANCE COMPANY 


BOSTON, MASS. 

















fl ‘ty 





1917 








August 30, 1917 . 


THE NATIONAL 


UNDERWRITER 


LIFE 3 























_ Fifty years of success 


The Strength of the Company —the 
growth of a half century—towering back 
of every policy contract, assures the largest - 
possible measure of security, service, and 


saving to the insured. 


funds. 


Resources. 


Jesse R. Clark, President 


For Information address Allan Waters, Second Vice-Pres. 


The Union Central Life Insurance Company 
Cincinnati 





The wisdom of the founders in restricting the 
Company’s investments to farm loans, has throughout 
the years afforded the largest degree of safety, to- 
gether with the greatest earning power on its invested 
It has in addition served the Nation, and 
the wide world in these troublous times, by its signal 
aid in the development of the Country’s Agricultural 


The manifold service of the past half century may 
safely be accepted as a criterion of larger service 
in store for its policy-holders and their beneficiaries. 











REVIEWS GROUP POLICIES 





WONDERFUL GROWTH SHOWN 





Actuary Depicts Safety and Good Ac- 
complished by Exclusive American 
Development in Life Insurance 





St. Paul, Minn., Aug. 28—Group in- 
surance was discussed this afternoon 
before the commissioners’ convention 
by H. Pierson Hammond, actuary of 
the Conecticut department, giving par- 
ticular atention to the development of 
the last five years. Reviewing the 
growth of this form of protection, he 
asserted that this American institution 
was bound to make itself felt in world 
affairs as soon as the present crisis has 
passed. 

By far the greater portion of group 
insurance has been written by less than 
ten companies, all of which are finan- 
cially strong and well managed. Since 
1912 this method has become so popu- 
lar that there are now approximately 
325,000 employes protected by more 
than $250,000,000 of insurance, safe- 
guarding probably a million and a half 
individuals. 


Groups Are Persistent 


Mr. Hammond stated that he had 
been impressed with the paucity of can- 
cellations of group contracts and the 
consequent persistency of the groups. 
Changes among employes, of course, 
change the groups, but where once*a 
contract is placed the employer gen- 
erally keeps it in force. Twisting is 
practically unknown in this class of 
business. 

The average size of groups is said to 
be near 1,000. The speaker advocated 
that there should be no maximum limit 
placed on the size of groups taken un- 
der any one policy, but believed that a 
minimum limit of 100 lives should be 
agreed upon. One thing, however, 
must be insisted upon and that is that 
all the employes of a concern must 
come under the policy, if medical ex- 
amination were waived, and changes 
are to be allowed by old employes 
dropping out of service and new ones 
taking their places. 


Fraternals Need Not Fear 


Group insurance is not antagonistic 
to fraternal insurance, according to the 
actuary, and life insurance officials are 
opposed to insuring fraternal societies 
because such societies do not represent 
homogenous groups, an essential of the 
group insurance idea. Fraternal socie- 
ties do not want.a group policy back of 





them till they begin to get into embar- 
rassing conditions, and that is the time 
the legal reserve companies want to 
keep away from them. 

That group insurance does not take 
the place of individual insurance has 
been shown by actual experience. 
Death and the payment of a claim in 
a group brings home to each member 
the benefits to be derived and starts 
him thinking of what protection means 
to his own family, with the result that 
he often seeks a policy of his own. 

Although this plan of insurance has 
been in operation only a few years, Mr. 
Hammond believes that the rates 
charged are entirely adequate and that 
there need be no fears along that line. 
Each case is taken up separately and 
judged on its own merits, and the com- 
panies have been very conservative in 
their acceptance of this class of busi- 
ness. 





QUALIFY FOR CLUB MEETING 





Thirty-five Agents of Federal Will Get 
Trip to New Orleans in 
September 





President Hamilton of the Federal 
Life announces that thirty-five agents 
have qualified to attend the Federal 
Life Club meeting at New Orleans, 
Sept. 24 and 25, the members remaining 
over for the annual meeting of the Na- 
tional Association of Life Underwriters, 
Sept. 26, 27 and 28. The club will hold 
its meeting and have headquarters at 
the De Soto hotel. 

President Hamilton also reports that 
seven members aualified for the “Inner 
Circle” or $200,000 club. 

He confidently expects the New Or- 
leans meeting to be the most success- 
ful in the: history of the club. The 
home office will be represented at the 
meeting by President Hamilton and 
Secretary Rennells. 


Increased Rates Held Up 


A temporary injunction has been 
granted prohibiting the Kansas Fra- 
ternal Citizens from raising their rates 
on beneficiary members. The order 
held a referendum on an increase in 
rates in June and it was ordered put 
into effect, the new rates becoming ef- 
fective July 10, and are now in the proc- 
ess of collection. The suit is based on 
the ground that the order cannot raise 
the rates of the members who held 
beneficiary policies under the old con- 
tracts. The order has over five thou- 
sand members. Its headquarters are 
at Hutchinson, Kan. 


LINCOLN LIFE’S MEET 





CONVENTION AT HOME OFFICE 





First Agency Gathering Since Absorp- 
tion of Pioneer Life is on this 
Week 





The agency organizations, the Lin- 
coln National Life met in the home 
office at Ft. Wayne this week. Arthur 
F. Hall, vice-president and general 
manager of the company, was in charge 
of the sessions. 

The Lincoln National has two pro- 
ducers’ organizations, the $100,000 Club 
being known as the “Emancipators’ 
Club” and the $50,000 producers, being 
styled the “Rail-Splitters’ Club.”  Ses- 
sions began on Tuesday and will con- 
tinue through Thursday. 


Hold Annual Banquet 


On Wednesday night the annual 
Emancipator Club-Rail-Splitter Club 
banquet was held at the Hotel Anthony 
with Samuel M. Foster, president of the 
company, presiding as_ toastmaster.» 
The speakers at this affair were the 
Hon. Robert B. Hanna, Arthur F. Hall, 
general manager, and Walter T. Shep- 
ard, vice-president and manager agen- 
cies. 

At the business meetings a wide 
variety of practical topics were dis- 
cussed by the company’s various gen- 
eral agents. The program follows: 


Tuesday, Aug. 28—10:00 A. M. 


Get together. 

Word of Welcome—Walter T. Shepard, 
vice-president and manager of agencies. 

Meeting of “The Clubs’—Oswin F. Gil- 
lion, president Emancipator Club, 1916-17. 

Response—Guy J. Gilbert, president 
Imancipator Club, 1917-18. 

Welcome—Maurice J. Malarney, presi- 
dent Rail Splitter Club, 1916-17. 

Response—Roy Oberlin, president Rail 
Splitter Club, 1917-18. 


Tuesday, Aug. 28—1:30 P. M. 


Walter T. Shepard, vice-president and 
manager of agencies, presiding. 

1. “My Favorite Policy and How I Pre- 
sent It’—G. Frank Lofthouse; discussion, 
led by S. A. Bardwell. 

2. “Handling the Prospect’—C. E. Way. 

3. “Why Men Fail, Some Cases’— 
Joseph M. Grace. 

4. “My Favorite Policy and How I Pre- 
sent It’—J. A. Sandham; discussion, led 
by P. W. Shirley. 

5. “The Leaders’—Guy J. Gilbert. 

6. “A Few Impromptu Words’’—Oswin 
F. Gillion. 


Tuesday—7:00 P. M. 


Dinner—Country Club. 
Wednesday, Aug. 29—9:00 A. M. 
Walter T. Shepard, vice-president and 
manager of agencies, presiding. 
1. “The Home Office and the Man in 





the Field”—J. Wade Bailey, sales manager, 


northern Indiana, Burrough Adding Ma- 
chine Company. 

2. “My Favorite Policy and How I Pre- 
sent It’—J. C. . Coppess; discussion, 
led by C. F. Van Der Veen. 

3. “The 23-Year Endowment Policy’— 


-A. L. Dern. 


4. “Methods Used in Soliciting Farm- 
ers Who Have Mortgages Upon Their 
Farms”’—J. L. Graham. 

5. “Character—The Chief Asset of the 
Life Insurance Salesman”’—H. C. Haight. 

“Persistency”—R. W. Fowler. 


Wednesday—1:30 P. M. 


Auto ride, baseball game, field sports. 
:30 p. m.—Banquet, Hotel Anthony. 


Thursday, Aug. 30—9:00 A. M. 


A morning with the home office. 

Arthur F. Hall, vice-president and gen- 
eral manager, presiding. 

- “The Executive Department”—Ar- 
thur F. Hall. 

2. “The Medical Department”—Dr. C. 
H. English and Dr. B. A. Barlow. 

_3._ “The Actuarial Department”—Frank- 
lin B. Mead. 

4. “The Policy .Department’—Miss A, 
H. O’Rourke. 

5. “The Auditing Department”—E. H, 
Redding, R. J. Stoner and Earl L. Carvin. 
_6. “The Legal Department”—D. B, 
Ninde. 

7. “The Agency Department”—Miss M. 
E. Shreve. 


Thursday—1:30 P. M. 


“The L-N-L Agency Organization”—- 
Walter T. Shepard. 





Complete Club Trip 


Bismarck, .N D., Aug. 27—Tucked 
away in two private Pullmans, seventy- 
five agents of the Pioneer Life branch 
of the Lincoln National Life of Fort 
Wayne, Ind., with their wives, are 
home from a delightful ten-days tour 
of Yellowstone National Park, full of 
praise for their pilot, T. D. Hughes, 
manager of the Fargo branch. The 
party included Dr. F. W. Barlow and 
D. B. Ninde of Fort Wayne, general 
officers of the Lincoln Life. 

The agents were those who made the 
grade during the last year and by the 
volume of new business turned into the 
company won this delightful pleasure 
trip, which has formed the annual vaca- 
tion of star agents of the Pioneer Life 
for years. 


Pays Eighth War Claim 


The Mutual Benefit Life, recently, 
paid its eighth direct loss as a result of 
war. The policy was issyed in March, 
1905, to Edward P. Lind, of Ishpeming, 
Mich. He enlisted in the Canadian ex- 
peditionary forces and the company 
was recently notified by the adjutant 
general’s office, militia headquarters, 
Ottawa, Can., of his death, which oc- 
curred in October, 1916. The policy 
was for $1,000. 


The Aetna Life and affiliated companies 
at San Francisco led all insurance offices 





by furnishing eighteen employes to colors. 
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LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, INDIANA 


\ 


A. E. WERKHOFF, President 











SEE DANGER IN THE 
GOVERNMENT’S PLAN 


Life Men Feel the 
Plan Has Not Been Prop- 


erly Digested 


Insurance 





GROPING IN THE DARK 





Vast Administrative Machinery Will 
Be Needed to Take Care of the 
Details 





New York, Aug. 20—Life insurance 
people are giving considerable atten- 
tion these days to the proposed military 
life insurance project of the federal 
government and among other things 
they are wondering if incidently this is 
not a political proposition. After pro- 
viding for all obligations of the govern- 
ment to enlisted men by a system of 
compensation, the life insurance meas- 


ure seems to have been hitched on as 
a further governmental contribution. 

President George E. Ide of the Home 
Life in the hearing before the interstate 
and foreign commerce committee on this 
bill called attention to the fact that un- 
der the compensation section or article 
3, the compensation for a widow alone 
is equivalent in its benefit to at least 
$6,500 of life insurance. This is the 
minimum compensation, while the max- 
imum compensation is equivalent to at 
least $35,000 of life insurance. The 
minimum amount of compensation, 
which will be payable to a widow and 
two children is equivalent to about 
$8,500 of insurance. This is much more 
than the average man would provide 
for his family in peace time. 


Plan of Charitable Disbursement 


The average life insurance policy, 
as Mr. Ide pointed out, was $1,800. 
When there is no special menace to hu- 
man life, people have to be whipped in- 
to line to take out insurance. Mr. Ide 
said that the life insurance feature as 
proposed in the act means simply that 
the government is entering into a plan 
of charitable disbursement, which is 
not required inasmuch as it has fully 
provided for the men in its compensa- 
tion section. 


Will Need Clerical Army 


Life insurance men call attention to 
the fact that an army of clerical help 
will be needed to take care of the life 
insurance proposition. Suppose there 
are 1,000,000 men in the army and that 
the average policy will be $5,000. In 
the face of danger it is not likely that 
very many men will turn down life in- 
surance that is offered at so low a rate. 
Thus $5,000,000,000 of life insurance 
outstanding may be created through a 
governmental agency, which is approxi- 
mately as much as the ‘combined i insur- 
ance of the three largest life companies 
doing strictly an ordinary business. If 
2,000,000 men are in the service, it will 
mean a still larger amount of business. 
Premium payments will be made 





monthly and arrangements will be 
made, it is stated, for deduction of the 
premiums from the men’s pay. Then 
after the war is over and this insurance 
is made continuous, other arrangements 
will have to be made for premium pay- 
ments. 
Mass of Detail 


The government is thus entering on 
practically an industrial life proposition, 
which means an enormity of detail. 
Beneficiaries will be scattered all over 
the world and there must be an army 
of investigators required to check up 
the family status. A vast number of 
men will be required to administer the 
compensation part of the law. Then 
add to that the life insurance section 
and it will mean that thousands of men 
must be employed in all sections of the 
country. This, therefore, could be con- 
verted into a large political machine by 
the party in power, or anyone in a 
prominent governmental position who 
has designs on the presidential chair. 


Government Life Insurance 


Life insurance people feel that how- 
ever the government may try to put 
the soft pedal on its getting into the 
life insurance business to a greater ex- 
tent in the future there is great danger 
of this project becoming popularized in 
the public mind. Life insurance com- 
panies, their alleged profits and sup- 
posed heavy managerial expenses will 
be attacked because the government is 
furnishing so-called life insurance at 
an average of $8 a thousand. Un- 
doubtedly most of the insurance that 
enlisted men have taken with the pri- 
vate companies will be dropped. When 
they return from the service they will 
be loaded up with life insurance that 
they get from the government and will 
not be prospects for several years to 
come. 


Cost Will Be Enormous 


Mr. Ide in his illuminating statement 
before the Congressional committee 
emphasized the fact that the sponsors 
for this bill do not appreciate the vast 
machinery that will be created to ad- 
minister the law. The compensation 
part alone requires thousands of in- 
vestigators owing to the numerous 
assured and beneficiaries. It will be 
necessary to keep in touch with bene- 
ficiaries, ages of children and all infor- 
mation will have to be checked up. The 
cost of this compensation measure will 
be enormous merely aleng the admin- 
istrative side and the people will have 
to foot the bill. They are ready and 
willing to do it, but the life folks be- 
lieve that the government in section 3 
has amply provided for the men who 
are heroically entering the service. 


Groping in the Dark 


Life insurance men say that the gov- 
ernment should be ultra liberal in deal- 
ing with its enlisted men, but it should 
not run amuck and simply hand out 
money here or there without rhyme or 
reason. Secretary McAdoo in his let- 
ter to the President stated that at the 
rate $8 a thousand whereby the cost 
of $10,000 insurance would be $80 a 
year, it would enable practically every 
private to take the maximum amount. 
Yet later, in the same letter, he esti- 
mated the cost to be $23,000,000 the first 
year and $112,500,000 the second year 
for death claims alone. This cost, how- 
ever, is based on the fact that 25 per- 








WOODMAN CLAIMS 
EXCEED RECEIPTS 


Examination by Four Departments 
Shows Death Losses Far Greater 
Than Assessments Collected. 








CHANGE IS IMPERATIVE 





Greatest Fraternal Must Soon Read- 
just Rates to Save Itself 
From Disaster. 





An examination of the affairs of the 
Modern Woodmen of America, the 
largest fraternal beneficiary society in 
the United States, with headquarters at 
Rock Island, Ill., was recently made by 
the departments of Illinois, New York, 
Missouri and Wisconsin, showing the 
condition of the society December 31, 
1916. 

The total amount received from the 
members in 1916 was $14,355,911.08, of 


which $12,808,643.55 was on account of 
assessments to pay death losses, the 
remainder being divided between the 
expense funds and the funds used for 
the purpose of operating the society’s 
sanitarium at Colorado Springs, Col. 


Claims Greater Than Receipts 


During the year the disbursements 
on account of death claims amounted 
to $13,960,251.05. In other words, the 
society’s receipts for 1916 for mortuary 
purposes lacked over a million dollars 
of being sufficient to pay its death 
claims. 

The total admitted assets of the soci- 
ety at the close of the year amounted 
tc $16,173,953.37, consisting of real es- 
tate, including the home office building 
in Rock Island, and the sanitarium land 
and buildings in Colorado, the remain- 
der consisting of bonds, mortgage loans 
on real estate, and‘ cash in bank. Its 
liabilities at the same time were slightly 
over $2,000,000. 

At the end of the year the amount of 
insurance in force was $1,588,098,500, 








cent of the men will take $2,500 insur- 
ance. 
Action of Fraternal Congress 


Judge Julian W. Mack spoke before 
the National Fraternal Congress at its 
meeting in Chicago last week with the 
idea of getting that organization to 
adopt the government plan. The Na- 
tional Fraternal Congress heartily in- 
dorsed the principle of allotment of 
family allowance and generous compen- 
sations provided for those killed and 
disabled in service and their depend- 
ents. The resolution further states: 

“We respectfully urge, however, that 
in lieu of the provision for additional 
optional insurance be sold to those in 
the service of the government grant 
each person in the service $5,000 of in- 
demnity against death and total disabil- 
ity, the same to continue through life 
and the entire cost to be borne by the 
government.” 





with 1,008,410 certificates in force. This 
amount shows a gain of $88,000,000 
over the previous year. 

he management of the Modern 
Woodmen has been aware for several 
years that its rates ought to be materi- 
ally increased, and an attempt was 
made several years ago to place the 
society on a more permanent basis. 
This effort failed, because of the strong 
opposition which developed among its 
membership to any increase in rates. 
In 1912 the management was enjoined 
in the circuit court of Sangamon 
county, Ill., from enforcing the rate re- 
vision, on the ground that it was un- 
necessary and unreasonable. Similar 
litigation .in Iowa in the same year 
ended in the same results, the court 
there finding that the original rates are 
a part of the contract and can be 
changed only with the consent of the 
insured. 

These decisions have resulted in the 
operation of the society on a current 
cost basis. It seems quite clear that 
the society must increase its rates in 
the very near future. 


SECURITY AGENTS IN MEET 





List of Practical Subjects Are Discussed 
by Club Members and 
Agents 





Agents and members of the $100,000 
Club of the Security Life of Chicago 
are meeting in Chicago this ‘week for 
the company’s annual agency conven- 
tion. Sessions will continue through 
today (Thursday). S. W. Goss, vice- 
president, is in charge of the meeting. 
As was the.case last year, the company 
is avoiding the use of long papers or 
set speeches and is substituting instead 
a practical discussion of the problems 
confronted on the firing line each day 
by field men. 

The topics discussed on Wednesday 
were “Finding Good Prospects,” “The 
Best Way to Close a Prospect,” “The 
Strong Points of the Security Life,” 
“Human Interest Soliciting,” “Under 
Present Conditions, Do the Agricul- 
tural or Industrial Centers Furnish the 
Best Opportunities for New Produc- 
tion?” 

The topics to be discussed on Thurs- 
day are: “War Service Regulations,” 
“Efficient Selling Methods,” “Objec- 
tions and Answers,” “Arguments That 
Win,” “How to Produce More Business 
Each Month and Each Year.” 

Each topic is introduced by one of 
the managers with a ten-minute talk 
and then thrown open for open discus- 
sion. W. O. Hayes, manager in North- 
western Ohio, is the new president of 
the company’s $100,000 club, this office 
being based on volume. About twenty- 
five of the company’s leading producers 
attended, and on Wednesday an auto 
trip to Ft. Sheridan and the Great 
Lakes Naval Training Station was 
taken. 


In New Home Office 


The Girard Life, Philadelphia, has 
moved into its new home office. The 
building was designed especially for 
the company and is of a unique type. 
it is ens well lighted and ven- 
tilated. 
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ILLINOIS LIFE MEN 
IN ANNUAL RALLY 


Members of the $100,000 Club 
Hold Their Business Meet- 
ing in Chicago 


CAMPING AT TOMAHAWK 





Company Organization Is Out to Have 
$100,000,000 in Force by 
September, 1918 





At the annual meeting of the $100,000 
Club of the Illinois Life last Saturday, 
at the Hotel La Salle in Chicago, two 
new features in its policies were an- 
nounced, viz., double benefit in case of 
death by accident while on a common 
carrier and the monthly income benefit 
in the total and permanent disability 
clause. 

The Illinois Life will be 25 years old 
next September and the company is 
now out to have $100,000,000 of insur- 
ance in force at this time. A change 
was made in the qualification provisions 
for membership in the club in that an 
agent must renew 70 percent of his 
business written the previous year in 
addition to writing at least $100,000 of 
paid for business. Another feature 
adopted by the club was the charging of 
$5 in the way of a deposit for every 
newly licensed agent for his equipment 
kit, this deposit to be returned after he 
writes a certain amount of business, or 
if he returns the equipment in good 


order. 
Business Meeting Is Held 


The members of the club this week 
are at Tomahawk Lake, Wis., and will 
return Saturday night. Saturday was 
given over to a business meeting, the 
executive session being held in the 
morning. Harold Dyrenforth of Chi- 
cago, the retiring president, called the 
meeting to order and introduced his 
successor, Otto H. Augustine of Peoria, 
who made a great record last year and 
sold 259 policies himself. He said that 
life insurance was different from other 
commodities in that a man purchased 
a policy when he really felt he did not 
need it. He said he recently had his 
automobile stolen and when he pur- 
chased his theft policy he really did not 
need theft insurance. hen the auto 
was taken he was mighty glad he had 
it. 

Conservation Prizes Presented 

Secretary O. J. Arnold presented the 
conservation prizes and called atten- 
tion to the fact that the present war 
conditions should serve as a_ steadier 
to hold insurance in force. Men are 
more serious minded these days. Mr. 
Arnold said that if the second premium 
were paid the policyholder could be 
counted safe as the loss ratio was small 
after that. He said that the ratio of 
$100,000 Club renewals was higher than 
the company’s average, that rather up- 
setting the theory that big writers have 
the higher lapse ratio. The winners of 
the conservation prizes were June B. 
Ruth of St. Louis, whose renewal per- 
centage was 92.72 percent; Wesley R. 
Childs of Kansas, 88.34 percent; Wil- 
liam M. Dark, of Oklahoma, 87.78 per- 
cent; E. J. Hutchinson of Champaign, 
Ill., 87.61 percent; George H. Millage, 
Michigan, 83.48 percent. 


W. B. Childs’ Address ° 


Mr. Childs, in talking on the subject 
of lapsation, said that he regarded re- 
newals as interest on a loan. If he 
loaned money he would be concerned, 
of course, in going out and collecting 
what was due him in the way of inter- 
est and so an agent should feel the 
same way towards his renewals. Mr. 


vantageous to pick the men who can 
afford to purchase $5,000 or more insur- 
ance. If a man can take that amount 
he will be more likely to renew it. He 
said that it is very easy for the $1,000 
or $2,000 man to lapse. If an agent has 
a large policy in force he will take 
more trouble and time to -cultivate the 
man and see to it that he renews. 


T. J. Henderson’s Remarks 


T. J. Henderson of Gras Rapids, 
Mich., called attention to the fact that 
the normal purchasing power of a dol- 
lar was much less now than hereto- 
fore. Even after the war closes it will 
be less. He thinks, therefore, that this 
fact should be driven home and people 
shown that it is necessary to carry 
more life insurance to fulfil the pro- 
gram they had worked out before. L. 
H. Steele of Hutchinson, Kan., said in 
his talk that he is advising his people 
to put more money in life insurance 
and save paying so high government 
taxes. 
Millage on Optimism 

George H. Millage of Michigan gave 
a very finished talk on “Optimism.” He 
said that optimism may be either pas- 
sive or progressive. The passive op- 
timist takes hope and lets things work 
themselves out without any effort on 
his part. The progressive optimist is 
one who acknowledges difficulties, faces 
them and overcomes them. The pro- 
gressive optimist is active in readjust- 
ing himself to changed conditions and 
in tearing away the barriers. He said 
that a man could not really be enthu- 
siastic without being optimistic. Optim- 
ism comes from within, not without. 
E. J. Hutchinson of Champaign, IIl., 
said that insurance agents couldn’t sell 
life insurance and keep banking hours 
and expect to accomplish very much. 

C. A. Worack, Waukegan, IIl., de- 
clared an agent must realize and ap- 
preciate his ability to accomplish things. 
His greatest victory is a mastery over 
himself and every situation. 


R. W. Stevens Speaks 


R. W. Stevens, vice-president of the 
company, said that the securing of 
$100,000,000 in force by September of 
next year, is the biggest undertaking 
the Illinois Life force has assumed, but 
he knew that it could be accomplished. 
He said that the action of the club, in 
requiring a member to renew 70 per- 
cent of the previous year’s business is 
a step forward. The charging of $5 as 
the cost of equipment, it being in the 
nature of a deposit to be returned when 
the equipment is brought back in good 
shape or a certain amount of business 
produced, means that a man will not 
become an agent unless he is serious. 


Attacks Group Insurance 


Attorney John Sullivan of Kansas 
City, Mo., in a paper before the Na- 
tional Fraternal. Congress at its meet- 
ing in Chicago last week denounced the 
group insurance plan of legal reserve 
companies as discriminatory and de- 
structive to legitimate life insurance 
production. He stated that when an 
employer takes out group insurance for 
his people, it usually means the drop- 
ping of their regular insurance. He 
said that statistics showed that from 50 
to 75 percent of the members of frater- 
nals lapsed their certificates when 
group insurance is secured. Mr. Sulli- 
van holds that group insurance is un- 
sound as applied to groups of only 50 
or 100 persons without medical exam- 
ination, 


To Have Accident Company 

The Merchants Reserve Life of Chi- 
cago has organized a running mate, it 
being the Merchants Reserve Casualty. 
The Merchants Reserve Life has built 
up something of a life agency plant, and 
desired to have the benefit of an acci- 
dent company. It will write mostly 
policies ranging from $1.50 a year. A. 
L. Sarran, who was formerly agency 
organizer for the Illinois Life, will have 
charge of the casualty business. Mr. 
Sarran is an experienced agency man 





Childs said that he has found it ad- 
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INDIANAPOLIS, IND. | 
Established 1899 | 
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The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets ....................-- $ 2,220,534.72 
Insurance in Force...................- 21,329,698.00 

358,399.47 


: a New Continuous Monthly Income Policies _ ; 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 














and has good ideas. 





THE CENTRAL LIFE 


INSURANCE COMPANY OF ILLINOIS 
OTTAWA, ILLINOIS 








HE COMPANY writes 

both participating and 
non - participating business. 
A new dividend scale has 
been adopted which places 
the net cost of insurance very 
low. On business issured in 
1917 a‘ dividend will be paid 
at the end of the first year, 
contingent on the payment of 
second premium. Exception- 
al opportunities for agency 
men in Illinois, Missouri, 
Iowa, South Dakota, and 
Minnesota with direct con- 
tracts with the Home Office. 





HOME OEFICE BUILDING 




















Over $17,500,000 of Business in Force 


H. W. Johnson, Pres. W. F. Weese, Vice-Pres. 5S. B. Bradford, Sec’y 
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UPHOLD RESERVE PLAN 


OFFERS GREATER SECURITY 





English Tells Commissioners That 
Pittsburgh L. & T. Deal Could Not 
Have Happened in Iowa 





St. Paul, Aug. 29—In his paper, “In- 
vestments and Depositing of Reserve 
Funds of Insurance Companies,” read 
before the National Convention .of In- 
surance Commissioners this afternoon, 
Emory H. English, commissioner of 
lowa, used the recent failure of the 
Pittsburgh Life & Trust to point out 
the fact that many states have failed to 
provide adequate deposit laws. In part 
he said: 

If there be a flaw in the legal reserve 
plan under which insurance companies 
operate in this country, it consists in 
the failure of most states to require by 
law, the deposit of reserve assets and 
capital stock investments of insurance 
companies with such states for the pro- 


tection and safety of their holding poli- 
cies. 


Iowa Statutes Etrective 


The lowa statutes are particularly ef- 
fective in safeguarding the interests of 
policyholders and domestic life insur- 
ance companies, in that it is required 
that every such company and associa- 
tion shall maintain on deposit with the 
commissioner of insurance, interest- 
bearing securities of a character author- 
ized by statute in an amount at least 
equal’to the reserve value of all poli- 
cies in force at the close of each year. 
Under the system operated in my own 
state since 1868, when the law was first 
enacted, the deposits with the insur- 
ance department have increased from 
year to year until on Aug. 1, 1917, as 
commissioner, I held on deposit in the 
department vault, securities amounting 
to $81,703,713. 


Shows Need of Deposit Law 


An exchange of securities cannot be 
made without knowledge of the secur- 
ity clerk in the department and such an 
exchange as was recently reported in 
connection with the Pittsburgh Life 
would have been impossible under the 
laws of Iowa. The offering of securities 
of the character involved in the Pitts- 
burgh transactions would immediately 
cause investigation to be made by the 
insurance department of Iowa, for the 
protection of the interests of the policy- 
holders of the company. : 


Can Catch Laxity 


Fraudulent manipulation of the assets 
of the companies, associations and so- 
cieties under departmental supervision 
can be effectively stopped by laws re- 
quiring such deposits, and clothing the 
commissioner with authority to pass 
upon the securities so deposited under 
restrictive limitations governing invest- 
ments. Laxity in the investment de- 
partment of any company is more read- 
ily discerned and remedied when the 
department has constant inspection of 
security investments, than through 
means of tri-annual examinations at 
which the checking of loans and other 
securities is often perfunctorily done. 


Lesson Should Be Learned 


Happily, by prompt action and pa- 
triotic cooperation on the part of in- 
surance departments and one of the 
leading life companies, policyholders 
affected by the catastrophe of 1917 will 
be saved from any substantial loss, but 
the lesson of the year for those respon- 
sible for the character of supervision of 
insurance institutions by the state, is 
that definite provision must be made 
to place the trust funds invested under 
restrictive limitations on deposit with 
the state and beyond the individual cus- 
tody of company officials. Until this 
crying need is met, the companies that 
avail themselves of the opportunity of- 


TO HAVE NEW COMPANY 


MARYLAND ASSURANCE PLANS 





Maryland Casualty Will Organize a 
Running Mate With $500,000 Cap- 
ital and $300,000 Surplus 





Baltimore will have a new life insur- 
ance company, the Maryland Casualty 
launching the Maryland Assurance. 
John T. Stone, president of the Mary- 
land Casualty, will head the new life 
company and the executive officers will 
be drawn from the casualty company’s 
staff. It is found in some states that 
the laws prohibit casualty companies 
from doing a life business. The Mary- 
land Casualty has desired to get into 
the life field, but these prohibitory laws 
have prevented it from doing so. 


Will Have Strong Ballast 


The new company will have $500,000 
stock and $300,000 surplus. Sixty per 








JOHN T. STONE 
Baltimore 


President Maryland Casualty, Who Will 
Be President of Its Life Insurance 
Running Mate, the Maryland Assurance 





cent of the stock or $480,000 will be 
taken by the casualty company, thus 
giving it control. The other 40 per 
cent will be distributed to stockholders, 
agents, officials, and employes of the 
Maryland Casualty. One of the chief 
aims of the new company will be the 
issuance of life policies in conjunction 
with accident and health contracts. 


Will Have Big Advantage 


The Maryland Casualty has been a 
very successful institution, and Presi- 
dent Stone is regarded as one of the 
progressive and forceful factors in the 
insurance world. The Maryland Assur- 
ance will start under the best auspices. 
The expense ratio so far as administra- 
tion cost will be much lower than if 
running alone. The organization ex- 
pense will be very small. It will elim- 
inate promotion cost and it will have 
the advantage of the Maryland Casu- 
alty agency plant and business getting 
organization as soon as it is licensed. 
It will be of great advantage to the 
Maryland Casualty producers and they 
no doubt make the company a “go” 
from the very start. 








advantage in security offered by them 
to prospective purchasers of insurance, 
over those organizations which, to use 
the characteristic slogan of a _ well 
known western fraternal society, keep 
their reserve in their pockets. 





Winifred Johnson, Bailey’s Harbor, near 
Sturgeon Bay, Wis., has been appointed 











fered by the states with’ compulsory de- 
posit laws may point with pride to the 


representative of the Guardian Life and 








The Company OF the People, BY the People, FOR the People | 
The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
Proof of Public Confidence 


This Com has more premium-paying business in force in the United 
States than pany Ae Company, and for each of the last eighteen years has had 
more new insurance accepted and issued than any other Company in America. 





The Daily Average Business During 1916 
701 per day in Number of Claims Paid. 8,304 per day in Number of Poli- 
cies issued and revived for $1,969,823 per day in New Insurance issued, reviv 
and increased. $376,827.40 per day in payments to Policy-holders and addition 
to Reserve. $220,509.26 per day in Increase of Assets. 
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Central States Life Insurance Company 
St. Louis, Missouri 


Insurance in Force, $24,000,000.00 
JAMES A. McVOY, Vice President and General Manager 























‘The Great Western Life Insurance Co. 


COLUMBUS, OHIO 


q Now organizing with $500,000 Capital to write Life and Accident Insurance. 
{ Efficient High Grade Salesmen wanted to Place Stock. { Geod territory 
and Terms to pushers. ; 

Address all inquiries to the company 


Hartman Building Columbus, Ohio 














We have a superintendency position to offer 


a first-class, wide awake life insurance man. 


Address 88-V, care The National Underwriter. 











DIXON W. PLACE, Pres. 
A. S. BURKART, V. P. & Gen. Mgr. 
WM. MELL, Sec’y. 


Conservative Life Insurance Company 
of America PNoustaraL 


INDUSTRIAL 
We have some splendid openings for experienced 
industrial insurance men in our Monthly | ag de- 
partment, and some first class territory for Ordinary 
mar Address in strict confidence 


A. S. BURKART, V. P., South Bend, Ind 
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Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, III. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President J..L. MITGHELL, General Agency Manager 






































E” 














f 
‘ 





August 30, 1917 


THE NATIONAL 





UNDERWRITER 





LIFE 


N 














With Industrial Men 








TO FURNISH NURSES AT FAIR 





Metropolitan to Have Charge of Emer- 
gency Hospital at Nashville 
Exhibit 





The emergency hospital at the Ten- 
nessee State Fair at Nashville, Sept. 
10-17, will be in charge of physicians 
and nurses of the Metropolitan Life. 
The company has also signed for a wel- 
fare exhibit booth in the exhibit build- 
ing, and for a rest room in one of the 
other buildings. 

A. H. Davis and F. H. Hannah have 
been promoted to be deputy superin- 
tendents of the Hermitage District at 
Nashville. 

New solicitors appointed for the same 
district are: . Craddock, K. A. 
Stalcup, J. H. Martin, C. P. Watson, 
H. Harrison, M. P. Draly, F. M. 
Turner and B. W. Gary. 





ACTIVITIES OF PRUDENTIAL 





Louisville Assistant Is Leader of Live 
Wires in Mile a Minute 
Division 





Of Prudential Division G’s most 
prolific ordinary producers, Assistant 
Superintendent C. M. Rankin of Louis- 
ville, Ky., is leader and he may well be 
proud of the distinction which pro- 
claims him the livest of “live wires” in 
a mile-a-minute division. 

Other names that stand out promi- 
nently on Division G’s records are As- 
sistant Superintendents D. E. Adams 
of Vincennes, Ind., and L. E. Hancock 





and J. T. Kenney of Louisville, Ky. C. 
H. Boecker of New Albany, Ind., and 
A. Kaiser of Louisville, Ky., are the 
agency leaders in ordinary. At the pres- 
ent time both of these representatives 
are making records beautiful to behold. 


Assistant Superintendent W. H. Ford of 
Tulsa, Oklahoma City district, has reached 
a high mark in both industrial and ordi- 
nary, and under present momentum, 
should be well up among the leaders at 
the close of the year. 

Agent Joseph M. Cohen of the St. Louis 
8 district entered the service on January 
15 of this year and by his record has set 
a fine example for many to follow in both 
branches, 

Congratulations are extended to Agent 
John A. Rudolf of the St. Louis 2 dis- 
trict who has just completed twenty 
years’ continuous service with the Pru- 
dential, 

_ Diligent service coupled with product- 
ive ability has gained for Agent Paul V. 
Spain. of Topeka, Kansas, promotion to 
assistant superintendent in that district. 

-Agent J. A. Bibee of the Joplin, Mo., 
district is making an_ excellent record in 
both industrial and ordinary. He has been 
successful also in keeping the arrears on 
his debit at a very low figure with good 
advance payments. 

Monday, Aug. 20, Newton B. Wilgus was 
promoted to the position of assistant 
superintendent in Dover, N. J., having 
— a successful agency in that 

eld. 


Assistant Superintendent J. Capossela of 
the New Haven, Conn., district, and his 
staff of hustling agents, are making a 
fine industrial record this year. Not only 
is theirs the leading assistancy in this 
department in the district, but they also 
head Division N. 

gent C. M. Speare of the Waterbury, 
Conn., district, is doing great work along 
ordinary lines; in fact, he is listed num=- 
ber 1 in both his district and his division. 
He also has a nice industrial record and 
maintains a splendid condition of ac- 
count. 

The Springfield, Mass., district is fortu- 
nate in having two brothers working as 
assistant superintendents in the home 
field, namely, George W. and Edward B. 






McManus. While brotherly love binds 
these men, there is also a keen Pruden- 
tial rivalry. Including the week of Aug. 
20, each has a large amount of actual In- 
dustrial increase, and the competition is 
very keen as to which will furnish the 
best record throughout the year. In addi- 
tion, the ordinary work of these assistant 
superintendents is of favorable nature, and 
the amount of net issue, including the 
week of Aug. 6, indicates that the laurels 
in this department are being competed for 
in a strenuous manner. Less than $3,000 
of net issue added to the record of one 
would equal the record of that of his 
brother. 





Takes Norfolk Branch 


T. L. Jones, superintendent of the 
Durham, N. C., branch of the Life In- 
surance Company of Virginia for the 
last six years, has been transferred to 
the Norfolk branch as superintendent. 
The change comes as a well merited 
promotion. Mr. Jones succeeds the 
late E. R. Cook. G. F. Hall, formerly 
of Charlotte, has been placed in charge 
of the Durham branch. 





Industrial Life Notes 


R. E. Blainey, of the Prudential at 
Grafton, W. Va., stands No, 2 in the en- 
tire Prudential field for joint increase. 

T. I. Jones, of Durham, North Carolina, 
has been appointed superintendent of the 
Life Insurance Company of Virginia, at 
Norfolk, Va., to succeed E. R. Cooke, who 
died Aug. 9. G. F. Hall, formerly travel- 
ing supervisor of the ordinary depart- 
ment succeeds Mr. Jones at Durham. 

The Public Savings announces the fol- 
lowing promotions: Agent E. Moore pro- 
moted to superintendent at Bloomington; 
John W. Halley appointed superintendent 
at Gary; Superintendent C. H. Bader, of 
Plymouth, transferred to South Bend; 
Superintendent L. Sanders, of Blooming- 
ton, transferred to Plymouth. 





News About Companies 











Ohio National Life—The field force of 
the company has been divided into two 
groups, known as “Boosters” and “Live 
Wires.” A loving cup was offered in the 
name of the president for the largest 
amount of paid for business during May. 
The cup was won by the “Boosters” of 
which Charles E. Randall of Columbus, 
Ohio, is captain. The presentation was 
made at the meeting of the Builders’ Club 
at Cedar Point, Ohio. A dinner was ten- 
dered by the “Live Wires” on account of 
having lost the contest. A consolation 
cup was presented to R. H. Longwell, the 
captain of the losing team. | 

The Ohio National issued in. the first 
seven months $2,585,000 of business, gain- 
ing insurance in force amounting to 
$1,567,000. About thirty men qualified for 
the Builders’ Club and next year there 
will be a greater number. 


* * * 


Columbus Mutual—lIts bulletin reviews 
the last six months’ business. The insur- 
ance in force increased over $1,000,000 and 
on July 1, totalled $9,215,013. The aver- 
age size of the policies this year is $334 
greater than the average of those in force 
Dec, 31 6. Commenting on this the 
company says, “This is indicative of a 
tendency for people to make their insur- 
ance bear some definite relation to the 
value of the life which is being insured. 
The time will come when men will insure 
their lives for 50 or 60 percent of the 
earning power, which will surely be de- 
stroyed by death, just as they insure a 
building for that percentage of the value 
that may possibly be destroyed by fire.” 
During the first six months the ledger 
assets increased $90,996 ‘and now total 
over $1,000,000. 


Minnesota Agency Meeting 


. The seventh annual agency conven- 
tion of the Minnesota agents of the 
Central Life of Des Moines was held 
at Green Lake, near Willmar, Minn., 
last week. H. G. Everett, vice-presi- 
dent of the company, was present and 
made several talks. The business ses- 
sions and experience meetings were in 
charge of J. F. Brandon, Minnesota 





state manager. 

















VICE 


Cash Capital $200,000.00 





ECRET OF OUR We have a contract for you under which your 
ne Suscess £3 income will be imited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL. CASUALTY COMPANY 


DETROIT 
MICHIGAN 


V. D. CLIFF, President 


DISTRICT AGENTS 
WANTED 


KANSAS = NEBRASK 


Excellent Renewal Contracts 
Direc with the Company 





Guaranteed Low Cost Policies 





Address 


THE FRANKLIN LIFE 


INSURANCE COMPANY 











Springfield, Ilinois 











NDUSTRIAL CONCERNS throughout the land are proving the 
patriotism of business by insuring entire staffs of employees. The Pru- 
dential will lend a hand—make it easy for firms to insure their workers. 





Family Insurance has placed America First 
in Life Insurance, and Group Insurance will 
help to keep it there. 





STRENGTH OF 
GIBRALTAR 


The Prudential has a fine Group plan. 
Group Insurance is endorsed by every concern 
that has tried it. Send for brief, forceful de- 
scriplive circular. 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated under the laws of the State of New Jersey 
FOREST F. DRYDEN, President HOME OFFICE, NEWARK, N. J. 




















The Nation Needs Its Business 


Not less patriotic than those who serve the nation in 
organizations directly connected with the war, are those 
who keep the wheels of business steadily turning. Their 
work contributes to the country’s moral poise, and, as well, 
keeps sound the financial foundation on which our great 
part in the war must rest. Life insurance is one of the 
great conservators of national resources, through its pro- 
tection of the myriad homes of the people and the businesses 
which furnish their maintenance. Life insurance has there- 
fore a great opportunity and a great duty in this time of 
crisis. 

Occasionally we have a General Agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
SPRINGFIELD, MASS. INCORPORATED 1851 
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Not seeking men who 
sell insurance, or 
sell big policies, or 
sell lots of policies 


But we do seek men 
who sell service 


Only in Wisconsin 


nsuranceLompany 
Home Office Madison 











WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH ‘DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 
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HERE is a great deal of misunder- 
‘T standing current in regard to the 
provisions of the bill for insurance 
of men in the army and navy, and also 


much confusion in regard to the atti- | 


tude of insurance men toward the bill. 
I will, therefore, attempt briefly to give 
a synopsis of the provisions of the bill 
and to define my own attitude, as that 
of an average insurance man, toward 
the bill. 

Article I 


Article I of the bill establishes the 
Bureau of War Risk Insurance, with a 
director at a salary of $6,000 per annum 
and two commissioners at $5,000 each 
per annum, and with such clerical as- 
sistants and supplies as may be pro- 
vided by Congress. An appropriation 
of $100,000 is sought for the expenses 
of the bureau. Further appropriations 
aggregating $176,150,000 are provided 
in this article, being the estimated cost 
for the first year of the indemnities and 
insurance provided by the bill. Refer- 
ence will be made below to the basis of 
these estimates. The remainder of this 
article consists of appropriate defini- 
tions of terms used throughout the bill. 


Article II 


Article II is entitled “Allotments and 
Family Allowances.” This provides 
that each enlisted man must allot (i. e. 
permit the government to withhold and 
pay) to his wife, divorced wife, or child, 
a part of his pay equal to the “family 
allowance” (see below) made by the 
government, except that this compul- 
sory allotment need not be more than 
half his pay and must not be less than 
$15 per month. (The pay of a private in 
the new national army is $33 per month.) 
Further provision is made for voluntary 
allotments of pay for such purposes as 
the enlisted man may nominate. It is 
further provided, however, that in case 
one-half of the man’s pay is not allotted 
as above, the government will retain 
this amount or any unallotted part of 
it, and pay the same (with 4 percent 
interest) to the man:if living at the ter- 
mination of his service or to a benefi- 
ciary named by the man or to his next 
of kin, if his death shall occur in serv- 
ice. 

Family Allowances 

The second part of Article II refers 
to “family allowances” to be paid by 
the government upon written applica- 
tion by an enlisted man or by his pros- 
pective beneficiary. The allowance will 
not exceed $50 per month in any case 
and is payable from- time of enlistment 
to death or discharge or end of the 
war. Its amount depends upon the fam- 
ily conditions existing in each case. 
For example, if the man has a wife, but 
no child the allowance is $15 per month; 
a wife and one child, $25 per month; 
and so on. Such allowances are pay- 
able only if and while the enlisted man 
is making an allotment of his pay (see 
preceding paragraph) to the beneficiary. 
Applications for family allowances are 
to be investigated by the bureau before 
any award or payment is made. 


Article III or Compensation Section 


_ Article III provides “Compensation 
for Death or Disability,” that is “for 
death or disability resulting from per- 
sonal injury suffered or disease con- 
tracted in the course of the service.” 
The benefits under this article apply 
not only to enlisted men (as in Article 
II), but also to commissioned officers 
and to army and navy nurses. The 
compensation is:based upon a percent- 
age of the pay of the deceased or dis- 
abled person, with a fixed minimum, 
such percentage (and minimum) in- 
creasing with the number of depend- 
ents. 

In event of death, if the deceased leaves 
a widow she receives 25% of his pay but 
not less than $30 per month; if a widow 
and one child, 35% of pay but not less 
than $40 per month, and so on. The 
maximum monthly compensation is $200 
(obtainabie only by a few officers of high 
rank). If death occurs after discharge 


COMMENT ON FEDERAL INSURANCE BILL 


| — [Contributed ]—— 


| Stant need of a nurse an additional sum 
| not exceeding $20 a month will be paid. 


| training for disabled persons, such courses 











or resignation from service, a burial al- 
lowance not exceeding $100 is made. Pay- 
ments to a widow cease two years after 
remarriage and to a child at eighteen 
years of age or prior marriage. 


Total Disability Provisions 


In event of total disability, the dis- 
abled person receives 40% of pay but not 
less than $40 per month if no wife or 
child is living; 50% but not less than 55% 
if a wife is living; 55% but not less than 
$65 if a wife and one child are living, and 
so on. If the disabled person is in con- 


The maximum compensation for total dis- 
ability is $200 per month. 

In event of partial disability, the com- 
pensation is a percentage of the compen- 
sation for total disability, such percentage 
being equal to the degree of reduction in 
earning ‘capacity in accordance with a 
schedule of ratings to be prepared by 
the Bureau. 

In addition to the compensation for total 
or partial disability, the government will 
furnish the disabled person with neces- 
sary medical, surgical and hospital serv- 
ices and with appliances such as trusses, 
etc. The disabled person is permitted to 
commute the monthly compensation into 
a lump sum payment except that in cases 
of partial disabilities rated at 30% or 
more, or of total disability, only 50% of 
the compensation is commutable and a 
lesser percentage if dependents. exist. 
This article also provides for courses of 
rehabilitation, reeducation and vocational 


to be established when required by the 
government. 


Article IV or Insurance Section 


Article IV is entitled “Insurance” and 
its benefits apply to the same classes as 
does Article III. It provides that the 
government shall grant insurance against 
death or total disability for amounts from 
$1,000 to $10,000 upon payment of pre- 
mium. Such insurance must be applied , 
for within 120 days after enlistment or, | 
if already in service, within 120 days! 
from publication of the terms of the in- | 
surance. The insurance is payable only | 
in instalments, is not assignable nor sub- 
ject to claims of creditors and is payable 
only to a fixed class of beneficiary. Pro- | 
visions for maturity as endowments, for 
cash, loan and other non-forfeiture values 
and other rights and privileges may be 
granted in the contracts of insurance. 

During the war the insurance shall be 
yearly renewable terin insurance, con- 
vertible after war without medical | ex- 
amination to other forms (life or endow- | 
ment). Premiums on all forms are the 
net rates by the American 344% table, the 
government to pay all expenses of admin- 
istration and all excess mortality and dis- 
ability cost. 


Comments on Art. I or Administration 


The sum of $100,000 is asked for to 
cover one year’s expenses of the bureau, 
and of this amount $16,000 is already , 
designated for salaries of the three offi- ' 
cials. No explanation has been given of | 
how the government hopes to provide for 
the immense volume of administrative 
work required under Articles II, III and 
IV, with a net appropriation of $84,000. 
To an outsider this seems an impossi- 
bility, although we have every reason to 
believe that this is a careful and conscien- 
tious estimate made by men who are in 
touch with the situation. 


Cost of Benefits 


The sum of $176,150,000 to be appro- 
priated for the cost of benefits promised 
consists of $141,000,000 for the family 
allowances provided in Article II; $12,- 
150,000 for the death and disabflity, fun- 
eral, medical service and supply benefits 
in Article III; and $23,000,000 for the 
excess mortality and disability cost un- 
der the insuranee contracts provided in | 
Article IV. The first two items (i. e., for 
Articles II and III) are the estimates 
made by a committee of well-known actu- 
aries. The third item (i. e., for Article 
IV) is only one-half of the minimum 
amount, $46,000,000, which the same com- 
mittee of actuaries estimated as the cost 
of Article IV on the assumption that only 
25% of the men would apply for the in- 
surance and then only for an average 
amount of $5,000 per man. The govern- 
ment has cut this estimate in half and 
evidently anticipates that only 25% of 
the men will apply for this insurance and 
will take only $2,500 each on the average. | 


Extract From the Proceedings 


On this point the following extract from 
the official report of the hearing before 
the committee on interstate and foreign 
commerce of the house (Aug. 17, 1917) on 
this Bill, is of interest: ' 

Capt. Wolfe. That has been based upon 
the theory that 25% of the men would 
take out $2,500 of insurance, and that the 
death loss on that number would amount 
to $23,000,000. 

Mr. Rayburn. Do you mean to say 
that you think that not more than 25% 
of the men will take out this insurance? 

Capt. Wolfe. That is the assumption 
which has been made. 

Mr. Rayburn. I should think that prac- 
tically all of them would take out this, 
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Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 
For Information Address 
LOUIS H. KOCH, Vice-Pres. and Gen. Manager 
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FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income’’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky. 








THE PEOPLES LIFE 
INSURANCE CO. 


Chicago’s Most 
Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 


Address 
Elon A. Nelson 
President 
Chicago 





Home Office Building 
Chicago 











Bankers Mutual 
Life Company 


Freeport, Illinois 





PURE PROTECTION 





Annual Premium per $1,000 
WHOLE LIFE 


Age25 . . . . . $12.20 
Age35 .... . 15.40 
Age 50 . . « « 25.44 
Other Ages in Same Proportion 
AGENTS WANTED IN 
Illinois, Indiana, Michigan, 
Kentucky and Missouri 
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insurance, 
themselvés, somebody who will be a de- 
pendent will give them the money and 
take it out in that way. ¢ 


If they do not take it out 


Capt. Wolfe. I call your attention to 
the fact that the amount insured can be 
paid only to certain relatives. It- cannot 
be paid to speculative interests. 

Mr. Rayburn. I understand that; but 
every fellow is going to have somebody 
who is dependent on him. 

Secretary McAdoo. And it is payable 
in instalments. : 

Mr. Rayburn. I understand that; but it 
does appear to me that the estimate that 
only 25% of the men will take out this 
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The Columbian National Lire 
OF BOSTON 
ARTHUR E. CHILDS, President 


A CHANGE may be necessary to realize your am- 
bition. Think a minute—then write 


WM. H. MASTIN FRANK D. LOMBAR 
Superintendents of Agencies 
(West of the Mississippi) East of the Mississippi) 

Symes Building, 77 Franklin Street, 
DENVER, COLO. BOSTON, MASS. 


DARL D. MAPES 
Superintendent of Accident Agencies 
77 Franklin St., BOSTON, MASS. 


The service of a high-grade Accident Department 
will also be offered, so that you will not have to 
broker your Accident business to avoid violating 
your Life insurance contract. 

















OPERATING UNDER 
IOWA. RESERVE 
DEPOSIT LAW WHICH 
SAFEGUARDS ALL 
POLICYHOLDERS 
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STATES 
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Iowa 


insurance is very small. I should think | 
there would be 80% of them within less! 
than 12 months who would take out some 
amount of insurance, either $1,000 or 
$2,000 or $3,000. 


Comments on Art, II or Allotments 


Every fair-minded man will support the 
principle of this article and comment is 
hardly necessary. As a minor point, it 
may be questioned whether the govern- 
ment is justified in compelling a man who 
‘thas no dependents to leave half his pay 
with the government. There may be an 
element of breach of contract in this. 
Before this legislation can be made effect- 
ive probably 1,000,000 men will have vol- 
untarily enlisted in the army and navy 
on the promise of a certain monthly pay. 
It would seem a questionable procedure 
for the government to retain such pay in 
cases where the enlisted men have no 
dependents, especially since in event of 
death the money so retained would revert 
to next of kin toward whom probably 
the deceased soldier had no obligation 
whatever, or if no next of kin exists the 
money would revert to the government. 
On the other hand, every one will recog- 
nize the danger to morale and discipline 
of an oversupply of spending money in 
Europe. 


Comments on Art. III or Compensation 


The only people who will oppose this 
Article are those interested in_maintain- 
ing the present unscientific and demoral- 
izing pension system. Life and casualty 
insurance men in general will recognize 
the equity and efficiency of the principles 
involved in this article and will give their 
hearty support to it. 

_The principal argument for the entire 
bill is that it will prevent future pension 
legislation. However, no provision cover- 
ing this is found in the bill. Evidently 
the government hopes that by reason of 
this advance legislation, Congress will 
feel morally bound to forego any addi- 
tional legislation on this subject in the 
future. Knowing the tendency of certain 
Representatives and Senators to adapt 
pension legislation to political needs, we 
would feel much more comfortable if the 
administration had insisted on a specific 
provision to this effect in the bill 

With reference to the program of re- 
education and vocational training for dis- 
abled men, a little more detail than given 
in the bill would be acceptable, in order 
to make certain that this program will 
be carried out under expert supervision 
and along approved lines. 


Comments on Art. IV or Life Insurance 


This is the insurance section, and it is 
believed that insurance men throughout 
the country are almost unanimously _ of 
the opinion that the administration has 
made a mistake in adding this article 
to the bill. While the intent of this 
insurance provision is undoubtedly the 
very best, yet it is felt that in drafting 
it the government has taken the advice 
of untrained theorists as against the ad- 
vice of practical insurance men. 

This article has confessedly been added 
to enable the soldier or sailor to take 
care of minor obligations not covered by 
the benefits of Articles II and III. But 
in so doing, the advisors of the govern- 
ment have entered a field with which they 
are obviously unfamiliar in practice. 


Tax Payers Must Foot Bills 


At the lowest estimate made by these 
advisors themselves, the government will 
issue in the first year under this provi- 
sion 250,000 policy contracts for $625,000.- 
000 of insurance and therefore will have 
a greater number of policies and a much 
larger volume of insurance in force than 
the Aetna Life, which has been in busi- 
ness since 1850. To a practical insurance 
man it would appear to be a physical 
impossibility for the government to de- 
velop in one year the plant necessary 
to handle this business; and even if it 
is found possible to establish the plant, 
the expense of administration will un- 
doubtedly be a great surprise to the gov- 
ernment and its theorist advisers. Un- 
fortunately the taxpayer will have to foot 
the bill, because once launched on this 
scheme the country is in honor bound to 
carry it out to the finish. 


Open to Speculators 


By the provisions of Article IV, the 
administration has done everything possi- 
ble to prevent speculation with this in- 
surance. It has declared it unassignable 
and payable only to certain relatives of 
the deceased soldier. But every insurance 
man knows that these provisions are of 
little effect in practical application against 
the shrewd speculator who has no insur- 
able interest in the life. It is quite prob- 
able that the pension sharps who now 
induce beneficiaries to part with a large 
proportion of the money received under 
existing pension laws, will find a much 
more profitable field of operation amongst 
the prospective beneficiaries of Article IV. 

It has been widely stated by propon- 
ents of this bill that insurance men op- 

















M. P. HOLLINGSWORTH, 
President and Medical Director 


through Indiana agents. 
Ad 





Farmers and Merchants Life Ins. Co. 
PRINCETON, IND. 


A level premium Indiana Company writing insurance on the lives of Indiana citizens 
Our agents are prosperous; are you? 
dress home office. 


pose Article IV because it may put the 


government in the insurance business. 
While all but those socialistically inclined 
do not believe in the principle of govern- 
ment insurance, few \practical insurance 
men fear the effect of governmental com- 
petitiow in this field. The general ineffi- 
ciency and delay that characterizes all 
government business, and especially the 
absence of any agency organization, would 
in general opinion render the government 
a harmless competitor in the insurance 
field, even assuming that it desires to 
enter that field, which is hardly probable. 
Insurance men are not opposing the in- 
surance article on this ground with any 
particular vehemence. 

They do, however, feel that the insur- 
ance article is an inappropriate and un- 
necessary appendage to an otherwise ex- 
cellent piece of legislation, and that it 
has obviously been devised by men who 
had no practical experience with the de- 
tails and cost of insurance administra- 
tion. 


COAST AGENTS GATHERING 





Western Section of New York Life’s 
$100,000 Club at Salt Lake 
City 


Members of the $100,000 Club of the 
New York Life, representing all states 
west of the Montana-Colorado-New 
Mexico line met at the Hotel Utah, Salt 
Lake City, in annual convention last 
week. The meeting was for the pur- 
pose of getting together and meeting 
new members and to consider questions 
designed to help them in their work. 

Among those in attendance at the 
conference were the following officials 
of the company and the club: L. S. 
Lindsey, New York, superintendent of 
agencies; Robert E. Dedell, New York, 
secretary of clubs; Eugene Andrews, of 
Chicago, agents’ counselor; Hamilton 
Cook, St. Louis, inspector of agencies; 
A. S. Elford, Seattle, superintendent 
of agents, and F. A. Wickett, San Fran- 
cisco, superintendent of the Western 
department. H. R. Wayne, agency or- 
ganizer of the San Francisco clearing 
office, and L. H. Stohr, organizer of 
the Salt Lake branch, were in charge of 
the meeting. 





PROVIDENT AGENTS MEET 


Young North Dakota Company Enter- 
tains Representatives at Home 
Office 


Bismarck, N. D., Aug. 27—The first 
annual convention of district and local 
agents oO e Provident Insurance 
Company, h@ld at the home office in 
this city, brdught to Bismarck seventy 
representatives of North Dakota’s year- 
old life company for a most satisfac- 
tory meeting. W. C. Taylor, president, 
and former state insurance commis- 
sioner, presided, and addresses were 
made by Dr. W. H. Bodenstab, chief 
medical examiner; C. L. Young, chief 
legal adviser, and J. Leonard Bell, first 
vice-president. 

The reports of the secretary, F. L. 
Conklin, showed that the company had 
in force at the close of its first year’s 
operations $3,001,630 of insurance. The 
company has made application for ad- 
mission to South Dakota and soon ex- 
pected to enter Montana. 

In the general agents’ contest for the 
last year, prizes were awarded to L. M. 
Snow of Williston, C. F. Frances of 
Devil’s Lake, and C. A. Barton of 











Minot, who ranked in the order named. 
Increase in Paid 


40% New Premiums 
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In the local agents’ contest, L. M. 
Horgan of Kensal, W. A. Rued of 
Woodworth and F. W. Weibe of Mohall 


were winners. 








Aetna Life s Now 
Reaping Big Harvest 








Those who are watching the life in- 
surance field closely, see that the Aetna 
Life is forging ahead rapidly these days 
not only in its casualty department, but 
in the life end as well. The Aetna Life 
is very liberal in many respects in ac- 
cepting risks. It is one of the compa- 
nies that is not turning down good 
term business. Its term policies are all 
nonparticipating and hence if there is 
any loss from writing term risks, it will 
fall entirely on the stockholders. The 
Aetna will take as high as $100,000 on a 
term policy. 

Its medical department is’ broad 
gauged, is not laying great stress on 
heredity, is rating up risks that are 
substandard in some ways and is one 
of the few companies that will take 
people afflicted with goiter if they are 
not the malignant type, without extra 
charge. The Aetna Life medical de- 
partment will overlook what is termed 
a simple goiter, not believing that it is 
contributory to physical disability. 
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ERRONEOUS VIEW 


Ir 1s very unfortunate that the gov- 
ernment plan for taking care of military 
men has produced in the public mind 
an erroneous view in regard to the life 
insurance feature. In many of the pa- 
pers attention is called to the fact that 
the government can insure military 
men at $8 a thousand because it does 
not require high-priced agents, officers, 
etc. Then the statement is made that 
about 75 percent of all the premium is 
thus diverted from life insurance to ex- 
pense. . 

It will be up to the agents to explain 
the government plan, which really 
should not be called life insurance. 
The government is simply asking the 
net rate to pay the current mortality on 
a one-year term basis. All the extra 
war mortality will be contributed by 
the taxpayers or will come from other 
sources of federal government revenue. 

The part the military men themselves 
will contribute in the way of premium 
is very small. It is unfortunate that 
this is called a life insurance plan, be- 
cause it is not figured out on any scien- 
tific basis. The government is simply 
taking a leap in the dark, not knowing 
what the extra mortality will be and 
not taking adequate provision to meet 
it. The government could not afford 
to place this insurance at the price it 
does unless it were able to increase its 
revenues through taxation or other 
means to pay the war mortality. The 
government is carrying the war risk 
without charging for it at all. Real life 
insurance is greatly harmed by these 
erroneous impressions that the plan has 
left on the public mind. 





POSITION OF LIFE MEN 


THE NATIONAL UNDERWRITER Calls at- 
tention to a contributed article in the 
news columns giving some comment on 
the plan of the government to furnish 
life insurance for enlisted men. There 
has been much written in the papers 
about this bill. Life insurance men are 
not opponents of the bill or the plan 
of the government to compensate those 
who are disabled or die in service, ex- 
cept the life insurance section. The 
reasons for such opposition are brought 
out in this contribution, which is fur- 
nished by a company official well versed 
in the subject who has been in close 
touch with the situation all along and 
is in a position to speak with authority. 
We commend this contribution to our 








readers as furnishing the true life in- 
surance position on the government bill. 








EQUITABLE MUTUALIZATION 

THE mutualization of the EQuiraBLe 
Lire of New York is now seemingly an 
assured fact, as the first steps toward 
the desired goal were taken last week. 
Under the plan, General T. CoLtemMANn 
DUPonrT is to turn over 564 of the 1,000 
shares of capital stock for $2,799,000. 
He is to receive $5,400 per share for the 
501 shares he purchased from the J. 
Prerpont MorcGan interest and $1,500 a 
share for the sixty-three additional ones 
he secured elsewhere. While the mi- 
nority stockholders, chiefly represented 
by the H. B. Hype estate and the indi- 
viduals of that family holding stock, 
tried to thwart the move, yet it is gen- 
erally conceded that in due season the 
Eouitas_e will be a real mutual com- 
pany. 

The minority stockholders seem to 
be in favor of mutualization, but they 
want their stock purchased at $5,400 a 
share instead of $1,500. In other words, 
the minority stockholders want to come 
in on the same basis as the 501 shares. 

The Eguitaste Lire has a surplus re- 
serve as of Dec. 31 amounting to $91,- 
634,699. The minority stockholders in- 
sist that if the company were liquidated 
their stock would entitle them to par- 
ticipate in the distribution of this sur- 
plus. Officers of the company claim 
that the surplus belongs to the policy- 
holders. This question, however, has 
never been adjudicated, but the man- 
agement of the company has taken the 
position that the stockholders do not 
own the surplus. 

If the plan goes through as pro- 
posed, there will not be a flat cash pay- 
ment to General pu Pont, but it will be 
made in semi-annual installments, cov- 
ering a period of twenty years, in order 
te avoid making any substantial reduc- 
tions in the working surplus and not 
to make any appreciable increase in the 
cost of insurance to poli¢yholders. 
The price to be paid for the 436 shares 
of minority stock is the same as will 
be paid to General pu Pont for his 
sixty-three shares. 

The company could be practically mu- 
tualized by the majority of stock being 
acquired, but it is believed to be for 
its best interest that all stock be pur- 
chased and retired and the mutualiza- 
tion thus fully completed. The number 
of policyholders of the Equitable, Dec. 
31, was 798,127. 

It is to be hoped that this plan will 
be successful and that the EqurrasLe 
will in due season be on a mutual basis. 
It is one of the great companies of the 
country, ably managed, mutual in 
spirit, but the policyholders need to be 
in full control of its vast funds. The 
management of the company deserves 
great credit for bringing about. condi- 
tions that led to this important step. 








RECOGNIZING EFFICIENCY 


THE appointment of Harry A. Horr, 
manager of the planning department 
of the PHorn1x Mutuat Lis, to a posi- 
tion on the federal board that will 
speed up the construction of aeroplanes, 
is a distinct honor not only to Mr. 
Horr and the PHoENrx MutTuAt, but to 
the entire life insurance business. 

Mr. Hopr is one of the men who be- 





ersonal Glimpses of 
P Life Underwriters 





Carl G. Winter, president of the Pub- 
lic Savings of Indianapolis, has been 
elected grand worthy president of the 
Order of Eagles of the United States. 
This order has a membership of 400,000. 


— 


Jesse R. Clark, president of the Union 
Cetnral Life accompanied by his wife 
is on a motor trip through the east. 
While in New England they will visit 
their son, Lieutenant Phillip Graydon 
Clark of the Tenth Connecticut Field 
Artillery. 


J. L. English, vice-president of the 
Aetna Life, who is celebrating his fif- 
tieth anniversary in the employ of the 
company this year was one of the first 
students of modern shorthand in this 
country. He entered the employ of the 
Aetna Life at the age of 24 as a sten- 
ographer and general clerk to the sec- 
retary. He was the only stenographer 
in the company’s employ at the time. 
Mr. English has been devoted to his 
work and the building up of the life 
department of the Aetna. He has 
grown up with the company, has mas- 
tered its details and is yet a man of 
real vision. 


Gerald A. Eubank, general agent for 
the Connecticut Mutual at Richmond, 
Va., has been appointed assistant pay- 
master in the navy, with rank of en- 
sign. Mr. Eubank served four years 
in the navy as a yoeman. At the time 
the American naval forces occupied 
Vera Cruz, he was assigned to duty 
from the battleship New Jersey as as- 
sistant fiscal officer at the custom 
house. Upon his return to civil life 
in September, 1914, he became con- 
nected with the Maryland agency of 
the Connecticut Mutual. Six months 
later he was appointed Virginia general 
agent. 


August was made Darby A. Day 
month by the Chicago agency of the 
Mutual Life in honor of the manager. 
At the Monday morning meeting it was 
reported that $1,855,000 of business had 
been produced and it was expected that 
the figure would be $2,000,000 by the 
end of the month. Mr. Day’s fortieth 
birthday anniversary is this week and 
all the agents tendered their hearty con- 
gratulations. Simon Kelner, one of the 
men who has just returned from the 
trip through Yellowstone Park, where 
the $200,000 Club journeyed, told some 
of the benefits derived from hard and 
persistent work. Some of the require- 
ments he cited for new agents are as 
follows: 

1. Physical fitness. 

2. Four weeks of hard study of the 
rate book. 

3. Two weeks in comparing the poli- 
cies of other companies. 

4. Absolute faith in one’s company. 

5. Strict honesty in the presentation 
of a contract. 

6. Cleanliness. 

The fourth annual National Exposi- 
tion of Safety & Sanitation will be held 
at the Grand Central Palace, New York 
City, Sept. 10-15. The exposition will 
be under .the auspices of the American 
Museum of Safety and the National 
Safety Council. 

Among the many interesting features 
of the exposition will be a series of 
thirty charts, prepared by the statisti- 
cian’s department of the Prudential. 
Among them will be charts showing 
the mortality from boiler explosions, 








gan a few years ago to put the PHornrx 
MutuaL Lire on the map in a much 
larger way than it had ever been placed 
there before. To him and those others 
in the company, who have had a vision 
and worked with it in mind, belongs the 
credit for the wonderful growth that 
thé company is now enjoying. 





estimated industrial accidents during 
1916, the mortality from elevator acci- 
dents, drownings resulting from water 
transportation, the mortality from res- 
piratory diseases, accident and fatalities 
in the manufacture and transportation 
of explosives, the reduced accident lia- 
bility resulting from organized . safety 
work, mortality frequency from acci- 
dents to and tuberculosis of locomotive 
engineers and textile workers, experi- 
ence with workmen’s compensation in 
the United States, and increasing haz- 
ards from automobiles. 

These expositions are held to stimu- 
late interest in the nation-wide work 
being done to reduce industrial acci- 
dents and the mortality from disease. 


Major J. D. Crawfis, treasurer of the 
Ohio National Life, has entered the 
second training camp at Fort Benja- 
min Harrison, at Indianapolis. Major 
Crawfis has been identified with‘ the 
Ohio National almost from its begin- 
ning and has proven himself a capable 
executive. He has been a member of 
the Ohio National Guard for sixteen 
years, retiring on Jan. 1, from the First 
Regiment with the rank of major. 


— 


Two brothers of Charles G. Taylor, 
Jr., vice-president and actuary of the 
Atlantic Life, have been called to the 
colors. One lives in-New Orleans and 
the other in Oregon. Both drew the 
same number, 5, in the assignment of 
“red ink” numbers and both were called 
in the first draft. 

Treasurer Thomas F. Moffett of the 
New Jersey Life is receiving congratu- 
lations on the big volume of business 
the company has done. Although it be- 
gan business only six months ago, 
there is every indication that it will 
have more than a milliom dollars paid 
for by the end of this year. Mr. Moffett 
is as full of Central American stories 
as the late “Dynamite Johnny” O’Brien. 
Both of them figured in a good many 
sun-rise-to-sun-set revolutions in Hon- 
duras, Nicaraugua, Costa Rica, Hayti, 
Venezuela and other feverish communi- 
ties. When Mr. Moffett isn’t driving 
hard for new business, he is delightfully 
entertaining as a raconteur. 


S. B. E. Seese, secretary and manager 
of the Great Northern Life of Grand 
Forks, N. D., has just completed a trip 
of the middle western states. He is on 
the lookout for a couple of men to act 
as agency supervisors in the territory 
in which the company operates. For 
the present at least the company does 
not contemplate expanding, but Mr. 
Seese is interested in observing home 
office methods of other companies and 
life insurance conditions generally in 
the states in which the Great Northern 
Life-is not now operating. 


Nelson O. Tiffany, jt vice-president 
and superintendent of agencies of the 
Masonic Life of Buffalo, has been 
elected general manager of the com- 
pany, following the death of his father, 
Nelson O. Tiffany, Sr., who was the 
leading factor in the organization. The 
new general manager has been con- 
nected with the association for seven 
years, starting in the field soliciting 
business. Since he became head of the 
agency department he has given his 
time to taking care of the field organ- 
ization and has shown a capacity for 
real work. Mr. Tiffany becomes first 
vice-president in the new line-up. 


James M. Cowan, general agent of 
the Northwestern Mutual Life at Au- 
rora, Ill., will hold an agency conven- 
tion of the men in his territory at 
Aurora, Oct. 9. During the first seven 
months of the year Mr. Cowan’s general 
agency has paid for over $2,000,000 of 
new business, exceeding the corre- 


sponding period of last year by more 
than $480,000. A banquet will be given 
in the evening of that day and some of 
the officials from Milwaukee will be 
present. 
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Present Good Ideas for 
Advertising Campaign 








In these days of rising cost cf living 
every life agent is looking for some 
way to increase his income. One of- 
the best aids is publicity and THe Na- 
TIONAL UNDERWRITER has asked some of 
the leading Chicago life insurance men 
to tell what they think of advertising, 
as applied to this business and what 
they consider the best methods to em- 
ploy. This is what they say about it. 

“TK 


Darby A. Day, manager of the Mu- 
tual Life’s “Million a Month” Chicago 
agency, says: “I have given a great 
deal of thought to advertising and have 
come to the conclusion that publicity 
through any reputable channel is bene- 
ficial. It is particularly so to an indi- 
vidual or one man business like life 
insurance. There is no question but 
that the more widely known a life in- 
surance man is the more business he 
can produce. 

“There are many mediums which are 
undoubtedly productive, although it is 
difficult to trace direct results to any 
of them. I believe, however, that the 
character of advertising best adapted to 
this business is the recitation of accom- 
plishments. If one has performed a 
task well and for any length of time it 
surely is good evidence of his profi- 
ciency and should be given publicity. 
While one should not hide his light un- 
der a bushel, too “much self-exploitation 
may prove injurious. I most assuredly 
believe in advertising.” 

* * * 

H. S. Standish, statistician in the 
Chicago office of the Union Central, 
gives some very good ideas that will 
appeal especially to the man opening 
up a new agency. On the whole sub- 
ject of life insurance -advertising he 
says: 

“Tt is customary in starting up in a 
new town to spend some money in 
newspaper advertising. My preference 
for this is to use small space run at 
regular, short intervals rather than 
large displays at long intervals. I gen- 
erally start with a big spread and then 
cut it down to about three inches. In 


MICHIGAN MORTGAGES FOR SALE 
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increasing’ in value aa ce. nt than in any 
other state in] the U nterest 5 to 7%. 
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the smaller towns the people generally 
read everything in the newspapers, in- 
cluding the advertisements. 
“In my estimation advertising is es- 
sential to the success of a new agency. 
The name of the agent and of the com- 
pany are the most important things, so 
I always place them in a conspicuous 
place in the ad and in large bold faced 
type. When one sees a man’s name in 
print he concludes that the advertiser 
is a live wire and we all like to deal 
with progressive men. 
“Form letters are fairly good, but 
they must be followed up. I use them 
because they give the agent an open- 
ing, but he has to do the real selling. 
“THE NATIONAL UNDERWRITER, I have 
noticed, is the best medium for reach- 
ing the insurance agents, themselves. 
“The best results we have ever had 
in reaching the general public have 
come from the motion picture screens 
in the small towns. The darkness cuts 
the attention off from everything but 
the screen and the psychological effect 
of an advertisement then is the great- 
est possible.” 

*x * 
F. B. Mason of the Aetna believes in 
magazine advertising as practiced by 
many of the companies and follows out 
that general idea in his own publicity. 
He says: “I run my personal ads in 
the city and telephone directories, use 
very few form letters and do no daily 
newspaper advertising. 

“One of the best advertisements I 
ever noticed was a steel box, fitted with 
lock and key, with the company name 
stamped on it, that was sent by mes- 
senger to prospects with a note stating 
that it was an advertisement. This 
brought notes of acknowledgment, 
which led to applications in a good 
many cases.” 

* 

Edgar S. Fowler, New England Mu- 
tual, is a strong believer i in form letters. 
“But, ” he says, “this work must be 
thoroughly systematized and the letters 
followed up closely to get the right 
kind of results.” 

* * * 


R. S. Vail is another advocate of the 
circular letter and has this to say of 
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his experience with them: “We do a 





great deal of advertising by means of 
circular letters, which, I believe, bring 
the best results. I have a monthly sys- 
tem of sending out letters on the 
monthly income, wills, trust estates and 
credit insurance and my results on it 
have been well worth the money spent.” 
x * * 


S. W. Meyerfeld of the North Ameri- 
can believes newspaper advertising is 
profitable, but thinks hard, persistent 
work on the part of agents does more 
than anything else to make known the 
company’s and the agents’ names. 


the army or the navy, in view of the 
number of casualties, the amount at 
risk and the number of impaired lives 
returning to Canada, the company until 
further notice will consider such appli- 
cations only on the 20-year endowment 
plan for amounts not to exceed $2,000. 
Moreover, during the continuance of 
the war the Canada Life will not con- 
sider applications for term insurance on 
the lives of men under 35 years of age. 


At the request of fieldmen, on account 
of unprecedented prosperity of the coun- 
try, the $100,000 Club of the Western 
States Life has been postponed indefi- 





Canada’s War Ruling 


The Canada Life has advised its 
agents that, although up to the present 
time applications for amounts up to 
$5,000 have been considered on men 
who have enlisted for active service in 
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Semi-Annual Statements 


SEMI-ANNUAL STATEMENTS, JUND 30 
(As Reported to the Governor of Georgia) 


1917 


Insurance 

Assets Surplu ome Dishetasteets in Force 

Columbian National. .$ 13,112, aes $ 1,517, $08 $ m 781, 500 $ 1,231, $ 77,572,033 
Federal Mavdceuecas 4,111.48 560, 017 489/9 37 34°37 ; 24,836,574 
Germania Life....... 5i048 178 6,452,107 4,536,239 4,035,743 163,573,263 
Illinois Life......... 18,685,342 1,128,418 1,592,418 1,054,122 $2,241,248 
Indiana National. 1,741,763 02,157 277,393 283,769 11,972,930 
Maryland Life....... 3,583,8 250,222 299,731 86,522 13,221,912 
Northwestern Mutual. 375, 255, 818 22,416,709 38,110,100 26, 320, 033 1,574,037,222 
Travelers .........-- 121,437,117 14, "344, 810 22,349,370 16, 709,326 546,833,088 


nitely. The company distributed $5,900 in 
| cash prizes. 
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INSURANCE BILL IS - 
SURE TO SUCCEED 


(CONTINUED FROM PAGE 1) 
other, until the bill reaches the floor 
of the house on the insurance feature 
of the act. The insurance people heart- 
ily favor the rest of the bill, but bring 
forth cogent reasons for a change in 
the insurance plan or Article 4. 


Will Fight Fourth Section 


That there will be a stiff fight put up 
by the insurance representatives on the 
floor of the House has been indicated. 
Representative Richard Wayne Parker, a 
member of the committee on interstate 
and foreign commerce, has signified his 
intention to fight the fourth section of 
the bill, the section providing for general 
insurance for the troops at the hands of 
the government. Mr. Parker has been a 
strong ally of insurance committees 
throughout the hearings. It was Judge 
Parker who made it possible for the in- 
surance representatives to get as much 
time as they did. Had Representative 
Adamson had his way, he would have al- 
lowed them less than one-half the time 
they obtained. 


P. ion Adv tes to Pight 

Indications tonight are that Judge Par- 
ker will receive considerable assistance on 
the floor of the House from the members 
of the House committee on pensions. The 
help of-the latter, however, will not be 
as strong as many of the insurance people 
wish, for the reason that this committee 
is going to attack the compensation fea- 
ture of the bill on the ground that it an- 
nuls the present pension laws. In this 
way there might develop strong chances 
for a compromise. In my judgment, the 
plan will fail. 

A poll of the House. by the President’s 
friends indicates that the bill will be 
passed as presented by the committee by 
a vote of three to one. Several members 
of the House, upon whom the adminis- 
tration calls for information regarding the 
chances of certain legislation, have seen 
most every member of the House, and 
their report shows that the bill will be 
lifted over all the barriers. 

The administration is doing just what I 
predicted it would do in the dispatch I 
sent a week ago. Every source of help 
will be tapped. This last week Colonel 
Roosevelt was called upon and responded. 
The Navy League has come forward and 
will use its strongest lobbyists. 


R. C. Milliken Is Heard 


R. C. Milliken of Washington, D. C., 
for twenty-five years an insurance expert, 
was the last person heard by the commit- 
tee in behalf of the insurance companies. 
Mr. Milliken strongly urged striking all 
. of the life insurance section from the bill. 

He said the insurance section of the bill 
as now drawn would put in the hands of 
speculators an instrument through which 
great fraud and crime could be committed. 
He urged amendments, which he_ sub- 
mitted, but which the committee did not 
deign to accept. During the hearing there 
were frequent short clashes between the 
witnesses and Judge Adamson. 

It was Mr. Milliken who drew the first 
government insurance bill. He submitted 
it through the Council of National Defense. 
Judge Julian W. Mack, who drew the bill 
introduced, read the Milliken measure and 
disapproved it. He then drew his own 
measure. 


Government Insurance 


Throughout the hearing Representative 
Parker interrogated each witness along 
the lines of establishing the fact that the 
government would get into the general 
insurance business. The consensus of tes- 
timony was that the government would 
be in the insurance business if the bill 
is passed for years. Each of the gov- 
ernment witnesses asserted that it was 
necessary for the government to remain 
in if any attempt was made to insure the 
soldiers and sailors. They stated that 
the government, in fairness to the insured, 
could not abandon the insurance business. 
During these periods the fact was brought 
out that the Secretary of the Treasury 
will have the power, under the bill, to 
determine what character of insurance 
shall be given each policyholder upon the 
expiration of the holder’s term of military 
service. During the latter period, the 
testimony showed, the insured will carry 
one-year term insurance, which, by regu- 











Investment Service 


For Insurance Companies 


Experience in facing and solving the 
investment problems of Insurance 
Companies may enable us to offer 
suggestions of advantage to you. 

We invite your correspondence. 


A. B. LEACH & COMPANY 
INVESTMENT SECURITIES 

105 Seuth La Salle Street, Chicago 

New York - Philadelphia Boston - Lendon 





lation promulgated by the Secretary of 
the Treasury, will be converted into life 
or endowment forms after the term of 
service in the line has ended. 


May Be Two Reports 


The indications tonight were that it 
will be the last of the week before the 
committee is prepared to submit the bill 
to the House. It is more than likely there 
will be two reports submitted, a majority 
and minority report. Indications are that 
Judge Parker will submit a minority re- 
port urging the House to adopt a measure 
containing many of the provisions of the 
Milliken bill. 


TAXATION SUBJECT 
TO BE DISCUSSED 


(CONTINUED FROM PAGE 1). 


A. Foster, secretary Royal Union Mu- 
tual Life. 


Thirty-Six States Represented 


The commissioners have the largest 
attendance on_ record. Thirty-five 
states. are represented and among the 
visitors is a Canadian provincial super- 
visor. The convention was welcomed 
by Governor Burnquist of Minnesota, 
Mayor V. R. Irvin of St. Paul and 
President T. D. O’Brien of the St. Paul 
Association. Mr. O’Brien was once a 
member of the convention and is now 
on the state supreme bench. 

Emory H. English of Iowa, as vice- 
president, responded. Among the ma- 
jor problems now coming prominently 
before the organization, he said, is that 
of fraternal societies. 


Pittsburgh Life & Trust Lesson 


In his annual address as president, Jesse 
S. Phillips of New York said that one of 
the matters that should be taken up is 
the matter of preventing a repetition of 
such a scandal as the recent loeting of 
the Pittsburgh Life & Trust. Such a 
proceeding is almost unthinkable, he said, 
in view of the present day conception of 
fiduciary responsibilities. No change of 
control of companies should be permitted 
without sufficient advance notice of such 
change and approval by states interested. 
The alert Wisconsin commissioner, said 
Mr. Phillips, has secured the enactment 
of a preventive statute that should be 
considered by the convention. 

Tuesday afternoon H. Pierson Ham- 
mond, actuary of the Connecticut depart- 
ment, presented a survey of group insur- 
ance from 1912 to 1917. It was a schol- 
arly analysis of the business. The Con- 
necticut department is an ardent advocate 
of group insurance. Enabling legislation 
that would permit new bases for valua- 
tion and consequently rating of group 
business was proposed. 


Uniform Group Insurance Rules 


Before the meeting adjourns action will 
probably be taken on the subject of estab- 
lishing uniform standards for group in- 
surance. 

Commissioner F. H. Hardison of Massa- 
chusetts proposed an investigation of the 
subject by a committee of six depart- 
mental actuaries, who would confer with 
a committee of six from the Actuafial 
Society of America. Commissioners Cleary 
of Wisconsin and Walter K. Chorn of 








STATE MUTUAL LIFE ASSURANCE CoO. 
of WORCESTER, MASSACHUSETTS 


Incorporated 1844 
The Company that gives complete satisfaction to policyholders and agents because 
poth are a part of it. 


Seventy-Three Years of faithfullness to every promise made. 
Success for our ambitious representitives is a certainty. 


Additions are made to our agency force when the right men are found. 


_ H. WRIGHT, President D. W. CARTER, Secretary 
miele ree STEPHEN IRELAND, Inspector of Agenci ; 
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OLD COLONY LIFE 


INSURANCE COMPANY 
OLD COLONY BLDG. CHICAGO, ILLINOIS 


Insures man, woman and child from ages 2 to 60 inclusive under 
Legal Reserve, Standard Provisions Policies (for amounts as small 
as $100 for children), with annual, semi-annal and quarterly (not 
weekly) premiums, same for male and female. Ordinary! (not in- 
dustrial) insurance for the entire family. 

Participating and Non-Participating Policies with Double In- 
demnity, Waiver of premiums and Disability Annuity features. 

Such insurance facilities widen the Agent’s field and increase 
his opportunity. 


We have at the present time particularly good openings in Michigan, South 
Dakota, Nebraska, Kansas, Tennessee, Iowa and Montana. 


Write for a general agent’s contract to 


B. R. NEUSKE, President 














Indiana National Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts arc liberal and modern, having many 
features that appeal to agents and prospects. 7 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 























FELIX BROEKER, Secretary and Manager - 


The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 
Get in on the Ground Floor on Agency Contracts 


Company is cleanly organized, well backed with stockholder boosters all over Kansas 
We want good men and will pay them well 


For territory and particulars address 


SALINA, KANSAS 
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Missouri argued that some questions were 
not mathematical nor technical and that 


of commissioners and partly of actuaries. 
It is believed the states should, as far 
as possible, agree on what should consti- 
tute a group, what shall be the policy 
provisions and what shall be the limits of 
the business as well as what shall be 
adequate rates, based on group mortality 
tables and what shall be a proper interest 
rate assumption. The subject was_ put 
over for final action by motion of J. S. 
Darst of West Virginia. 


Cleary Asks Some Questions 


Pertinent questions regarding the treat- 
ment of new features of life contracts 
were asked by Mr. Cleary in an address 
on this subject. He laid before his hear- 
ers the problems brought out by disability 
.and double indemnity clauses. He thought 
both of these further restricted the pro- 
portion of applicants insurable, while in- 
surance should, if anything, be made 
obtainable to a larger number. He asked 
for action toward the establishment of 
uniformity, in deuble indemnity and dis- 
ability clauses and rulings requiring that 
experience under these be kept separate 
and so reported to the departments. He 
also requested that companies be required 
to report group business separately from 
individual policy business. 


What Groups Are Insurable 


Discussion of the paper brought up 
from many expressions. favoring the lim- 
iting of groups to which group insurance 
should be granted. - The opinion seemed 
to be that only groups brought together 
for purposes other than insurance should 
be insured as groups. 

Robert J. Merrill, New Hampshire com- 
missioner, spoke of cooperation in the 
auditing and preparing of annual state- 
ments, His subject was of interest from 
the standpoint of efficiency in the con- 
duct of departments. He brightened it 
with a delightful sprinkling of satire. 

Says Cost Must Go Down 

Superintendent C. F. Nesbit of the Dis- 
trict of Columbia somewhat startled the 
convention with an attack on the cost of 
conducting both the life and fire business. 
Expense ratios are the second greatest 
problem for commissioners, the first be- 
ing irresponsible control. It costs more 
than one and a half times the amount to 
conduct fifty life companies than it does 
to pay the United States government ex- 
penses. One life company used 10 percent 
for expenses from 1845 to 1854 and 21 
percent from 1895 to 1904; another com- 
pany, 19 percent from 1862 to 1871 and 31 
percent from 1882 to 1891; still another, 
11 percent in its first thirty years and 22 
percent in its last thirty. All expense 
rates hit the toboggan, he said, in 1905, 
and the companies may again need assist- 


ance. 
Ratio Is Climbing 


The ratio is climbing, said Mr. Nesbit. 
Other lines of business are reducing and 
the insurance business must get in line. 
The mad rush for volume makes it diffi- 
cult for companies to do anything indi- 
vidually and there is a duty that devolves 
on the commissioners, They must co- 
operate among themselves and with the 
companies. World conditions today and 
those coming after the war will require 
reduced expenses. ; 

J. S. Darst of West Virginia came to 
the support of the companies. He said 
living expenses of insurance men are in- 
creasing and their remuneration must be 
increased. The ultimate destination of 
money they have recently saved has gone 
to pay increased taxes. ane : 

Iowa’s methods of protecting policy- 
holders from losses of reserves by its 
special deposit law, as expounded by Com- 


DIRECTORY OF 
LIFE INSURANCE 
ILLINOIS 


C J. McCARY & CO. 
- GENERAL AGENTS 














The Penn Mutual Life Insurance Company 

Any Life Insurance Man not Already Familiar with 
Our Service Should See us at Once 

Penn Mutual Policies Sell Themselves 

CORN EXCHANGE BANK BLDG. 


CHICAGO 
YMAN & PALMER 
General Agents for Illinois 
BERKSHIRE LIFE INS. CO. 
of Pittsfield, Mass. 
69 W. Washington Street 
CHICAGO, ILLINOIS 


OHIO 
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GENERAL MANAGERS 


Central Department 

State of Ohio and Northern Kentucky 
Home Life Insurance Company 

8 and 22 East Fourth Street 

CINCINNATI, OHTO 


PEORIA LIFE MEETING 


TRIP TO COLORADO SPRINGS 





Intensive One Day’s Business Session 
Held—Boston Selected as 1918 
Meeting Place 





The idea of holding a one-day busi- 
ness session and devoting the remain- 
der of the time to sight-seeing made a 
strong appeal to the members of the 
Peoria Life’s $100,000 Club, which held 
its convention at Colorado Springs last 
week. A party of 35 left the home’ 
office on a special train making a stop 
at Kansas City, where they were the 
guests of the Commerce Trust Com- 
pany. 

Entertainment Features 


A fine entertainment program was 
prepared for the first evening at Colo- 
rado Springs and Harry Wingert made 
a big hit by his representation of a rich 
farmer, to whom he had sold a $10,000 
policy. The business sessions began 
at 9:00 o’clock in the morning and with 
an hour. for lunch lasted through until 
6:00 o’clock in the evening. The re- 
maining eight days were spent in sight- 
seeing in the Pike Peak’s region. Bos- 
ton was selected as the next year’s 
meeting place and the slogan for the 
coming year will be “Fifty men for 
Boston in 1918.” The business pro- 
gram and speakers follow: 

Report. of membership. 

Announcement of 1918 meeting place. 
New President’s Address—Lee R. James. 
“What Service Can the Club Render 
Before Our Next Meeting?’—Talk by each 
member. 

“The Result of Things Well Done’— 
Emmet C. May. 

“The Company’s Duty to the Agent”— 
W. H. -Luellen. 

“The Agent’s Duty to the Company’— 
Henry Loucks. 

“The Company—The Agent’s Duty to 
the Company and to the Policyholders’— 
J. H. Ritchey. 

“The Qualities of a Successful Agent”— 
H. E. Van de Walker. 

_ “Building the First Million of Business 
in a General Agency’—Lee R. James. 

“What Training Should the General 
Agent Give to the Subagent?’—R. P. 
Burns. 

“Organization of a General Agency”—T, 
A. Curnow. 

“Best Plans for Getting Enthusiasm in 
a General Agency’—C. B. Rowley and 
Ben Hunt. 

“Getting the Settlement’—D. Boone 
Mayes. 

“What Percent of Business Should Be 
oe on First Interview?’—H,. W. Win- 
gert. 

Debate, “Lump Sum Insurance vs. In- 
come Insurance”’—H,. E. Lewis and W. E. 
Starrett. 





missioner Emory H. English, aroused con- 
siderable discussion and many inquiries. 


Praternal Merger Resolution 


Just before the close of the Tuesday 
session the convention adopted a resolu- 
tion calling for approval of all fraternal 
mergers by departments of states in which 
the orders are domiciled and that copies 
of agreements be furnished to states in 
which licenses are held. 


Returns to Fraternals 


Charles Locknane, Kansas general 
agent for the New England Mutual 
Life, has resigned to re-enter the fra- 
ternal field. Mr. Locknane has been 
the general agent for nearly four years 
and had all of northeast Kansas in his 
territory. His successor has not been 





WANTED! 


State Managers for 


Georgia, Virginia, Indiana and District of Columbia 
BY THE 


Columbia Life Ins. Company 


of Cincinnati 


Third oldest Ohio company. Liberal commissions, continu- 
ous renewals, or salary and commission. Both par and non-par 
policies; special accident policies. Our new unbreakable will con- 
tract is payable in continuous monthly instalments. 

Do you realize the opportunity for lucrative employment 
with a growing progressive company, big and old enough to in- 
sure stability, with valuable territory yet unassigned? 

Address with bank or other first class references, 


S. M. CROSS, Sec’y, Cincinnati, Ohio. = | 











WE ARETILLING OUR HOME SOIL 


Ohio, Michigan and West Virginia in which ter- 
ritory we can place to their advantage good men, 
who are not too big to realize that WORK Spells 
Success. You may be the man we are looking 
for. A letter to the Home Office will bring an answer. 


THE CLEVELAND LIFE 


WILLIAM H. HUNT, President 
Howard S. Sutphen, Vice Pres.‘and Mgr. of Agencies, Guardian Bank Bldg., Cleveland, Ohio 











_THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh **pii:8:"* Pittsburgh, Pa, 

















announced. 


ANTED—Agency Manager, experienced in ordinary 

and industrial business, to take complete charge of 

agency department of a middle west company at 

once. Right salary to right man. Give full qualifications in 
confidence and address 10-V, care The National Underwriter. 

















State Managers and General Agents who can make 
good with Policies combining a large number of 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 


DECATUR, ILL. 
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THOMAS J. OWENS, President 
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Capital, $200,000 


All of the stock is held by a few substantial business men of 
pe em who belive in ne ability of the management to build 
a real life insurance company. 





DR. ALBERT SEATON, Vice-President and Medical Director 








CLAUDE T. TUCK, Secretary 


Occidental Building 


CENTURY LIFE INSURANCE CO., inoranapotis 


NO ORGANIZATION EXPENSE 


Surplus, $100,000 


Managed by men experienced and familiar with all depart- 
ments of life insurance work. 


We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an . 
old-fashioned general agency contract that means money. 


If you want to be affiliated with an institution that has real red blood in its veins—that has all the elements of growth and permanency— 
Tell us where you want to work. 




















USES OF BUSINESS INSURANCE 


Some of the Methods Whereby this Modern 
Plan of Indemnity Can be Put to Practical Use 


(From Northwestern Field Notes) 














NSURANCE is indemnity against 
| loss. Business insurance is indem- 

nity against business losses arising 
from causes beyond the control ot 
those conducting the business. This 
may be fire insurance on store or fac- 
tory, liability insurance, insurance on 
the fidelity of employes, or insurance 
against the death of a partner, officer 
or other member of the organization 
in whose life the partner or corpora- 
tion has an interest which would be 
damaged by his death. Such damage 
may be (1) loss of expert services; 
(2) loss.of commercial credit; (3) loss 
of capital; or (4) loss of business. 

* 


Such is the variety of business rela- 
tionships leading to the issue of busi- 
ness insurance that anything like a 
complete enumeration would be impos- 
sible. Only a few general classes in- 
dicating the need of business insurance 
may be outlined. 

1. To indemnify partners, stock- 
holders, employers or business asso- 
ciates for loss by death of the service 
value of an individual possessing spe- 
cial training, inventive genius, knowl- 
edge, experience, credit, influence or 
whatever quality would make it diffi- 
cult, if not impossible, to fill his place 
without a loss of time, business or effi- 
ciency. 

2. To furnish funds to replace the 


capital value of a deceased associate 
whose estate must be liquidated by the 
sale of his stock or partnership inter- 
est in the enterprise. 

3. To protect business associates 
from ill-advised interference in their 
enterprise by the heirs and legal rep- 
resentatives of a deceased associate. 

4. To meet impairment of commer- 
cial credit usually following the death 
of any imporéant member of a busi- 
ness organization. 

5. To win the confidence of possi- 
ble investors who are wise enough to 
foresee the effects of death on the busi- 
ness. 

6. To cover depreciation in the use 
value of property disturbed by the 
death of a business associate. 

7. To provide funds for the retire- 
ment of bonded or other indebtedness 
either at a fixed date or upon the death 
of an associate. 

8. To replace capital withdrawn 
from the business by the death of an 
associate or creditor. 

9. To protect the financial. interests 
of business organizations by the crea- 
tion of a sinking fund in readily avail- 
able form. 

10. To answer in all cases the 
question “What would be the effect of 
A’s death upon the firm, corporation 
or employer?” 











Mutual Life’s Club Meetings 


New York, Aug. 29—With the con- 
vention of the $200,000 section at Yel- 
lowstone Park, the 1917 meetings of 
the Mutual Life’s Field Club have been 
brought to close. The recent western 
$100,000 divisional meeting at Denver 
resulted in the election of the follow- 
ing officers: President, S. W. Town- 
send, Denver; vice-presidents, Frank A. 
Martin, Chicago, F. B. White, Daven- 
port, L. N. Homsher, Denver, H. W. 
Shove, Des Moines, J. N. Engle, Kan- 
sas City, S. M. Garlick, Milwaukee, 
Henry H. Dodd, Oklahoma, B. Van Du- 
sen, Portland, J. G. Purple, St. Paul, A. 
S. Boice, Salt Lake City, W. Jeffrey, 
San Francisco, Cora M. Gustison, Seat- 
tle, H. L. Moore, St. Paul, C. E. Bech- 
tel, Spokane, and R. H. Hitchins, 
Springfield. Next year’s meeting will 
be at Portland, Ore. 

New officers of the $200,000 section 
are: President, James A. Church, Sioux 
Falls; vice-presidents, Edward W. 
Gardner, New York; Gertrude Crock- 
ett, Albuquerque; W. P. Dodson, Nor- 
folk. Poland Springs, Me., is selected 
for next year’s convention. 


Butler Made Superintendent 


John T. Butler has been appointed 
superintendent of agents of the Twin 
City Life of St. Paul. He has been 
connected with the Central States Life 
and has a good record in agency work. 








_ Go to Supreme Court 
Washington, D. C., Aug. 29—The United 
States Supreme Court is asked by counsel 
for the accused men to order the release 
and prevent the extradition from New 
York to Pennsylvania of Kellogg and 
Clarence F. Birdseye, charged with con- 
spiring to wreck the Pittsburgh Life & 
Trust. Govrnor Whitman granted Gov- 
ernor Brumbaugh’s request for extradi- 
tion and the New York federal courts 

refused writs of habeas corpus. 


Life Notes 

Luther E. Allen, district manager of 
the Northwestern Mutual Life at Aurora, 
Ill., has been appointed assistant general 
agent by James M. Cowan, general agent 
at Aurora. 

Wm. H. Carter, manager for middle 
Tennessee of the Bankers’ Life of Des 
Moines, with headquarters at Nashville, 
has been accepted for the officers reserve 
training camp at Fort Oglethorpe, Ga., 
and has reported for duty. 

Malignant malaria resulting from the 
bite of a mosquito caused the death of 
John A. Skinner, Jr., last week in Rich- 
mond, Va. He was a clerk in the home 
of the Life Insurance Company of Vir- 
ginia. The same disease also claimed his 
mother and brother one and two days 
respectively before his death. There was 
a triple funeral. 


Big Question for Fraternals 

At the insurance commissioners’ meet- 
ing in St. Paul this week, Deputy Com- 
missioner Frank T. Houghton of Wash- 
ington said that fraternals must make up 
valuation deficiencies in line with the 
provisions of the Mobile law. 

In the older orders compromises will 
have to be made for the older members 
driven out if collapse is to be avoided. 
The task now is to educate members to 
the need of these reforms, 





E. M. AMMONS, President J. A. O’SHAUGHNESSY, Gen. Manager 
“— 
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Gas and Electric Building, DENVER, COLORADO 





LIBERAL CONTRACTS TO AGENTS 


Address General Manager 











CAN YOU TIE MEN TO YOUP 


Are you able to secure good men as Agents and then hold them, 
with the result that business will be produced? 


If so, we have a SPLENDID OPENING for you IN INDIANA. 
We can use good men of CHARACTER, ABILITY and HUSTLE. 
GET IN TOUCH WITH US AT ONCE 


Central States Life Insurance Company 
CRAWFORDSVILLE, INDIANA 


EDWIN M. BROWN, Vice-Pres. and Manager 


Old Line Company 
Capital, $100,000 
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The Good Life Insurance Man Thinks 


This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 


WE ARE NOW READY FOR BIG ORGANIZATION WORK 
WE ARE NOW READY FOR A BIG PRODUCTION. . 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


We have as good territory as exists. Do you fit the opportunity ? 


THE KANSAS LIFE INSURANCE COMPANY 
TOPEKA, KANSAS 


T. H. BRIDGES, First Vice President 


CHARLES W. BARNES 
and Superintendent of Agencies P id. 


resident 























ORGANIZED 1871 


LIFE INSURANCE COMPANY 
OF VIRGINIA r1cumonn, VIRGINIA 


OLDEST, LARGEST, STRONGEST Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to $50,000.00 
and Industrial Policies from $12.50 to $1,000.00. 


CONDITION ON DECEMBER 31, 1916: 


pn tae. fe ce S $14,464,552.23 InsuranceinForce - - $118,349,212.00 

Ee ee oe eee 12,436,717.56 | Payments to Policyholders since 

Capital and Surplus - ~~ - + _2,027,834.67 ganization - - « 18,119,172.50 
Is paying its Policyholders over - +  $1,300,000.00 annually 


GOOD TERRITORY FOR LIVE AGENST 
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NEWS ABOUT LIFE POLICIES 


q@ New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
q Be lementing Policyholders’ Digest, 

ed Annually in May. Price, $2. 56 


BROADER DISABILITY CLAUSE 











Illinois Life Adds Monthly Income and 
Double Indemnity Feature—New 
Rates Are Announced 





The Illinois Life announces that it 
will hereafter have a monthly income 
benefit in its total and permanent dis- 
ability clause. It will be at the rate 
of 1/120th of the face amount of the 
policy and shall begin six months after 
proof of such disability has been ap- 
proved. During the period of total 
disability premiums will be waived and 
on the death of the insured the full 
amount of the policy will be paid with- 
out any deduction because of the in- 
come disability payment. The benefit 
will apply up to the maximum amount 
of insurance, issued on any one life, 
viz., $50,000. The income to be paid 
in the event of total and permanent 
disability will not be increased by rea- 
son of paid-up additions to any policy. 

The second feature will be the double 
benefit provision where death is caused 
by accident in a common carrier. Poli- 
cies carrying this benefit will not be 
issued for more than $10,000 regular in- 
surance. If a_ policyholder carries 
more than $10,000 regular insurance, 
the double indemnity benefit shall ap- 
ply to the $10,000 only. The rates for 
various forms with these two features 
are as follows: 

Survivorship In- Renewal Premiums 
vestment and on Guaranteed 
First Year Guar- Annual Addition 
anteed Annual Policy on Pre- 
Addition Poli- mium Reduction 

‘ Plan. 

Ordi- 20- 20- Ordi- 20- 20- 

nary Pay*t Year nary Pay’t Year 
Age Life Life Endow’t Life Life Endow’t 


17 $19.90 $29.50 $49.92 $15.80 $24.49 $43.03 
6 5 4 16.09 86 











We want a man who can show good clean 
record, for Full-Time Work. Territory in 
Iowa. Strictly commission basis. .Maxi- 
mum first year commission for Hundred 
Thousand Dollar Men. Over Five Mil- 
lion in force in Iowa. Will write Three 
Million 1917 

Address: JAS. H. JAMISON, Pres. 





Good Life Risks 








Preachers Are Not | 


Every company has its list of pro- 
hibited or restricted risks, which an 
agent soon learns to regard:with whole- 
some respect, but the minister of the 
gospel has kept all the companies but 
one from getting his number. In some 
occupations it is the moral hazard and 
in others it is the physical hazard the 
home office folks are afraid of, but the 
poor, unmarried preacher is indicted on 
nearly every count. 

When he starts out on his ministerial 
duties he is so notoriously underpaid 
that he hardly has enough to keep body 
and soul together. He buries himself 
in his books and pays too little regard 
to: his physical welfare. He is called 
upon to visit the sick, whatever may be 
the disease, and has neither the physi- 
cian’s knowledge to prevent contagion 
nor his care should sickness overtake 
him as the result of his visits of mercy. 
The average unmarried preacher, 
aside from his sedentary habits, has 
far from the best home surroundings, 
from a life insurance standpoint. He 
has probably stinted himself in getting 
through school and he must continue 
to get along without many of the con- 
veniences that are almost necessities in 
modern life. 

Because of which, in one company at 
least, he can get life insurance only on 
an endowment plan that will take him 
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how much insurance a man 
should carry and usually an 
agent will reply in percentage terms. 
Edward A. Woods of Pittsburgh in 
dealing with this subject says that it 
is a mistake to make and estimate in 
percentage terms by saying that a man 
should spend one-tenth or one-fifth or 
one-third of his income. He thinks that 
before an agent can answer this ques- 
tion he must know very intimately the 
needs of a man and his aims. He 
should endeavor to ascertain what the 
man expects to accomplish through his 
life insurance, A man has probably a 
definite financial or protective program 
in mind that he desires to carry out, or 
that he might carry out if he had suffi- 
cient life insurance. Mr. Woods thinks 
that an agent should get the pros- 
pect to thinking along lines of income 
and not principal. The thing that he 
must decide is what income he needs in 
his old age, what income this depend- 
ent or that needs when his own in- 
come ceases. 


W E FREQUENTLY inquire as to 


* e * 


A New York City agent sprang a 








successful coup the other day in solicit- 

ing and landed one of the leading young 

members of the bar of that city. The 

agent would not be admitted to the pri- 

vate office of the lawyer until he ex- 

plained his business, but the agent told 

the secretary that it was strictly of a 

private nature. He was then shown in- 

to the office, but when the lawyer got 

his name and business he turned his _ 
head and said that he was too busy to 

talk life insurance. The agent said that 

he was not there to talk life insurance, 

but to get advice and that changed the 

lawyer’s attitude at once. He told the 

lawyer that he had secured a sample 

policy from his company and he wanted 

to secure some advice concerning it as 

to whether it was a good one and 

whether the provisions would meet all 

demands. He left it with the lawyer 
to look over and in a few days went 
back. The attorney told him that it 
was an excellent one and anyone could 
feel well satisfied if he got such a pol- 
icy. It resulted in the agent securing 
an application from this attorney. 











off the books by the time he is fifty 
years old. An exception is made in fa- 
vor of the Roman Catholic clergy be- 
cause the church provides for the care 
of its ministers, and the endowment 
forms are generally more attractive to 
them, even though the exception were 
not made. . 


Cases Come Up Soon 


Pennsylvania courts will resume ses- 
sions in September and the cases 
against both old directors of the Pitts- 
burgh Life & Trust and those who en- 
gineered the change of control will be 
taken up. The Pennsylvania depart- 
ment will press the charges, made in 
grand jury indictments, alleging con- 
spiracy. 


Is Acquiring Stock 


The Utah National Underwriters Corpo- 
ration, which recently purchased a large 
amount of stock of the Continental Life 
of Salt Lake City, promises to do a stock 
selling campaign on rather a large scale. 
President George E. Sanders is head of 
the corporation and the main factor. It is 
now said that he is endeavoring to pur- 
chase stock of a Salt Lake fire insurance 
company. The underwriters’ corporation 
purchased the interest of Lorenzo N. Stohl 
in the Continental and Mr. Sanders has 
been quoted as saying that it has acquired 
other stock. 


William T. O’Neill, agent of the Bank- 
ers’ Life of Iowa at Dayton, Ohio, has 


Ohio. 


company, write 





been appointed general agent for the Pa- 
cific Mutual Life for twelve counties. 





REAL GENERAL AGENCY 
OPENINGS 


In Iowa, Illinois, Indiana, 
Michigan, Minnesota, Missouri and 
For those who can qualify. 


If you are interested in making a permanent . 
connection with a growing life insurance 


Continental Assurance 
Company 


910 Michigan Ave., 


Chicago 











NOW IS 














THE TIME. 
TO DIG 





insurance. 


Inter-Southern Life Insurance Company 


Louisville, Ky. 


JAMES R. DUFFIN, President 


VERY life i 
E; making money these days. 
the time to hit and hit hard. Our 


country is enjoying an unparalleled period 
of prosperity. Let us all take advantage 
of the times. 
i We are now putting on some 
‘new men in unoccupied territory that is fertile and possesses great possibilities. We would 
like life men to write us about our proposition during the next six weeks. 


life insurance man should be 


This is 


It isa great day to sell life 
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Once an 
Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


Always an 
Illinois Life 
Man 


COMPANY COM PANY 


WANTS GOOD MEN WANTS GOOD MEN 
AND y-4, ae) 


WILL PAY THEM WELL WILL PAY THEM WELL 











‘Another Year of Progress— 


Dec. 31, 1916 GAIN 
PERS aisdio: Me se-thyte? — 3 Fak $11,943,640 $1,664,007 
Surplus to Policyholders. . 1,141,900 133,149 
Insurance in force ... . on 15, 392,529 
epee 5. 5 oe ey se ete 4,485,710 597,021 


TheWESTERN and SOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President . CINCINNATI 


Attractive Apportunities 


Open to Agents in Ohio, Indiana, Kentucky, West 
Virginia, Western Pennsylvania and Michigan 














A HUSTLER 


Can Get a Direct General Agency Contract With 


Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,399,308.89 
Death Claims Paid $2,752,963.76 








Good Territory Open 




















FACTS—24th YEAR 
MISSOURI STATE LIFE INSURANCE COMPANY 
ST. LOUIS, MISSOURI 


Comparative Statement Showing Yearly Growth of Company 
Admitted Assets Guarantee Fund to Policyholders Insurance in Force, Paid for Basis 
Dec. 31, 1913 Dec. 31, 1913 Dec. 31, 1913 
$9,032,736.66 $1,880,784.30 $81,526,180.00 


Dec. 31, 1914 Dec. 31, 1914 Dec. 31, 1914 
$10,511,516.72 $2,117,222.79 $93,364,394.00 








$12,000 808.15 $2°336,639.97 06st so 
$14, 142 052. 49 $2, 708 2397. 65 $128, 199, 279, 00 


$15,325,253 39 $2,841,209.49  $144,786,620.00 


Representing 


The Mutual Life Insurance Company 


OF NEW YORK 


you will make money. 


The great strength, big dividends and incomparable 
benefits of the ‘‘oldest company in America’ 
mean certain success for you. 





For,Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2nd Vice-President 
34 Nassau Street, NEW YORK, N. Y. 




















The Gem City Life Insurance Company 


DAYTON, OHIO 
General Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 


HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-seventh annual report shows insurance in force of $133,493,000, an in- 
crease during the year of $7,832,827. The Company paid the poli holders in 1916 
$3,536,233, of which $628,406 was in dividends or premium refund. Its insurance 
reserve fund was increased by $1,300,000 and the Ys are now $32, 821,462. 

W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Manager 
Central and Southern Ohio and Northern Kentuc'! For Northern Ohio 


Rooms 601-606 The Fourth National Bank Doing 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 

















Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
_ PHILADELPHIA 


J.O. LAUGMAN, President’ B. O. BERGE, Secretary 


Lutheran International 


Insurance Company 
Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 
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©) The GHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT**° MONTHLY INCOME INSURANCE. 


=} <tc LATEST POLICIES AND AGENCY CONTRACT Saty7 tne: 
Openings OHIO IND., KY., and MICH. Write Columbus 









CRESCENT LIFE 


~ INDIANAPOLIS 
JOHN C. HUMES, President LESLIE D. CLANCY, Secretary 


A LEGAL RESERVE COMPANY 
ARE YOU A BIG PRODUCER? CAN YOU PROVE IT? 
If so, you can develop a life interest with this prosperous Company. 
ONE GENERAL AGENT WANTED IN INDIANA 














